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For information on how to be-
come a member of  

OIADA, Please contact Amber 
Snook at 405-232-2947 

———————————— 

Dealers’ Resource is publication of Au-
tomotive Dealers Resource of Oklahoma 
(ADR) produced on behalf of the Oklaho-
ma Independent Automobile Dealers 
Association. PO Box 6905, Moore OK 
73153.  The Dealers’ Resource is pub-
lished quarterly by ADR of Oklahoma. 
The statements and opinions expressed 
herein are those of the individual authors 
and do not necessarily represent the 
views of ADR or OIADA.  Likewise , the 
appearance of advertisers, or their identi-
fication as members of the OIADA does 
not constitute an endorsement of the 
products or services featured.  Copyright 
©2015 by O&R Morgan, Inc. dba OI-
ADA.  All rights reserved. Dealers’ Re-
source is a publication of Automotive 
Dealers Resource of Oklahoma on behalf 
of the Oklahoma Independent Automo-
bile Dealers Association, but is mailed to 
all dealers in the state in effort to educate 
and encourage non-members to join the 
Association and support our efforts to 
improve the image and profit potential of 
the industry.  For 60 years we have 
worked to represent the independent 
motor vehicle dealer in Oklahoma.  We 
appreciate your support.  
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New License Dealers 

Jan-Feb-March-April-

May   2022 

ATLAS AUTO INC#2   ADIL SQUAAID  MOORE, OK 

AUTOLAND, LLC  JIM KOLOSHA  TULSA, OK 

BRYAN’S CAR CORNER BARTLEY BINGHAM  CHICKASHA, OK 

CARILLO AUTO SALES, LLC DANIEL BYROM  TULSA, OK 

DND AUTO SALES  NATHAN DILLEY  MOORE, OK 

DON CARLTON HONDA JENNIFER GREEN  TULSA, OK 

EDEN AUTOPLEX, INC  NANCY ALARCON  TULSA, OK 

EDMOND HYUNDAI  THODORE MOORE  OKC, OK 

E-Z PAY USED CARS MUS MARVIN BRIGGS  MUSKOGEE,OK 

FOREMANS AUTO SALES ROBERT FOREMAN  VINITA, OK 

HILLTOP CDJR#2  CLIFF UNDERWOOD  ADA, OK 

KG AUTO SALES,LLC  KENDALL GREEN  OKC, OK 

KIAS AUTO GROUP,LLC ADNANE ELKIAS  OKC, OK 

KM AUTOMOTIVE,LLC  REMETIA TILLIS  OKC, OK 

LA SIERRA TRUCK & A  DARIO SANCHEZ JR  NICOMA PARK, OK 

LEGEND DRIVEN BUICK DAVID DUNN  LAWTON, OK 

LIBERTY TRUCK SALES  FREDRICK WELLS  MOUNDS, OK 

NEXT LEVEL AUTO AFFAIRS KAIEL ANDERSON  CATOOSA, OK 

RIVERSIDE AIRPORT A  MICHAEL WEDEL  JENKS, OK 

RUSTBUSTER USED CARS TIMOTHY JOHNSON  HYDRO, OK 

SEMINOLE FORD-MERC JIMMY GENTRY JR  SEMINOLE,OK 

TEXOMA HEAVY TRUCK CODY BOEVERS  KINGSTON,OK 

TULSA CAR DEAL CENTER WAEL AGHA  TULSA, OK 

4C’S AUTO LLC  TRENTON MITCHELL  LEXINGTON ,OK 

ANR AUTO BROKER  FRANK RIOS  MOORE,OK 

CAMPERLAND OF OK2 EARL ALLEN JR   SAPULPA ,OK 

CAMPERLAND OF OK,  BENARD LAMBRIGHT  TULSA,OK 

COPART-OKC  GREGORY DEPASQUALE OKC,OK 

COPART-TULSA  JEFFREY LIAW  TULSA,OK 

D&K AUTO FINANCE I DALLA FLORES  OKC,OK 

DIEGO’S AUTO SALES  ERNESTO AGUIRRE  TULSA,OK 

FAMILY MOTORS OF T MARIA PLATEADO  TULSA,OK 

FAST STREET AS  REYES LOPEZ  TULSA,OK 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

