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This guide is
for you if:

You're Ready to Ditch the Renting
Game -
Tired of paying someone else’s mortgage? This guide
walks you through the steps to become your own
landlord, turning your rent payments into equity.

You Want a Straightforward, No-
Nonsense Approach —

If you appreciate direct advice without the fluff, this guide
breaks down the home buying process with clarity,
simplicity, and zero unnecessary jargon.

You're Determined to Find Your
Dream Home —

Whether you're a first-time buyer or seasoned pro, this
guide provides the tools, tips, and strategies to
confidently navigate the market and secure your perfect
home.
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Assess Your Financial
Health: Ready, Set, Budget!

Get your finances in order before diving
into the market. This chapter covers
everything from checking your credit
score to setting a budget and saving for a
down payment. Equip yourself with the
financial knowledge you need to
confidently navigate the home buying
journey.
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Choose Your Realtor: Meet
Your Home-Buying Guru

Finding the right real estate agent is key
to a smooth buying process. In this
chapter, discover how to choose a
knowledgeable and trustworthy realtor
who will advocate for your interests,
guide you through the market, and help
you make informed decisions.
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Get Pre-Approved: Flash
That Approval!

Learn the importance of mortgage pre-
approval and how it strengthens your
buying position. This chapter walks you
through understanding loan options, the
benefits of being pre-approved, and how
to present a competitive offer that catches
sellers' attention.
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House Hunting: The Fun
Part!

This is where the excitement begins!
Explore tips for effective house hunting,
from creating a wish list to being open-
minded about options. This chapter
provides strategies for evaluating
properties and narrowing down your
choices, making the search enjoyable and
productive.
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Make an Offer: Time to
Shine!

Once you've found your dream home, it’s
time to make a move. This chapter covers
how to craft a competitive offer,
understand contingencies, and navigate
the negotiation process. Learn how to
position yourself as a serious buyer and
secure the best deal possible.
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Get Your Loan Approved:
It’'s Money Time!

As you near the finish line, this chapter
outlines the final steps for loan approval.
Discover what documents you'll need, how
to lock in your interest rate, and what to
expect during the underwriting process to
ensure you're ready for closing day.
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Move In: Welcome Home!

You did it! Now it’s time to move in. This
chapter provides practical tips for a
smooth transition, from changing locks
to setting up utilities. Get ready to make
your new space feel like home with
ideas for unpacking and organizing.
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Home Inspection &
Appraisal: No Surprises
Here!

Ensure your potential new home is in great
shape with a thorough inspection. This chapter
explains the importance of home inspections,
what to expect, and how to address any issues
that arise. Plus, understand the appraisal
process and how it impacts your loan.
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Closing Day: Get Ready
to Sign!

Congratulations, you're almost a
homeowner! This chapter details what to
expect on closing day, from reviewing
documents to paying closing costs. Learn
about the final steps to take before you
officially receive the keys to your new
home.
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Post-Move Checklist:
Stay Organized

Now that you're settled, it’s time to take
care of essential post-move tasks. This
chapter covers everything from filing for
homestead exemption to maintaining
your new property. Stay organized and
ensure a seamless homeownership
experience.
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Assess Your Financial
Health: Ready, Set, Budget!

Before you embark on the exciting journey of homeownership, it's essential to lay a
solid financial foundation. Chapter 1 is all about getting your financial house in order
—literally! Understanding your financial health is the first step toward making
informed decisions and setting realistic expectations.

In this chapter, we'll dive into the nitty-gritty of budgeting, credit scores, and savings
strategies. You'll learn how to assess your current financial situation, identify areas
for improvement, and create a budget that aligns with your home-buying goals. By
arming yourself with this knowledge, you'll not only feel more confident in your
decisions but also set yourself up for success as you navigate the world of real estate.

So grab a cup of coffee, put on your thinking cap, and let’s get ready to budget your
way to your dream home!



Assess Your Financial Health - Ready, Set, Budget!

Ready, Set, Budget!

Step 1: Evaluate Your
Credit Score

Check your credit score with the three major
bureaus (Experian, Equifax, and TransUnion).
Review the report for errors, keep balances
low, and avoid new debt. Your score will
impact your loan options and interest rates.

Step 3: Create a
Realistic Budget

Factor in your current expenses,
savings goals, and target down
payment. Consider additional costs like
moving, utilities, and repairs.

Step 2: Calculate Your
Debt-to-Income Ratio
(DTI)

Lenders want to see a manageable balance
between your income and debt. Aim for a
DTI below 36%. Calculate it by dividing your
total monthly debt by your gross monthly
income.

Step 4: Start Saving
for a Down Payment

The more you can put down upfront,
the better your loan terms. Set up an
automatic savings plan and consider a
high-yield savings account for faster
growth.



Assess Your Financial Health - Ready, Set, Budget!

Step 1: Evaluate Your Credit Score

1. Obtain Your Credit Report

» Annual Credit Report: In the U.S., you're entitled to a free credit report once a year

from each of the three major credit bureaus: Equifax, Experian, and TransUnion. You
can request these reports through AnnualCreditReport.com.

Credit Monitoring Services: Services like Credit Karma or your credit card provider
often offer free credit score tracking. These can provide an overview, but the score
may differ slightly from what lenders use.

2. Understand What Makes Up Your Credit Score

Payment History (35%): This is the largest factor. Review your report for any missed
payments, late payments, or defaults.

Credit Utilization (30%): Your score is impacted by the ratio of your credit card
balances to your total credit limit. Aim to keep your utilization below 30%.

Length of Credit History (15%): Older accounts are better. Evaluate how long you've
had your credit lines open, as a longer credit history improves your score.

Credit Mix (10%): Having a variety of credit types (credit cards, installment loans, etc.)
can help boost your score.

New Credit (10%): Opening too many new accounts in a short time can hurt your
score. Be cautious about applying for credit right before purchasing a home.

3. Check for Errors and Disputes

Review for Accuracy: Look for any discrepancies like accounts that aren’t yours,
incorrect payment histories, or closed accounts that appear open.

Dispute Errors: If you find errors, file a dispute with the credit bureau reporting the
mistake. Correcting these can improve your score.

4. Know Your Score Range

Excellent (750 and above): Qualifies for the best mortgage rates.

Good (700-749): Still gets competitive rates but slightly higher.

Fair (650-699): May get approved, but with higher interest rates.

Poor (600-649): Loan options will be limited, and rates will be higher.

Below 600: Consider working on your credit before applying for a mortgage.

5. Monitor Your Score Over Time

Consistency: Monitoring your score regularly helps you track your progress and spot
any sudden changes that could affect your mortgage eligibility.

Improvement Plans: If your score is lower than you'd like, consider steps like paying
down debt, correcting errors, and avoiding new credit inquiries before buying.
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Assess Your Financial Health — Ready, Set, Budget!

Step 2: Calculate Your Debt-to-Income
Ratio (DTI)

I: Gather Your Monthly Debt Payments

List all the monthly payments you make for any debts, including:

» Mortgage or Rent (if applicable)

¢ Credit Card Payments (use the minimum monthly payment amount)
e Car Loans or Leases

e Student Loans

» Personal Loans

» Alimony or Child Support (if applicable)

» Other Debts (like medical bills or installment plans)

2: Add Up Your Monthly Gross Income

Determine your total gross monthly income (before taxes). This includes:

o Salary or Wages: Use your pre-tax income from your primary job.

» Bonuses, Overtime, and Commissions: Include these if they're regular.

» Self-Employment Income: Use your average monthly income over the last
year or two.

o Investment or Rental Income: Include income from any investments,
properties, etc.

» Other Sources of Income: This can include social security, disability,
alimony, or child support if it's consistent.
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3: Calculate Your DTI Ratio

Use the following formula to calculate your Debt-to-Income Ratio:

Total Monthly Debt Payments

_ x 100
b1l Gross Monthly Income

Example:

Let'’s say your total monthly debt payments are $1,500, and your gross monthly income is
$5,000.

DTI = 100 x 100 =30%

5,000

Your DTI ratio would be 30%.

4: Understand the Ideal DTI Ratios

e Front-End DTI (Housing DTI): This only
includes your future mortgage payment
(principal, interest, property taxes, and
insurance). Lenders typically prefer this to
be 28% or less.

e Back-End DTI (Total DTI): This includes
your mortgage payment plus all other
monthly debt obligations. Most lenders
look for a DTI of 36% or less for
conventional loans. However, FHA loans
may allow DTIs up to 43%-50%,
depending on the situation.

5: Use Your DTI to Guide Your
Home Search

» If your DTT s too high, it could reduce
the amount a lender is willing to offer, or
they may charge higher interest rates. If
it’s in a healthy range, you'll have more
flexibility in choosing your loan and
home price range.

- 12 -
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Step 3: Create a Realistic Budget

I: Calculate Your Monthly Income

Start by figuring out your total monthly income
before taxes. This will be your gross income, and
it includes:

e Salary or wages: Use your pre-tax income
from your job(s).

e Bonuses, overtime, and commissions: Include
any variable income that you can rely on
regularly.

e Self-employment income: Take an average of
your monthly income over the past year or
two if you're self-employed.

e Other sources of income: Consider rental
income, alimony, child support, investment
income, or government benefits if applicable.

2: Add Up Your Monthly Expenses

Now, list all your regular monthly expenses,
including:

-13 -

Current housing costs (rent or existing
mortgage)

Debt payments (credit cards, car loans, student
loans, personal loans, etc.)

Utilities (electricity, water, gas, internet, phone)
Groceries and dining out

Transportation (gas, car insurance, public
transit)

Insurance (health, life, etc.)

Entertainment and subscriptions (streaming
services, gym memberships)

Savings and retirement contributions
Miscellaneous expenses (clothing, gifts, hobbies)



Assess Your Financial Health - Ready, Set, Budget!

3: Determine a Comfortable Monthly Housing Payment

The key rule to follow is to spend no more than 28% of your gross monthly income on
your housing expenses (this includes your mortgage, property taxes, insurance, and
HOA fees, if applicable).

Formula:

Maximum Housing Payment = Gross Monthly Income x 0.28
Example:

If your gross monthly income is $5,000, your maximum monthly housing payment
would be:

5000 x 0.28 = 1,400

You should aim to spend no more than $1,400 on your housing costs each month.
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4: Factor in the Down Payment

The more you save for your down payment, the lower your mortgage amount will be.
Most buyers aim for a 20% down payment to avoid private mortgage insurance (PMI),
but some loans (like FHA or VA loans) allow for smaller down payments.

* Ideal Scenario: Save for a 20% down payment.

 Alternative: Explore low down payment options (3%-5%), but be prepared for
additional costs like PML.

Example:
For a home priced at $300,000, a 20% down payment would be $60,000. If you can

only put down 10% ($30,000), your monthly payment will be higher, and you may need
to pay PMIL

-15 -
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5:

Factor in Other Costs

Beyond your mortgage, there are several other costs to consider when creating your budget:

Property Taxes: These vary depending on your location and are usually included in your
monthly mortgage payment.

Homeowners Insurance: Protects your property and is often bundled into your mortgage.
Private Mortgage Insurance (PMI): If your down payment is less than 20%, PMI will be
added to your monthly payment.

Home Maintenance and Repairs: Set aside about 19%-3% of the home’s purchase price
annually for upkeep.

Utilities: Factor in water, electricity, heating, and other utility bills, which might increase if
your new home is larger than your current living space.

Closing Costs: These range from 2% to 5% of the home’s price and include fees like lender
fees, title insurance, and appraisals.

6: Account for Your Emergency Fund

Ensure you have an emergency fund in place, covering 3-6 months of living expenses. This
will protect you from financial strain if unexpected expenses or income disruptions occur
after buying the home.
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7: Set a Realistic Price Range for Your Home

Using the calculations from your housing payment and savings for a down payment,
determine a realistic price range for your home. Lenders typically recommend your total debt
(including the mortgage) be no more than 36% of your gross monthly income.

Formula:

Annual Income x 2.5

Affordable Home Price = 3

Example:
If your annual income is $60,000, an affordable home price would be:
60,000 x 2.5 =150, 000 to 60,000 x 3 = 180,000

Look for homes between $150,000 and $180,000.

8: Adjust as Needed

Once you've calculated these numbers, make adjustments based on your comfort level,
lifestyle, and long-term goals. Ensure that your budget leaves room for savings, emergencies,
and any future financial aspirations.

_17_
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Step 4: Start Saving for a
Down Payment

Ol 02

Set a Clear Goal Create a Dedicated
Savings Account

e Determine Your Target Down
Payment: Calculate how much you'll
need for a down payment based on
your desired home price. Aim for 20%
to avoid Private Mortgage Insurance
(PMI), but some loan programs allow
for smaller down payments, like
3%-5% for FHA or conventional loans.

e Example: If your target home costs
$300,000, a 20% down payment would
be $60,000, but a 5% down payment
would be $15,000.

e Separate Your Savings: Open a high-
yield savings account specifically for
your down payment. This keeps your
savings separate from other spending
and allows you to earn some interest.

e High-Yield Account: Look for accounts
with higher interest rates to grow your
savings faster than a traditional savings
account.

O4

Automate Your Savings

03

Set a Timeline :
e Automatic Transfers: Set up

o Estimate How Long It Will Take: automatic transfers to your down
Divide your down payment goal by payment savings account each
the number of months you plan to payday. This makes saving easier by
save. This gives you a monthly treating it like any other regular bill.
savings target.  Bonus Tip: If you receive bonuses or

e Example: If you want to save $30,000 tax refunds, consider adding a portion
in 3 years, you'll need to save (or all) to your down payment fund to
$833 /month. speed up the process.

-18 -



Step 4: Start Saving for a Down Payment
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Cut Unnecessary Expenses

e Review Your Spending: Look for non-
essential expenses you can reduce or
eliminate to boost your savings. This
could include dining out less, canceling
unused subscriptions, or cutting back on
impulse purchases.

e Example: If you cut out a $100 /month
subscription or dining expense, that's
$1,200 /year toward your down payment.

o7

Consider Side Gigs or Extra
Income

¢ Boost Your Earnings: Look for ways to
earn extra income, like freelance work, a
side hustle, or selling unused items. The
extra income can go directly to your
down payment savings.

e Example: If you earn an extra
$200/month from a side gig, that adds
up to $2,400 /year in savings.

09

Reduce Your Debt

e Pay Down High-Interest Debt: Focus on
paying down high-interest debt (like
credit cards) before saving aggressively
for your down payment. Lower debt
levels will also improve your debt-to-
income ratio and mortgage approval
chances.

e Example: Paying off a $200 monthly
credit card bill frees up extra money for
savings.

-79-
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Use a Budget

e Create a Budget: Set up a detailed budget
that factors in your down payment
savings. Allocate money for essential
expenses and savings first, then adjust
discretionary spending.

e Track Progress: Regularly track your
savings to make sure you're staying on
target.
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Look for Down Payment
Assistance Programs

e Research Programs: Many states, cities,
and federal agencies offer down payment
assistance programs for first-time
buyers. These programs can offer grants
or low-interest loans to help reduce the
amount you need to save.

e FHA Loans: These often allow for down
payments as low as 3.5%, which can
significantly reduce your upfront cost.