FINE AUTO CARE SALES JAMAI SAAD  MOUNDS,OK 

GUNTERS HWY 70W  RETHA GUNTER  LONE GROVE, OK 

HWY 33 TRUCK& TRAI  RODNEY TIMMS  GUTHRIE, OK 

HWY 66 AUTO SALES  ANGELA PUTMAN  TULSA,OK 

LIGHTNING UTO GROU SUZAN CHACON  TULSA, OK 

777 AUTO , LLC  RYLEE SEWELL  PERKINS, OK 

C&G MOTORS, LLC  GREGORY BEDFORD  FAIRLAND, OK 

COLDIRON AUTO & EQUIP PHIL COLDIRON  CHANDLER,OK 

FAYTH’S AUTO SALES  KDREION FREEMAN  OKC, OK 

HERRELSON CAR CO, INC SAMMY FAIRCHILD  GROVE,OK 

HIGHWAY 39 AUTO  ROBIN FAULKENBERRY LEXINGTON,OK 

HOUSE OF CARS & CYCLES TIMOTHY KIRK  TULSA,OK 

LONE GROVE EZ CREDIT ROBIN RABE  ARDMORE,OK 

POEBOY’S TRUCK & CAR  FREDRICK FLEMING  TULSA, OK 

PREMIER TRUCK & TRAILER JASON WEAVER  VINITA,OK 

SURGE TRUCK SALES  DONNIE ARBUCKLE  WOODWARD,OK 

AUTO BELL CAR DEALER THEJUS THOMAS  PRAGUE,OK 

BAJA AUTO SALES  ABRAHAM PICASSO  TULSA,OK 

HWY JUNCTION AUTO S REX HARPER  DRUMRIGHT,OK 

INFINITE ROUTES AUTO JULIAN MULINKOVSKYI TULSA,OK 

JUST RIGHT AUTO,LLC  JASON MITCHELL  NEWCASTLE,OK 

LH MOTORS 2  LUIS HEREDIA  BROKEN ARROW,OK 

MELROSE AUTO  RON MOHTASHAMI  OKC,OK 

MID-AMERICA CYCLE  SMITH LIVING TRUST  EDMOND,OK 

MTS TRUCK SALES  LANDON SLOAN  MANNFORD,OK 

RIGHT PRICE AUTO AUCTION KATIE HAMILTON  SAPULPA,OK 

RVYEAH,LLC  KEVIN LABETH  NEWCASTLE,OK 

SA AUTO SALES, LLC  HEDYEH AHMADI  YUKON, OK 

SOUTHLAKE AUTO GROUP MARTY JONES  NOBLE,OK 

SUNSHINE MOTORS  KEITH WIERSIG  BARTLESVILLE,OK 

TOP NOTCH USED CARS BRELAND MARQUEZ  EDMOND,OK 

TRIPLE S AUTO SALES  JUSTIN STONE  PADEN,OK 

PHAGAN MOTORS  BLAKE PHAGAN  OKC,OK 

LAMB AUTO  BILLY GREEN  NORMAN,OK 

T-TOWN MOTORS  TONY COLLINS  TULSA,OK 

WILSON FORD PARTS  LARRY WILSON  OKC,OK 

 

 



 

I am excited and honored to join 
your organization as the new exec-
utive director. I want to thank 
everyone for your warm welcome. 
Also, I want to thank Rose Morgan, 
staff and the board for their support 
and assistance in helping me tran-
sition into this position. 
  Rose and Odell Morgan spent 
decades in this honorary position, 
and I have cherished the time 
working along side them , Rose 
and I continue to do so. 
 My face may be familiar. I have 
worked for the OIADA and ADR of 
Oklahoma since 2007. 
I am humbled and excited to take 
on the role of executive director at 
OIADA, an incredible opportunity 
that speaks to my passions, skill-
set, and guiding principle. Over the 
last decade, I have dedicated my 
personal and professional talents 
toward making a positive change in 
the lives of our Automobile Deal-
ers.  There is no denying that the 
last few years has been an incredi-
bly challenging years for us all, es-
pecially our industry, but our dedi-
cated staff continues to exceed ex-
pectations, finding innovative ways 
to support our dealers through the 
pandemic.  We have all worked to-
gether to keep the wheels turning. 
Thank you for your generosity, and 
continued support in the associa-
tion. Your support has never been 
more critical to fulfilling our mis-
sion. I am confident that with you 
by our side our industry will contin-
ue to thrive and emerge from this 
crisis stronger than ever. 
  