10

Stay Committed and Flexible

e Celebrate Milestones: Celebrate savings
milestones to stay motivated—whether
you've reached 10%, 25%, or 50% of your
goal.

e Adjust As Needed: Life happens, so if
unexpected expenses arise, adjust your
savings plan as needed, but stay
committed to your goal.



Chapter

Get Pre-Approved: Flash _~
That Approval!

Before you start touring homes like a pro, there's one crucial step
you need to check off your list—getting pre-approved for a
mortgage. In this chapter, we'll walk you through the ins and outs of
the pre-approval process, why it's essential, and how it boosts your
credibility as a serious buyer. You'll learn what documents you need
to gather, how lenders evaluate your financials, and why that golden
pre=approval letter is your ticket to standing out in a competitive

market. Ready to flash that approval and unlock the door to ——
. homeownership? Let’s dive in! i !
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Get Pre-Approved: Flash That Approval!

Understand Your Loan
Options:

Y Conventional Loans

« Overview: These are the most common types of mortgages, not backed by any
government program. They typically require higher credit scores and down payments
compared to government-backed loans.

« Down Payment: Often 5%-20%, but some lenders offer as low as 3% for qualified buyers.
 Private Mortgage Insurance (PMI): Required if you put down less than 20%. PMI protects
the lender in case you default, and it can be removed once you reach 20% equity in the

home.

» Best for: Buyers with good credit and stable finances who can afford a larger down
payment.

»> FHA Loans (Federal Housing
Administration)

» Overview: FHA loans are government-backed mortgages designed to help first-time
homebuyers or those with lower credit scores. They offer more flexible qualifications
and smaller down payments.

» Down Payment: As low as 3.5% if your credit score is 580 or higher; for scores between
500-579, a 10% down payment is required.

» Mortgage Insurance: FHA loans require both an upfront mortgage insurance premium
(MIP) and an annual premium that lasts the life of the loan.

» Best for: First-time homebuyers or buyers with lower credit scores and limited down
payment funds.

Y»> VA Loans (Veterans Affairs)

» Overview: VA loans are available to veterans, active-duty service members, and eligible
surviving spouses. These loans are backed by the Department of Veterans Affairs and
offer favorable terms, including no down payment.

e Down Payment: Typically no down payment required.

» Mortgage Insurance: No private mortgage insurance (PMI) required, but there is a one-
time VA funding fee (which can be waived for some).

» Best for: Qualified veterans, active-duty service members, and their families looking for
competitive loan terms with no down payment.

-21-
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72> USDA Loans (U.S. Department of Agriculture)

» Overview: USDA loans are designed for buyers in rural or suburban areas. These loans
offer no down payment and are intended for moderate- to low-income borrowers.

» Down Payment: No down payment required for qualified buyers.

» Mortgage Insurance: USDA loans require an upfront guarantee fee and an annual fee,
similar to mortgage insurance.

» Best for: Buyers with lower incomes who are purchasing in rural or designated suburban
areas.

Y» Jumbo Loans

« Overview: Jumbo loans are used for financing homes that exceed the conventional loan
limits set by the Federal Housing Finance Agency (FHFA). These limits vary by location
but are typically for high-priced homes.

« Down Payment: Varies, but usually requires at least 10%-20% down.

» Mortgage Insurance: Typically not required if you put down 20% or more, but stricter
approval standards apply.

» Best for: Buyers purchasing luxury or high-priced homes that go beyond conventional
loan limits.

)> Adjustable-Rate Mortgages (ARM)

« Overview: ARMs offer lower initial interest rates for a set period, after which the rate
adjusts periodically based on the market. For example, a 5/1 ARM has a fixed rate for 5
years, then adjusts annually.

 Interest Rate: Starts lower than fixed-rate mortgages but can increase after the initial
period.

» Best for: Buyers planning to sell or refinance before the adjustable period begins or
those comfortable with some risk in exchange for a lower initial payment.

Y> Fixed-Rate Mortgages

» Overview: Fixed-rate mortgages have an interest rate that stays the same for the life of
the loan, typically 15 or 30 years. Your monthly mortgage payment remains consistent,
making budgeting easier.

+ Interest Rate: Fixed for the entire term of the loan, providing stability.

 Best for: Buyers who plan to stay in their home long-term and prefer predictable,
consistent payments.
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2> Interest-Only Loans

» Overview: With interest-only loans, you only pay interest for a set period (typically 5-10
years). After that, you start paying both principal and interest, leading to higher payments.

» Best for: Buyers who want lower initial payments but plan to sell or refinance before the
interest-only period ends.

Y> Bridge Loans

» Overview: Bridge loans are short-term loans used to “bridge” the gap between buying a
new home and selling your current one. They allow you to finance a new home before
selling your old one.

» Best for: Buyers who need immediate funds to purchase a new home but haven't yet
sold their current home.

Y> First-Time Homebuyer Programs

» Overview: Many local governments and organizations offer first-time homebuyer
programs with benefits like down payment assistance, lower interest rates, and reduced
closing costs. These programs vary by location.

* Best for: First-time buyers who need financial assistance or special loan terms.

Choosing the Right Loan

When deciding which mortgage is right for you, consider:

» Your credit score: Higher scores offer more flexibility and better rates.

» How long you plan to stay in the home: If you plan to move in a few years, an ARM might
make sense. For long-term stability, a fixed-rate mortgage could be better.

» Your down payment savings: Some loans (like VA or USDA) allow for no down payment,
while others, like conventional loans, might require more upfront.

» Your income and debt: Lenders evaluate your debt-to-income ratio to determine how
much you can afford to borrow.

» Special eligibility: If you're a veteran or buying in a rural area, VA or USDA loans offer
excellent terms.

Choosing the right loan or mortgage helps set the stage for a financially healthy
homeownership experience. Make sure to review all your options and consult with a lender
to determine which loan best fits your needs.

-23 -



v Don’t Make Major Financial Changes: Avoid opening
new lines of credit, making big purchases, or changing

jobs after you're pre-approved, as this can affect your
loan approval down the line.

Keep Saving: While you're pre-approved, continue
saving for your down payment, closing costs, and other
expenses like moving or repairs.
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Pre-Approval Process:

2> Check Your Credit Score

* Why It Matters: Lenders use your credit score to determine your interest rate and
loan eligibility. A higher score generally results in better terms and lower interest
rates.

» What to Do: Before applying, check your credit score and review your credit
report for any errors or negative marks that could be fixed. Aim to have a score
above 620 for conventional loans, but government-backed loans (FHA, VA, USDA)
may accept lower scores.

2> Gather Your Financial Documents
* What You Need: Lenders will ask for documentation to verify your income, assets,
and debts. Be prepared to provide:

o Proof of Income: Pay stubs for the past 30 days, W-2s for the last two years, or
tax returns if you're self-employed.

o Bank Statements: At least two months of statements to verify your savings and
assets.

o Tax Returns: Typically for the last two years, especially for self-employed
buyers.

o ID and Social Security Number: To confirm your identity and pull your credit
report.

o Debts and Expenses: A list of your current debt, including credit cards, car
loans, and student loans.

2> Decide on a Lender
* Choose a Mortgage Lender or Broker: You can get pre-approved through a bank,
credit union, or mortgage broker. It's smart to shop around and compare lenders
for the best interest rates and loan terms.
» Research: Look at interest rates, loan types, fees, and customer reviews to find the
right lender. Ask friends, family, or real estate agents for recommendations.

_25_
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> Submit Your Application
¢ Online or In-Person: Most lenders offer online pre-approval applications for
convenience. Fill out the application with your personal information, income,
and debts.
e Pre-Qualification vs. Pre-Approval: Pre-qualification gives you a ballpark
figure, but pre-approval is a more formal, in-depth process that verifies your
financials and gives you a concrete loan amount.

Y Let the Lender Review Your Financials

e Underwriting Process: Once you've submitted your application and provided
the necessary documents, the lender will review your financials. They'll look at
your income, debts, credit score, and other factors to determine how much
they're willing to lend.

o Debt-to-Income Ratio: Lenders will evaluate your debt-to-income (DTI) ratio
to see if you can afford the loan. Generally, a DTl of 36% or lower is ideal,
though some programs allow for higher ratios.

)> Receive Your Pre-Approval Letter

e Pre-Approval Letter: If everything checks out, you'll receive a pre-approval
letter stating how much the lender is willing to lend you, the loan type, and
estimated interest rate. This letter is typically valid for 60-90 days, but can be
extended or renewed.

e Why It's Important: This letter is your golden ticket—it shows sellers you're
serious and financially capable of buying their home. It also helps narrow
down your home search to properties within your price range.

> Start House Hunting
e With your pre-approval letter in hand, you're ready to start searching for
homes within your budget. The pre-approval amount serves as a guide, but
remember to factor in other costs like property taxes, homeowners insurance,
and maintenance when determining what you can truly afford.
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Important To Note

Pre-Approval:

This is @ more comprehensive process
where the lender verifies your financials
and gives you a solid loan amount. It’s
more reliable in competitive markets.

Pre-Qualification:

This is less formal and is based on your
self-reported financials. It's helpful early
on but less credible to sellers.
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Chapter

Choose Your Realtor: Meet
Your Home-Buying Guru

So, you're ready to find that dream home, but before you start
bingeing Zillow or hitting every open house in town, you need the
ultimate home-buying sidekick: your Realtor. Think of them as your
home-buying guru—the expert who will guide you through the
process, answer your questions, and negotiate on your behalf like a
boss. In this chapter, we'll break down why working with a Realtor is
essential, what to look for in a great agent, and how to find the right
one for you.
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Why You Need
a Realtor

You might be thinking, “Do I really need a
Realtor? Can't I just go it alone?” While it’s
technically possible to buy a home without an
agent, it's not something most buyers would
recommend—especially if you're a first-time
buyer. Here’s why having a Realtor is a game-
changer:

Expert Knowledge: Realtors know the market inside and out. They can tell you which
neighborhoods are up-and-coming, which homes are priced right, and how to spot a great
deal (or avoid a bad one).

Negotiation Skills: Your Realtor is your advocate in negotiations. They'll fight to get you the
best deal possible and handle tricky conversations with sellers, so you don’t have to.

Access to Listings: While you can browse homes online, Realtors have access to the
Multiple Listing Service (MLS), which includes homes that may not be listed publicly. Plus,
they often have insider knowledge about homes before they hit the market.

Handling the Paperwork: From offers to counteroffers to the final closing documents,
there’s a lot of paperwork involved in buying a home. Your Realtor ensures everything is
done correctly and on time.

Saving You Time and Stress: House hunting is exciting, but it can also be overwhelming.

Your Realtor will help you cut through the noise, only showing you homes that fit your
criteria, and guiding you through the maze of the buying process.
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What to Look for in a Realtor

Not all Realtors are created equal, and finding the right one can make a huge
difference in your home-buying experience. Here are some key qualities to
look for when choosing your home-buying guru:

Experience and Expertise:

How long have they been in the business? Do they specialize in the type of
home or area you're interested in? Experience matters when navigating the
intricacies of the real estate market.

Knowledge of the Local Market:

Your Realtor should know your target neighborhoods like the back of their
hand. They should be able to provide insight into local schools, amenities,
future developments, and overall market trends in the area.

Communication

Buying a home is a huge decision, and you want an agent who keeps you in
the loop. Whether it's responding quickly to texts or emails or being available
for impromptu showings, solid communication is key to a smooth process.

Great Reviews:

Look for testimonials from past clients. Check online reviews or ask for
references to make sure they've left a trail of happy homebuyers behind
them.

Honesty and Integrity:

Your Realtor should have your best interests at heart, not just their
commission. Look for someone who listens to your needs and offers honest
advice, even if it's not what you want to hear.

Personality Fit:

You'll be working closely with your Realtor, so it's important that you get
along and feel comfortable asking questions. Choose someone who’s
approachable, understanding, and ready to support you.
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How to Find the Right Realtor

O]

Ask for Recommendations:

Word of mouth is powerful. Ask friends,
family, or coworkers if they've worked
with an awesome Realtor. If they had a
good experience, it's a great starting
point.

03

Interview Multiple Agents:

Don't feel like you have to go with the
first agent you meet. Set up interviews
with a few Realtors to see who you vibe
with and who meets your needs.

Just a small note-

Do Your Research:

Head online to check out agents in your
area. Read reviews, check their website,
and get a feel for their experience and
personality.

O4

Trust Your Gut:

If something feels off, listen to your
instincts. Buying a home is a personal
experience, so you want to work with
someone you trust.

While experience is always great, it doesn't necessarily mean you have to discount the
newer agents. Some of us- like ME- have a multitude of transferrable skills from
previous career that make us just as good at this! We also come with fresh

perspectives.
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Questions to Ask When
Choosing a Realtor

How long have you been a Realtor?

How do you handle negotiations?
How well do you know the neighborhoods I'm interested in?

Can you explain the home-buying process to me, especially if
I'm new to this?

What's your availability? Will you be the one showing me homes,
or will someone else from your team handle that?

How do you communicate with your clients?
Will you update me regularly?
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Make Your partnership
Official

Signing the Agreement

Once you've found the Realtor of your
dreams, you'll typically sign a Buyer’s
Representation Agreement. This is a
formal agreement stating that they'll
represent you as you search for and
purchase a home. It outlines the terms
of your working relationship and
ensures that your Realtor is legally
bound to work in your best interest.

The Power of a Great Realtor

In the end, choosing the right Realtor is
like finding the perfect teammate for your
home-buying journey. They'll support you,
guide you, and make sure you're in the
best position to succeed in a competitive
market. With a trusted Realtor by your
side, you'll feel confident, prepared, and—
most importantly—excited as you move
closer to turning that dream home into a
reality.

So, are you ready to meet your home-
buying guru and take the next step in your
journey? Let's get you connected to a
Realtor who'll help you navigate the road
to homeownership with ease!
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What is the "Exclusive Buyers
Agency Agreement"?

The Exclusive Buyers Agency Agreement is a formal contract between a homebuyer and

their Realtor. This agreement essentially states that the buyer agrees to work

exclusively with one agent for a certain period of time during their home search and

purchase process. It also outlines the agent's duties and the buyer’s obligations,

ensuring both parties understand their roles and responsibilities.

What Does the Agreement Say?

v

Exclusive Representation: This part of the contract confirms that the buyer will only work
with the agent (or their brokerage) for the duration of the agreement. It means you can’t
use multiple agents to search for homes during the time frame.

Duties of the Realtor: The agreement details the agent’s responsibilities, such as:
 Helping you find properties that match your criteria
» Negotiating on your behalf with sellers
 Assisting with paperwork and guiding you through the home-buying process
» Offering market insights and professional advice

Duration of the Agreement: The contract will specify the length of time it will be in effect.
It could be anywhere from a few weeks to several months, depending on what you and
your agent agree on.

Compensation: Typically, the seller pays the buyer’s agent commission, but the agreement
might outline how the agent is compensated if circumstances change (e.g., if the seller
doesn’t offer a commission or if you decide to purchase a For Sale By Owner (FSBO)
property). In these cases, the buyer may need to cover part or all of the agent’s fee.