  A little background on myself:  At 
an early age my parents exposed 
us to a whole different world.  Dif-
ferent Countries. Different Reli-
gions.  Different Cultures.  At the 

time they were shamed by many 
with questions of “why would you 
take your children into such a dan-
gerous country.”  “How could you 
risk their safety like that?”  But you 
see… we never saw it like that. We 
lived in countries where the free-
doms and security we have here 
were not.  I learned quickly about 
how blessed we truly are.  We 
learned valuable lessons. With 
every move to a different country 
my parents make sure of a few 
things, and we were told…” you 
respect their culture, you respect 
their religion, you respect their lan-
guage, and always keep your eyes 
open so you can see how blessed 
you are as an American.”  
 Those words never left me. Even 
on my worst day, I’ve seen 
worse.  I am truly blessed to wake 
up every day in this country.  Every 
plane trip home to Oklahoma we 
would cry at the sight of the Ameri-
can Flag at the airport when we 
landed.  The sight of that flag was 
home, it was freedom.  We did not 
have to read about it in our history 
books.  We did not have to hear 
about it in Grandpa’s stories of the 
war.  We did not see it on the 
TV.  We felt it in our hearts. We 
had lived and seen the differ-
ence.   Not a day goes by that I 
don’t remember those people, 
those children, those faces, those 
cultures and those countries.  They 
are forever a part of me. I am truly 
blessed as an American.  
So you can see my passion for 
America started young.  The Amer-
ican Dream is still alive in this 
county and in so many of you. 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
On the walls of the OIADA office 
reads “Our Mission; Your Success” 
and it so incredibly true.  May that 
statement stay with you when you 
think of us. 

  
Nobody panic!   Rose is still here 
guiding me and you.  She is con-
centrating more with the Automo-
tive Dealer Resources of Oklaho-
ma in her efforts to still bring you 
compliant forms, tags, and sup-
plies.  You may notice a few 
changes in the appearance of in-
voicing and revision in contact as 
we advance to new software sys-
tems.  I am here for you in any ad-
justments. 
  
I look forward to each and every 
one of you moving forward with me 
in the Oklahoma Independent Auto 
Dealers Association.  
Thank you again for your support. 
Amber Snook 

 



www.okiada.com/shop 

Shop for all your compliant dealer forms & supply needs at 

ADR of Oklahoma 

813 NW 34th ST 

Moore, OK 73160 

1-405-232-2947 

800-346-4232 

 

www.autodealersresource.com 

www.okiada.com/shop 

O&R Morgan Inc.      2 Year Dealer Bonds 

Quick Turnaround Service                               Easy One-Page Application 

SERVING OKLAHOMA SINCE 1955 

Call Rose Morgan @  1-800-346-4232            813 NW 34th ST Moore, OK    rosemorgan@e-oiada.com 



ADR of Oklahoma Order Form 

Visit www.autodealersresource.com   or www.okiada.com/shop 

Next Day shipping !  



The UMV&PC sent out an email in March to Licensed dealers with a copy of the Com-

mission Advertising Rules.  Be Sure to Read and Comply with it.    

False or Misleading Advertising is prohibited.  If the advertising you are doing is not spe-

cifically prohibited in the rest of the Rules, but is clear that it is false or misleading, 

there can still be a fine assessed. 

 

They are seeing many advertising violations. 

Please be sure you read your email or contact the commission or OIADA for a copy. 

 

Members please see chapter 3 of the OIADA Member Handbook. 

 

 

 

•Purpose 

•Definitions 

•Bait Advertisement 

•Clear and conspicuous 

•”Demonstrator” 

•Program Vehicle 

•Rebate or Cash Back 

•Availability  

•Selling Price 

•Qualification 

•Prohibited statements 

•Dealership Name  

ADVERTISING VIOLATIONS 



The UMV&PC sent out emails concerning Advertising.  Here is an example of those emails. 

These were sent out for Dealers informational purposes, not allegations of misconduct.  If you have and questions on Advertising 

on social media, please contact the UMV&PC .   