Cancellation or Termination: This section outlines how the agreement can be ended if
things aren’t working out. Some contracts may allow for termination with notice, while
others may have more strict guidelines.

Scope of Services: The agreement defines exactly what services the Realtor will provide, so
there are no surprises. It’s clear what you can expect from your agent, from searching for
homes to handling contracts and closing procedures.
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Why is the Agreement
Necessary?

The Exclusive Buyers Agency Agreement is beneficial to both the buyer and the
agent for several reasons:

« Commitment:
By signing the agreement, both you and your agent commit to working
together exclusively. This fosters a stronger working relationship, where
the agent knows they're guaranteed to represent you through the home-
buying process.

« Motivation:
Since the Realtor knows you're exclusively working with them, they’ll be
highly motivated to find you the best home and negotiate the best terms.
They're not just one of many agents you're using, so they'll invest more time
and effort into your search.

" Clarity:
The agreement lays out everything clearly, so both parties know what'’s
expected. It reduces misunderstandings or assumptions about what the
agent will do for the buyer.

« Legal Protection:
The contract is a legally binding document that ensures your Realtor has
your best interests at heart. It’s a safeguard, ensuring that your agent is
working as your advocate during the buying process.
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How Does the Agreement
Help the Buyer?

The Exclusive Buyers Agency Agreement isn't just beneficial to the agent—it’s incredibly
helpful for you as a buyer:

o/ Loyalty and Dedication: Your agent is now fully committed to you. You're not just one of
many clients they're juggling. They know they’ll be compensated for their efforts, so they're
more likely to prioritize your home search, provide timely updates, and offer you their full
attention and resources.

o/ Professional Guidance: Because you're working exclusively with one agent, you'll receive
more consistent and personalized advice. You won't be bouncing between agents with
different opinions or strategies, which can be confusing and slow down the process.

o Market Access: Your agent will often have access to off-market listings, pre-listings, or
other opportunities that aren't easily available to the public. By having an exclusive
relationship, youre more likely to be the first to know about these potential homes.

o Efficient Process: When your agent knows your needs and preferences, they can be more
efficient in finding homes that fit your criteria. You won'’t waste time looking at properties
that don’t suit you.

o Negotiation Power: A dedicated agent will fight harder for you in negotiations. Whether it’s
securing a better price or working out favorable contract terms, your agent will be fully
engaged in ensuring the best possible outcome for you.

o/ Reduced Stress: Since your agent is handling the heavy lifting—finding homes, scheduling
showings, preparing paperwork, and negotiating—you can focus on the fun part of the
home-buying process without being bogged down by logistics.

Conclusion

The Exclusive Buyers Agency Agreement is an essential part of the home-buying process that
benefits both the buyer and the Realtor. For you, the buyer, it ensures you have a dedicated,
loyal agent who is fully committed to helping you find your dream home. It gives you peace of
mind, knowing that your agent will work tirelessly on your behalf, streamline the process, and
provide you with expert guidance every step of the way.

By signing this agreement, you're setting yourself up for success with a professional who has
your back from the moment you start browsing to the day you close the deal.
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Chapter

House Hunting: The Fun Part!

Now comes the part you've been waiting for—house hunting! You've
got your finances in order, you're pre-approved, and you've teamed
up with your trusted Realtor. The hard groundwork is done, and it's
time to explore actual homes that could soon be yours. This chapter
is all about enjoying the process, while still keeping your eyes peeled
for the best investment. Here's how to navigate house hunting like a
pro, with a dash of excitement and a sprinkle of practicality.

E 3
-
-
»
-
-
-
-
@
-
-

b



House Hunting: The Fun Part!

Define Your Must-Haves
and Nice-to-Haves

Before you hit the streets and start touring homes, take a moment to define what you
need in a home versus what you want. This will help you stay focused and avoid
falling in love with a house that might not truly fit your long-term needs.

Must-Haves: Nice-to-Haves:

These are the non-negotiables—the These are the features that would be
features that are essential for your great, but aren’t essential. Maybe it’s a
lifestyle. Think of things like the number finished basement, walk-in closets, or
of bedrooms, a good school district, a that Pinterest-perfect backyard. These
specific neighborhood, or accessibility things can help you decide between two
needs. Must-haves are the deal- otherwise equal homes, but theyre not
breakers that will rule a house in or out. mandatory.

Being clear on your priorities upfront will keep you grounded and help your Realtor
find homes that meet your criteria.
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Where to Begin

Start Browsing Listings

Your Realtor will give you access to the
Multiple Listing Service (MLS), a treasure
trove of homes currently on the market.
This is your chance to browse listings
online, get a feel for what’s available, and
start imagining yourself in various
homes.

Pro Tip:

Be careful not to get too emotionally
attached to any home just from the online
photos. Professional real estate
photographers know how to make rooms
look bigger, brighter, and more appealing
than they might actually be. Think of the
listings as a preview, not the full picture.

Touring Homes: What to Look For

Once you start touring homes in person,
it's easy to get swept up in excitement.
But remember, you're not just looking for
a pretty space—you’re looking for the
right home that meets both your
emotional and practical needs. Keep an
eye out for these key factors:

¢ Condition of the Home: Look beyond

the paint colors and decorations.
Check for any signs of structural
issues, water damage, or wear and
tear. Pay attention to the condition
of the roof, foundation, and windows
—big-ticket items that can be costly
to repair.

Layout and Flow: As you walk
through each room, think about how
you would use the space. Is the
layout functional for your lifestyle?
Does it have enough storage? How
does the flow of the home feel?

Neighborhood: You're not just buying
a home—you're buying into a
community. Drive around the
neighborhood, check out the local
amenities, and consider the
commute to work, schools, or other
important places. Does the area feel
safe and welcoming?

Resale Value: Even if this is your
forever home, it’s wise to consider
the future resale value. Homes in up-
and-coming neighborhoods or areas
with strong growth potential are
good investments, even if you don't
plan on selling anytime soon.
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House Hunting: The Fun Part!

Stay Flexible, But Stick to Your Budget

While house hunting, it's easy to get starry-eyed when you walk into a beautiful home,
especially one that’s just slightly above your price range. But remember—your budget exists
for a reason. Stretching too far can cause financial stress later on. Stick to your financial plan
and remember that it's not just about buying a home, it's about maintaining your lifestyle

comfortably after the purchase.

At the same time, be flexible with your expectations. You may not find a house that checks
every box on your wish list, but it’s about finding the best possible match within your budget.
A home can always be improved with time—paint colors can change, and landscaping can be
spruced up, but going over your budget is a permanent decision that can lead to regrets.
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It's easy to forget the details of each
home after you've toured a few, so
staying organized is key. Here's how
to keep track:

e Take Notes: Write down your

initial impressions of each home,
what you liked, and what
concerns you had. Your gut
reaction is important, but so are
the details you might not
remember after seeing multiple
homes.

Snap Photos: While touring, take
photos of things that stood out,
both good and bad. This can help
jog your memory later when
comparing homes.

Compare Your Must-Haves: After
each showing, revisit your list of
must-haves and nice-to-haves.
Does this home meet your non-
negotiables? How does it
compare to other homes you've
seen?



House Hunting: The Fun Part!

Things To Keep In Mind

Don't Skip the Second Visit

Found a home you really like? Schedule a
second visit! Seeing the home at a different
time of day can reveal new insights, like how
natural light fills the rooms or how quiet (or
noisy) the neighborhood really is. Plus, you'll
have a clearer mind to check any details you
may have missed the first time around.