Federal requirements for odometer disclo-
sures 
•The seller of a vehicle must disclose the odometer when they transfer 
their ownership in a vehicle. The buyer must sign and acknowledgment of 
the mileage disclosure given.• At least one owner shown on the title must 
make their disclosure on the actual title. The buyer must sign the title, 
acknowledging the disclosure on the same title. Other buyers must make 
disclosures on controlled secure forms which contain security features 
that meet federal requirements.• Vehicles with “not readable” odometer 
readings are still subject to federal odometer requirements 
 

 

Exemptions from odometer disclosures  
Based on age of vehicle .  See Chart Above.* 
   • Vehicles with a manufacturer’s gross vehicle weight rating over 16,000 
pounds 
.  • Snowmobiles 
.  • ATVs (all-terrain vehicles). 
   • Vehicles that are not self-propelled 
. • Vehicles not equipped with an odometer at the time of manufacture. 
  • Unrecovered stolen vehicles. 
  • Title transfers that only add or remove a security interest 
. • Title transfers when at least one of the registered owners is staying the 
same, except   when the title submitted is from out of state. 
•  Replacement title only 
  
. * DMV will record voluntary odometer readings only on vehicle types that 
are required to disclose odometer readings under the federal odometer 
law. A voluntary odometer reading must be provided on a document sub-
mitted to DMV in connection with a title transaction and must include the 
date of the reading. 
 

Contents of disclosure 
The odometer disclosure must contain all of the following 
 • The odometer reading at the time of transfer 
 • The date of transfer. 
• The vehicle identifiers, including the year, make, model, body style, and 
vehicle identification number (VIN) 
. • The printed name and current address of the seller, and the signature 
of the seller. If the seller is a business, the printed name of both the busi-
ness and the person signing for the business shall be included. 
• The printed name and current address of the buyer, and the signature of 
the buyer acknowledging the disclosure made by the seller. 
 A certification as to whether the reading represents the actual mileage, 
mileage in excess of the odometer’s mechanical limits, or does not repre-
sent the actual mileage.* * Voluntary odometer readings may include an 
odometer message that states to the best of the person’s knowledge 
that: 
• The mileage stated is in excess of the odometer’s mechanical limits 

•  

•  The reading does not reflect the actual mileage; or • 

•  

•The odometer is not readable. 
 

 
 Multiple sales of a vehicle Federal odometer law re-
quires an odometer disclosure between buyer and seller for each vehicle 
sale. However, DMV requires submission of only two odometer disclosures 
: • The disclosure between the owner of record shown on the title and the 
first buyer, and 
• The disclosure from the last seller to the last buyer (applicant for title). 
  

More than one owner on title 
If there is more than one owner on the title, DMV requires an odometer 
disclosure from only one owner. A disclosure from that owner/seller may 
also include a release of interest for that party. DMV must still receive a 
release of interest from all owners. 
 

Providing copies to buyers and sellers 
Dealers must always provide copies of odometer disclosures to all buyers 
and sellers of vehicles that they acquire or sell. This may mean taking 
photocopies of the front and back of the title or other state-issued forms. 
  

Out-of-state title 
If a dealer obtains a vehicle with an out-of-state title, the owner shown on 
the title must have made a disclosure on the title itself. If the owner did not 
disclose on the title, the dealer must attempt to obtain the required dis-
closure, the dealer must provide a statement explaining why the disclo-
sure is not on the title and why it is not available. 

CONSUMER ALERT: 
 Changes to Odometer Disclosure Requirements. 

Model Year 2011 or newer vehicles will only be exempt from the odometer rules after 20 years.  To comply with Federal law, anyone transferring owner-

ship of a Model Year or newer vehicle will be required to provide an odometer disclosure to the new owner. 



BHPH Report Staff and Compliance expert Randy Henrick, shared a costly example of how not following 

federal statues when making personal decisions can inflict significant financial pain on independent 

and BHPH dealers.  According to Henrick an Ohio dealer has agreed to pay a settlement of $390K to 

three employees for a lawsuit brought by the federal Equal Employment Opportunity Commission 

(EEOC).   

In addition to paying the $390K to three former employees, the dealer must report all hiring and termi-

nation decisions to the EEOC for the next 2 years as well as attending an established training program 

aimed at preventing age discrimination.  The dealer also must post notices of the settlement in con-

spicuous locations. 

 

Here is the scoop... The dealer refused to hire a former employee because of her age (52) and termi-

nated two sales employees because of their ages (67 and 70).   

This conduct violated the Age Discrimination in Employment Act of 1967 (ADEA), which prohibits dis-

crimination in employment against people who are age 40 or older. 

  

Be prepared to document in detail your reasons for terminating or failing to hire any such per-

son.   Train your employees on age discrimination which extends to the terms and conditions of em-

ployment such as promotions, compensation, and workplace policies. 

 

Now would be good time to update your policies and practices. 