Don't Forget the Gut Feeling

While it's important to be practical during
house hunting, don’t ignore your gut feeling.
Sometimes, a home just “feels right.” Trust
your instincts—but balance it with what you
know about your needs and financial
limitations. The goal is to find a house that
excites you and makes sense for your life.

House Hunting with a Realtor: Your Secret Weapon

Your Realtor is your best asset during house hunting. They can provide expert advice, spot
potential issues you may not notice, and guide you to homes you might have overlooked.
They're also there to answer your questions, negotiate on your behalf, and help you move

quickly when you find the one.

The Fun Continues

House hunting is where the magic happens—this is the stage where you

start picturing yourself in different spaces, envisioning how you'll make
each house your own. With each tour, you'll get closer to finding a place
that feels like home. Enjoy this part of the journey! And remember: stay

focused on your priorities, trust your Realtor, and have fun!
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Know the Market

Before you submit an offer, you'll need to understand the

current real estate market. Are you in a buyer’s market or

a seller’s market? Is the area hot with lots of competition,
or is there more room to negotiate?

Seller's Market:

If demand is high and inventory is low, you may have to
act quickly and offer a competitive price. Homes in a
seller’s market tend to sell fast, often above the asking
price. You may also face multiple offers, which can
increase competition.

Buyer’s Market:

In a buyer’s market, there are more homes for sale than
there are buyers. This gives you more leverage to
negotiate and potentially offer less than the asking price.

Your Realtor will provide insight into the market
conditions and help you craft a smart offer based on
current trends, comparable sales, and the home’s listing
history.




Make an Offer: Time to Shine!

The Elements of an Offer




Make an Offer; Time to Shine!

Negotiating Like a Pro

Even in a seller's market, the first offer isn’'t always the last. Sellers may come back with a
counteroffer, especially if they want to tweak certain terms, such as the price, closing date, or
contingencies. Here’s how to handle the negotiation phase like a pro:

Be Ready to Compromise: Flexibility can be the key to a successful negotiation. Be open to
adjusting some terms, like the closing date or minor repairs, but stay firm on the essentials like
the price or inspection contingency.

Work with Your Realtor: Your Realtor will act as your advocate and handle most of the back-
and-forth. They'll advise you on when to stand firm, when to counter, and when to accept an
offer that'’s too good to pass up.

Stay Calm and Objective: This can be an emotional process, especially if you're in love with the
home. But remember, real estate is also a business transaction. Trust your Realtor’s guidance,
stay calm, and avoid making hasty decisions driven by excitement or frustration.

Submitting Your Offer: Timing is Key

In a fast-paced market, timing can make or break your offer. If you're in a competitive situation,
you'll want to submit your offer quickly—often within hours of seeing the property. On the flip
side, if the home has been on the market for a while, you might have more time to craft your
offer and negotiate a deal.

Your Realtor will guide you through this timing, making sure your offer is submitted when it's
most advantageous.

Handling Multiple Offers

If you find yourself in a multiple-offer situation (a bidding war), here are a few strategies to help
your offer stand out:

Go Above Asking Price: In hot markets, offering more than the askin% price can help grab the
seller’s attention. Just make sure your offer is within your budget and will still appraise well.

Waive Some Contingencies: If you're comfortable doing so, waiving certain contingencies (like
the inspection or appraisal) can make your offer more appealing to sellers. However, this does
come with risks—waiving the inspection, for example, means you're accepting the home “as is”
with no negotiations for repairs.

Increase Earnest Money: Offering a larger earnest money deposit can show the seller that
you're serious and financially prepared to close the deal.

Write a Personal Letter: While not always a guaranteed strategy, adding a personal touch with a
letter explaining why you love the home can make your offer more memorable.

Waiting for a Response

Once you submit your offer, the waiting game begins. Sellers usually have a set amount
of time (often 24-48 hours) to respond. During this period, they ean accept, reject, or
counter your offer.

Waiting can be nerve-wracking, but try to stay patient. Your Realtor will keep you
informed and help you prepare for whatever the seller’s response may be.
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What Happens if Your What if Your Offer is
Offer is Accepted? Rejected?
Congratulations! If your offer is Don't lose hope if your offer
accepted, you're officially under isn’t accepted. Sometimes, the
contract. This means the home is seller goes with another buyer,
one step closer to being yours. or they decide not to accept
From here, you'll move into the any offers at all. Your Realtor
next phases of the buying will help you regroup, adjust
process: home inspections, your strategy, and continue the
finalizing financing, and hunt for your dream home.
preparing for the closing. Rejections can be

disheartening, but remember—
every home you visit and every
offer you make gets you closer
to finding the one.
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Conclusion: Your Moment to Shine

Making an offer is where the rubber meets the road. It's your opportunity
to put all your preparation and strategy into action. By working with your
Realtor, understanding the market, and negotiating smartly, you'll position
yourself to secure the home of your dreams. Keep your eyes on the prize,
trust the process, and get ready to shine as a confident, prepared
homebuyer.
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Chapter

You've made an offer;-and it

you start dreaming about | s, there’s an important step
to confirm the home’s condition and value. This chapter will guide
you through the inspection and appraisal process, showing you
how to avoid surprises and set up your purchase with confidence.
[Let's roll up our sleeves and get into the details.
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Home Inspection & Appraisal: No Surprises Here!

Home Inspection: Kicking the Tires

A home inspection is your chance to get a comprehensive look at the property’s condition. Your
inspector will go through the home with a fine-tooth comb, identifying issues that might not be
visible to the untrained eye. Here’s what to expect:

Choosing Your Inspector:
» Ask your Realtor for recommendations or check online reviews.
 Look for a licensed and experienced inspector who knows local regulations and climate-
specific issues (e.g., mold, termites).

What They'll Check:
« The inspector will assess the structure, roof, plumbing, electrical systems, heating and
cooling systems, foundation, and more.
» Theyll provide a report detailing the home’s current condition, issues, and potential repairs.
Photos and descriptions make this report an invaluable resource.

You Can (and Should) Attend:
» Attending the inspection allows you to see firsthand any areas of concern, ask questions,
and get a feel for maintenance needs.
« Many inspectors will also share maintenance tips, so it's a learning opportunity, too.

Post-Inspection Decisions:
e Minor Repairs: Small fixes are common, and most buyers don’t ask for them. Things like
loose doorknobs or cracked tiles might not be deal-breakers.
» Major Repairs: Significant issues like a leaky roof, cracked foundation, or outdated electrical
work may warrant further negotiation with the seller.
» Negotiating Repairs: If the inspection reveals significant problems, you can request repairs,
ask for a price reduction, or ask for a repair credit.
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The Appraisal:
Confirming Value

If you're financing the purchase, your lender will require an appraisal to confirm the home’s value
aligns with the agreed price. Here’s how it works:

? What is an Appraisal?

An appraisal is an unbiased estimate of the property’s value, conducted
by a certified appraiser hired by your lender.

The appraiser compares the home to recent sales of similar properties

in the area (known as “comps”) and assesses the home’s size, features,
condition, and location.

? Why is it Important?

The appraisal protects both you and your lender by ensuring you're not overpaying

for the property. It also helps you avoid starting with a loan on a home worth less
than you're paying.

? Possible Outcomes:
L]

@Apprcfso;‘ Matches the Offer Price:

Great news! This means the lender is on board, and you can proceed.

:P-Apprc:f.fso! Comes in Low:

If the appraisal is below the offer price, you may need to renegotiate with the
seller or bring additional cash to close the gap.

Options include:

e Asking the seller to lower the price to match the appraisal.
e Paying the difference out-of-pocket if you're committed to

this particular home.

» Appealing the appraisal (rare but possible) or walking away if
a compromise isn’t reached.
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Home Inspection & Appraisal: No Surprises Here!

When Surprises Happen: Your Options

While inspections and appraisals aim to eliminate surprises, they sometimes uncover
unexpected issues. If this happens, don’t panic—there are options:

Re-negotiation: Consider a Repair credit:

Big-ticket repairs or a low appraisal might Rather than ask the seller to handle repairs,
prompt a renegotiation. Your Realtor can some buyers prefer a repair credit at closing.
help craft a strategy that keeps your interests This way, you can oversee the work post-
protected. closing to your standards.

Walking Away:

If a major issue arises and no compromise is
possible, you have the option to back out of
the deal, depending on your contingencies.
Though it’s disappointing, walking away
could save you from future headaches.

Protecting Your Investment

This stage is all about ensuring the home you're buying is a wise investment. By taking the time to
understand the property’s true condition and value, you'll be better equipped to move forward
confidently.

Key Takeaways

Appraisals Protect Your

Finances: Expect Some Surprises:

Inspections Give You Control:
Not every home is perfect, but
with the right approach, most
issues can be managed or
negotiated.

The inspection is your chance to
understand the home’s
condition and request repairs or
negotiate if necessary.

An appraisal ensures you're not
overpaying and helps align the
loan amount with the home’s
actual value.

Navigating inspections and appraisals with a clear plan ensures you're not just buying a home—you're making a
solid investment that’s ready to support your dreams. With these insights, you're one step closer to closing with
confidence!
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Get your loan Approved: It's Money Time!

Loan Approval vs. Pre-Approval:
What’s the Difference?

While pre-approval is a great starting point, full loan approval is where things

get real. Your pre-approval was an estimate based on preliminary information,

but final approval involves a thorough evaluation of your finances. Here’s what
separates the two:

Pre-Approval:

This gives you a conditional green
light based on an initial review.
You're qualified for a loan up to a
certain amount, which shows
sellers you're serious.
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Full Approval:

This is the lender’s final decision
after confirming all details of your
financial profile and property. It's
the official “yes” on your loan



Get Your Loan Approved: It's Money Time!

Steps to Final Loan Approval

The final approval process can feel detailed, but with each step, you're getting closer to
your goal. Here’s what to expect:
Provide Documentation:

* Your lender will need more detailed documentation, even beyond what was
required for pre-approval. This can include bank statements, pay stubs, tax returns,
and documentation of any debts or assets.

* Avoid any big financial changes (like switching jobs or taking on new debt) during
this stage. Stability is key!

Verification:
* Your lender will verify the information you provided, including employment, credit,

assets, and down payment funds. If they have any questions, be prompt and
thorough with responses.

Underwriting:

* In underwriting, a professional reviews your loan application and all associated
documents. They'll assess your risk as a borrower and make sure the loan terms
align with the property value.

» Underwriting can take a few days, and sometimes they'll request additional
documentation, so it’s best to respond quickly to any questions to keep things
moving.

Property Appraisal Review:

* Your lender may take a final look at the appraisal to confirm the property’s value
and ensure it aligns with the loan amount.

Loan Conditions:
* Sometimes, lenders will give you a “conditional approval” with a list of additional
conditions to be met before closing. These could involve clarifying minor details,
updating documents, or providing further documentation.

Final Approval:

* Once all conditions are satisfied, you'll receive a “clear to close” message from your
lender. This is the green light that signals you're ready to proceed to closing day.
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Loan Terms:

Make sure the terms—loan amount, interest rate, monthly
payments—match what you agreed upon.

Closing Costs:
Review the fees and costs associated with the loan, including

any origination fees, appraisal costs, title insurance, and
prepaid taxes or insurance.

Total Loan Costs:

This will help you see the final amount due on closing day, so
you're prepared for the big day.







Get Your Loan Approved: Money Time!

Final Steps Before Closing Day

With approval in hand, there are just a few final steps before closing day arrives:

1. Do a Final Walkthrough: 2. Review Your Closing Disclosure
s ) Again:

Within 24-48 hours before closing,

you'll have the chance to do a final
walkthrough of the property. This is
your opportunity to confirm that any
agreed-upon repairs have been made,
the home is in the expected condition,
and that nothing has changed since
your last visit.

Give the Closing Disclosure one last look to
ensure youre fully prepared for closing
costs and final terms.

3. Confirm Payment:

Your lender will provide details on the total funds needed for closing. Plan to bring a
cashier’s check or wire the money directly to the closing office.

Key Takeaways

Final Approval is Key:

Pre-approval gets your foot in the door, but final loan approval seals the deal. Follow
each step carefully to stay on track.

Keep Finances Stable:

Avoid financial changes during this time, like large purchases, new credit, or job
changes.

Be Prepared for Closing Costs:

With the Closing Disclosure in hand, you'll be ready to tackle closing day expenses
confidently.

With your loan fully approved, the finish line is in sight! All that’s left is closing day
—where you'll sign on the dotted line, grab your keys, and finally call that house
your home.
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Closing Day: Get Ready to Sign?

What Exactly Happens on Closing Day?

On closing day, you'll meet with your Realtor, the seller (sometimes), a closing agent, and any
other necessary parties (like your lender’s representative) to sign the documents that finalize
your purchase. Here’s what typically goes down:

1 Review and Sign Documents:

» You'll review and sign a stack of documents, including the mortgage, title, deed, and

other agreements.
e Each document is legally binding, so take your time to review, ask questions, and clarify
any doubts. Your closing agent will explain each form as needed.

@ Finalize Closing Costs:

» You'll need to pay your closing costs at this point. These cover various expenses, such as
title insurance, escrow fees, and property taxes.
 If you're unsure of the final amount, check your Closing Disclosure, which should outline

each cost.
@ Fund the Escrow Account:

» In most cases, you'll fund an escrow account to cover future property taxes and
homeowner’s insurance.

 This helps ensure those costs are paid on time, giving you peace of mind moving
forward.

@ Transfer Ownership:

 After signing, the title is officially transferred from the seller to you. Congratulations—
you're now a homeowner!
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Closing Day: Get Ready to Sign!

What to Bring to
Closing Day

To avoid any last-minute hiccups, make sure to bring these essentials:

\/ Valid Photo ID:

Everyone signing the documents must have a government-issued ID.

\/ Certified or Cashier’s Check:

If your lender hasn’t wired the funds directly, you'll need to bring a cashier’s check
for the exact amount of your closing costs.

\/ Proof of Homeowner’s Insurance:

Lenders require proof of insurance before closing to protect the property. Bring a
copy of your policy or your insurance binder.

\/ The Closing Disclosure:

Bring your copy of the Closing Disclosure, which outlines the final loan terms and
costs. Double-check it against the documents presented.

‘/ Checkbook:

Although it’s unlikely, there may be minor adjustments required on closing day, so
it's helpful to have a checkbook on hand for any last-minute costs.
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Closing Day: Get Ready to Sign!

The Key Players at Closing

It's helpful to know who will be in the room and their roles:

Y Closing Agent:

This person oversees the transaction
and explains each document you sign.

Y Title Company Representative:

If you're closing at a title company, a rep
will handle the paperwork to transfer
the title.

¥ Your Realtor:

They'll support you, answer questions,
and make sure everything aligns with
your agreement.

)) Lender’s Representative:

Often, a representative from your
lender will be present to answer
questions about your mortgage.
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Closing Day: Get Ready to Sign!

What you sign at closing

At closing, the buyer signs several important documents that finalize the home purchase and mortgage.
Here’s a rundown of the key documents you'll be signing:

1. Closing Disclosure (CD)

e What It Is: A document outlining the final terms of your loan, including your interest rate, loan
amount, monthly payments, and closing costs.

o Why It Matters: This is your chance to confirm all the costs and terms are accurate before signing on
the dotted line.