Oklahoma Age Discrimination laws & HR compliance analysis 

Read more on Oklahoma HR Employment Discrimination 

https://www.blr.com/HR-Employment/Discrimination/Age-Discrimination-in-Oklahoma


The new year has arrived!  It is time to close out books for 

the old year and make preparations for the new.  For 

many of you, that will include disposing of customer and 

employee records that have exceeded their retention 

dates.  It may also mean replacing older computer equip-

ment with new.  As with most things in the used car busi-

ness, however, the federal government has "Rules."  Two 

"Rules" in fact, governing disposition of personal infor-

mation, whether stored on paper or in a digital for-

mat.  The Rules say you cannot just throw certain records 

in the trash.  

 

All institutions under the Federal Trade Commission's FTC 

jurisdiction that hold consumer report information are 

subject to the Disposal Rule.  In addition, all financial insti-

tutions under the FTC's jurisdiction are subject to the Safe-

guards Rule with regards to nonpublic personal infor-

mation.  (If your dealership is involved in the consumer 

credit process than you are considered a finan-

cial institution for purposes of this Rule.  Accepting credit 

applications and/or referring applicants to specific third-

party lenders and activities considered to be involvement 

in the credit process. 

 

For purposes of these two Rules, sensitive consum-

er information is much more than just 

an individual's social security number.  The Disposal 

Rule dictates that any information compiled listing 

of information, based upon or drawn 

from Consumer Reports must be disposed of in a specified 

manner.  The information may be relevant to employees 

or to customers. 

 

The Safeguards Rule is concerned with personally identifi-

able financial information, whether presented individually 

or in a compiled list.  This information includes any infor-

mation a consumer provided to you in order to obtain 

credit, as well as any information regarding or referencing 

that credit.  

Cleaning Out The File Cabinet? 

Examples of sensitive consumer information cover by the 

two Rules include: 

 

•Consumer Report information for employees or custom-

ers. 

 

•Information they provide to you on an application to ob-

tain credit. 

 

•Customer account balance information. 

 

•Customer payment history. 

 

•Any information about our customer if it is disclosed in a 

manner that indicates that the individual is or has been 

your customer in a credit transaction. 

 

 

In accordance to with the Disposal Rule, paper or hard-

copy records containing sensitive consumer information 

should be burned, pulverized, or shredded so that the in-

formation can not be read or reconstructed.  Digital rec-

ords should be erased or the media physically destroyed. 

Be aware that deleting a computer file is not adequate 

destruction. 

So this year when you are ready to clean out files, remem-

ber -  you can't just throw them away.  The federal govern-

ment has "Rules".  

 

Note:  this article is provided for informational purposes 

only.  It is not legal advice. For legal advice, consult an 

attorney. 



Oklahoma City police say catalytic converter theft has increased in Oklahoma City, 
despite a new law making it harder than ever to resell them. 
Starting Nov. 1, scrap metal dealers in Oklahoma were no longer allowed to buy a 
catalytic converter without proof the seller owns the car it was taken off of, along 
with a signed declaration from the seller stating they are the owner.  
Lawanda Grayson, owner of All Metals Recycling, said around six people a day 
come in trying to sell a converter without the required proof of ownership. 
An external piece of a vehicle's exhaust system, catalytic converters contain pre-
cious metals like platinum and are an easy target for thieves who can sell them 
for up to $1,000 to a metal recycler. Vehicles in parking lots are most often the 
victims of this theft, OKC police said, and prevention is difficult. 

Read the full article in the Oklahoman link 

below OKC police are seeing an increase in catalytic converter theft 

Catalytic converter theft increasing in Oklahoma City 

despite new regulation of their sale 
Jana Hayes—Oklahoman 

https://www.oklahoman.com/story/news/2021/12/18/okc-police-seeing-increase-catalytic-converter-theft/8940833002/


OIADA lobbyist monitored several bills this session, Particularly the cata-
lytic converter bills .  One of  which the Governor did sign May 11th, 2022   
HB 4373 will take effect Nov. 1st    
Listed are multiple bills this session:  Please keep checking in on 
www.okiada.com/legislature for updates. 

 
  
Senate Bill 1243 – Exempts vehicles which require a 
transfer to a salvage or junked title resulting from an 
insurance claim from a tribal of out of state title from 
certain inspection requirements and allows electronic 
signatures for certain documents. 
Senate Bill 1276 – Deals with make some electronic ti-
tles valid. 
Senate Bill 1318 – Changes the temporary tag from 30 
days to 60 days.  Title is stricken on the bill. 
Senate Bill 1474 – Prohibits the transfer of a motor ve-
hicle title that is subject to financial lien unless the 
transferee’s name or trust is included on the loan for 
which the lien is placed or from a deceased person 
without a death certificate. 
Senate Bill 1485 – Rental vehicle are to exempt from 
out of state vin inspections. 
Senate Bill 1487 – Allows sales tax to be paid in two in-
stallments. Bill is double assigned. 
Senate Bill 1605 – Creates Service Oklahoma, a division 
of the Oklahoma Office of Management and Enterprise 
Services (OMES)-part of the consolidations under OMES 
includes Driver License Services Division of the DPS and 
the Motor Services Division of the Oklahoma Tax Com-
mission. 
Senate Bill 1722 – Relates to value of vehicles: provid-
ing exception to requirement that value of vehicle be 
within certain percent of average retail price.  The bill is 
double assigned. 
Senate Bill 1772 – Removes the one and a quarter per-
cent sales tax on the sale of motor vehicles, The bill is 
double assigned. 
Senate Bill 1743 – Relates to financial protection prod-
ucts- Includes gap insurance 
Senate Bill 1765 – Requires Oklahoma Motor Vehicle 
Commission to provide owners of a motor vehicle 
written notice of all open recalls. (This is probably an 
Oklahoma Tax Commission function) 
Senate Bill 1851 – Eliminates the one and quarter per-
cent sales tax on the sale of motor vehicles. 
House Bill 2986 – Adjusts motor vehicle excise tax cal-

culations to reflect the vehicles price and any discounts 
or credits and directs the Oklahoma Tax Commission to 
report the financial impact of vehicle excise taxes over 
three years to the Governor and Legislature. 
House Bill 3005 – Upon conviction, the person who 
stole catalytic converter shall receive a felony convic-
tion. 
House Bill 3096 – Requires scrap metal dealer to verify 
vehicle to be crushed is not stolen. 
House Bill 3131 – Repeals various laws pertaining to 
excise tax. 
House Bill 3271 – Adds 3 full time equivalent employ-
ees to the Used Motor Vehicle and Parts Commission. 
House Bill 3419 – Bill to transfer certain powers, duties, 
responsibilities, and employees to the newly formed 
Service Oklahoma. 
House Bill 3674 – Makes it unlawful for any person to 
lend or to sell to, or knowingly permit the use of by, 
one not entitled thereto any certificate of title, license 
plate or decal issued to or in the custody of the person 
so lending or permitting the use. 
House Bill 3850 – Creates foreign export title – exempts 
those vehicles form excise tax. 
House Bill 3964 – Relates to removed, falsified, or un-
authorized identification : penalizing certain removal or 
falsification of trailer identification numbers. 
House Bill 3965 – Creates the Oklahoma Commercial 
Auction and Consignment Dealers Act under the Okla-
homa Department of Agriculture Food, and Forestry. 
House Bill 3994 – Franchised new motor vehicle dealer 
bill. 
House Bill 4373 – Prohibits the theft of catalytic con-
verters and establishes the penalty for such crime. 
House Bill 4375 – Prohibits the use of tools by an indi-

vidual previously convicted of larceny of a catalytic con-

verter with the intent to employ, or allow the same to 

be used or employed, in the commission of a crime. 



Communications & Public Affairs 
May 11, 2022 

For Immediate Release: 
Contact: Rep. Ross Ford 
Phone:405-557-7347 

 

Governor Signs Ford’s Catalytic Converter Theft Bill Into Law 
 
OKLAHOMA CITY– The Governor today signed into law a bill that increases the punish-

ment for theft of catalytic converters, tires and wheels from a vehicle. 
 
House Bill 4373 by Rep. Ross Ford, R-Broken Arrow, modifies the elements of third-degree 

burglary to include the theft of these vehicles parts and provides that the fine for such 
crime will be up to $5,000. 
 
“As a former police officer, I’ve seen the hardship caused by the theft of catalytic convert-

ers and other vehicle parts and how such crimes are on the rise” Ford said. “With months’-
long delays in getting replacement parts, these thefts come at great expense and can be 
debilitating to law abiding vehicle owners.” 

 
Ford said this is one measure among several aimed at preventing such thefts and punishing 
those who commit or contribute to these crimes. 
 

Sen. Darrell Weaver, R-Moore is the principal Senate author of the bill. 
 
“This particularly timely issue, as catalytic converter theft is on the rise, and the situation for 

victims of this crime has been worsened by supply chain problems,” Weaver said. “ the 
people of Oklahoma need this common-sense legislation, and I’m very gratified that it’s be-
come law.” 

 
HB4373 takes effect Nov. 1 



Unless you can answer “YES” to ALL of the questions below, 

you cannot afford NOT to Join the OIADA today ! 
 

1. Can you qualify for and afford a $500,000 Dealer Bond? There has 

been proposed legislation in the past to do so. 

2. Can you afford to offer a warranty (NOT Service Contract) on EVERY 

unit you sell?  There was proposed legislation to do away with ALL “As 

Is” sales. 

3. Do you want to be obligated to provide EVERY buyer with 7 to 14 days 

to change their mind and return your vehicle, NO STRINGS AT-

TACHED?  Again, there was proposed legislation to do so.  

4. Do you want the Federal government to subsidize NEW Vehicle sales 

by providing a guaranteed trade in value on ALL units 2001 and older 

AND to require these vehicles to be crushed once they have been 

traded in?  Ask about the “Cash for Clunkers” bill that was circulated. 

5. Based upon ONLY the 4 items above, can you afford NOT to spend 

$295 yearly dues for being a OIADA member? 

6. IF you were given incentives every year that exceeded your yearly 

dues, WHY WOULDN’T YOU JOIN TODAY? 

 

Whether you realize it or not, your livelihood has been greatly affected 

by the actions of your state independent dealer associations.  Today’s 

legislative climate is far scarier that ever before.  The above legislation 

could put up to 80% of All used Motor Vehicle Dealers out of busi-

ness.  It’s your choice.  Please call your state association for a mem-

bership application today.  Visit us online at www.okiada.com to learn 

more about what the Oklahoma Independent Automobile Dealers As-

sociation, or stop by at your convenience.  

 

Our mission is your success.   We need your support.  
 

http://www.okiada.com


Contact OIADA  

Amber Snook 
ambersnook@okiada.com 

405-232-2947 

Multiple Advertising  

packages available. 

 

Late October the Federal Trade Com-
mission (FTC) announced its expansion 
of the Safeguards Rule to better protect 
consumers financial information from 
cyberattacks and security breaches.  
These "Rule Requirements" will take 
effect and Dealers will need to comply 
likely by the end of this year.   

*SECURITY FOR WRITTEN PRO-
GRAMS 
*ONE QUALIFIED EMPLOYEE 
*LESS THAT 5000 CUSTOMERS 
*DEFINE FINANCIAL INSTITUTION  
*REPORTING DATA BREACHES 
*WHAT SHOULD YOU DO ? 

FTC Expands Requirements  

Impacting Dealers 

FTC Strengthens Security Safeguards for Consumer Financial Information 
Following Widespread Data Breaches | Federal Trade Commission  

mailto:ambersnook@okiada.com?subject=advertising%20click%20button%20newsletter
https://www.ftc.gov/news-events/news/press-releases/2021/10/ftc-strengthens-security-safeguards-consumer-financial-information-following-widespread-data
https://www.ftc.gov/news-events/news/press-releases/2021/10/ftc-strengthens-security-safeguards-consumer-financial-information-following-widespread-data


2022 Fuel Economy Guide Now Available  

Federal law requires new-car dealers to provide the Guide to Customer upon request.  

 

The U.S Department of Energy and Environmental Protection Agency have just released 

the 2022 Fuel Economy Guide.  The guide provides detailed fuel economy estimates for 

model year 2022 light-duty vehicles, along with estimated fuel costs and other information 

for prospective purchasers.  By Law dealers must display the GUIDE and provide copies to 

customers upon request. 



http://www.okiada.com/


Seven Reason to Join your State  

Independent Automobile Dealers  

Association      
by Used Car News 

Seven Reasons to Join Your State’s Independent Automobile Dealers Association (usedcarnews.com)  

Read full article in Used Car News: 

1) Education 

2) Representation 

3) Networking 

4) Reputation 

5) Savings 

6) Consumer Advocacy 

7) Community Service 

https://usedcarnews.com/index.php/component/k2/item/2717-seven-reasons-to-join-your-state-s-independent-automobile-dealers-association


http://www.floorplanexpress.com/ 

Click on link above to go directly to 

Floorplan Xpress 

http://www.floorplanexpress.com/