2. Promissory Note
What It Is: This is your promise to repay the mortgage loan.

» Why It Matters: It specifies the loan amount, interest rate, repayment terms, and what happens if you
default. Signing this note legally obligates you to make the payments.

3. Mortgage or Deed of Trust

What It Is: This document gives the lender a lien on the property, allowing them to foreclose if
you fail to repay the loan.

» Why It Matters: It secures the loan by tying it to your new property, establishing the lender’s rights
until the mortgage is paid in full.

4. Initial Escrow Disclosure

What It Is: Details how much will be collected each month for property taxes, homeowner’s
insurance, and other escrowed items.

» Why It Matters: This sets up your escrow account for handling taxes and insurance payments,
ensuring youre covered throughout the year.

5. Affidavits and Declarations

What They Are: These are various statements you sign to affirm details like your identity, intent
to occupy the home, and acknowledgment of any fees.

« Why They Matter: They verify information for the lender and protect you from future issues.
Affidavits may include declarations that you haven't taken out new loans or made material changes to
your financial situation.
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Closing Day: Get Ready to Sign!

6. Title and Deed Transfer Documents
What They Are:
» Deed: The seller signs this document to legally transfer ownership to you.

Title Insurance: You'll sign documents related to your title insurance, which protects you against
potential disputes over ownership.

Why They Matter:

They establish your legal ownership of the property and protect against past title issues.

7. Tax and Utility Prorations

What They Are: Agreements that outline how property taxes, utility bills, and other expenses are
divided between the buyer and seller based on the closing date.

« Why They Matter: These documents clarify which party is responsible for paying certain expenses,
ensuring a fair distribution.

8. Certificate of Occupancy (If Applicable)

+ What It Is: In some areas, a Certificate of Occupancy is required to confirm the property is safe to live
in.

» Why It Matters: It's necessary for homes with recent renovations or new construction to ensure the
property meets local codes and standards.

9. Final Walkthrough Acknowledgment

» What It Is: Confirms that you completed a final inspection of the property and that everything is in
the agreed-upon condition.

» Why It Matters: It helps you ensure there are no unexpected repairs or damages before you take
possession.
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Closing Day: Get Ready to Sign?

Closing costs are the fees and expenses you'll need to pay when finalizing the purchase of your new
home. While they can add up, understanding what they are and how they work can help you prepare and
avoid surprises on closing day. Here’s a breakdown of the common closing costs that buyers typically

pay:

$ 1. Loan Origination Fees
What It Is: A fee charged by the lender for processing your mortgage application.

Typical Cost: Usually 0.5%-1% of the loan amount.
Example: For a $300,000 loan, the origination fee could be between $1,500 and $3,000.

$ 2. Discount Points
What It Is: Optional fees paid upfront to reduce your mortgage interest rate.
Typical Cost: 1 point equals 1% of the loan amount.

Example: Paying 1 point on a $300,000 loan would cost $3,000 and could lower your interest
rate.

$ 3. Appraisal Fees

What It Is: Payment for a professional appraiser to assess the home’s value.
Typical Cost: $300-$500, depending on the property’s size and location.

$ 4. Credit Report Fees

What It Is: Cost to obtain your credit report from the major credit bureaus.
Typical Cost: $30-$50.

$ 5. Underwriting Fees

What It Is: Fees charged by the lender for evaluating your loan application.
Typical Cost: $400-$600.

. 6. Title Search and Title Insurance

What It Is:

Title Search: Ensures there are no legal claims or liens against the property.
Title Insurance: Protects against future disputes over property ownership.
Typical Cost: $500-51,500.

$ 7. Recording Fees

What It Is: Fees paid to the local government to officially record the property’s sale.
Typical Cost: $100-$250, varying by location.

$ 8. Transfer Taxes

What It Is: Taxes imposed by the state or local government when property ownership changes
hands.

’I‘yfFical Cost: Varies widely; some areas charge a percentage of the sale price, while others have
a flat fee.

_63_



$ 9. Escrow Fees
What It Is: Fees paid to the escrow company handling the transaction.
Typical Cost: $500-$2,000, depending on the property price and local rates.
. 10. Homeowners Insurance
What It Is: Insurance that protects your new home a%ainst damage and loss.
Typical Cost: $600-51,200 annually, paid upfront at closing.
$ 11. Property Taxes (Prorated)
What It Is: Your share of the property taxes based on the closing date.
Typical Cost: Varies by location and tax rate. It’s calculated from the date you take ownership
until the end of the tax period.
$ 12. Attorney Fees (If Applicable)
What It Is: Fees for legal services related to the prorerty transaction.
'll‘ypical Cost: $500-$1,500, depending on the complexity of the sale and local
aws.
$ 13. Prepaid Interest
What It Is: Interest that accrues on your mortgage from the closing date until the first payment.
Typical Cost: Varies based on your loan amount and interest rate.
$ 14. Home Inspection Fees
What It Is: Cost of a professional inspection to assess the property’s condition.
Typical Cost: $300-5500. (Note: This is usually paid before closing but is essential to include in
your overall budget.)
$ 15. Survey Costs (If Required)
What It Is: Fees for a professional survey to confirm property boundaries.
Typical Cost: $300-$700, depending on property size and location.
$ 16. Home Warranty (Optional)
What It Is: A service contract that covers repairs or replacements for major home systems and

appliances.
Typical Cost: $300-S600 for a one-year policy.

Total Closing Costs:
What to Expect

Percentage of Home Price: Closing costs
typically range from 2% to 5%of the home’s
purchase price.

Example: For a $300,000 home, expect
closing costs between $6,000 and $15,000.




Closing Day: Get Ready to Sign!

Seller Costs

Real Estate Agent Commissions:

The largest seller expense, usually 5-6% of the home’s sale price, split
between the buyer's and seller's agents.

Transfer Taxes

Sellers in New Jersey are responsible for paying a realty transfer fee, which is
based on the home’s sale price. This fee increases with higher-priced homes.

Prorated Property Taxes

Sellers are responsible for paying property taxes up until the closing date. Since
taxes are paid quarterly in NJ, they'll often be prorated if you've already paid
beyond your closing date, and you'll be reimbursed by the buyer.

Attorney Fees

While not legally required, many sellers hire a real estate attorney in NJ, and their fees can
range from $1,000 to $2,500 depending on the complexity of the transaction.

Outstanding Mortgage

Any remaining balance on your mortgage will be paid off using the proceeds
from the sale, along with any applicable fees for early payoff.

Title Insurance (for the buyer)

In some cases, sellers may cover the cost of the buyer's title insurance as
part of negotiations, though it's more common for buyers to pay.

Miscellaneous Fees

Recording fees, courier fees, or wire transfer fees can range from a few
hundred dollars. These cover the paperwork filing with county offices and
processing transactions.
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How to Manage Closing Costs

» In some cases, sellers may agree to cover part or all of your closing costs, especially in a buyer’s

» Some lenders offer options to roll closing costs into your mortgage, though this increases your

» Compare fees from different lenders and service providers to find the best deals on closing

» Explore local or national programs that offer grants or loans to help cover closing costs for

Final Tips

» This document, provided at least three days before closing, outlines all your closing costs.
Review it carefully to ensure there are no unexpected fees.

» Make sure you have enough funds saved not just for the down payment but also for closing

2> Negotiate with the Seller:
market.
>> Include in Your Loan:
loan amount and monthly payments.
2> Shop Around:
costs.
>> Down Payment Assistance Programs:
qualified buyers.
2> Review the Closing Disclosure:
2> Budget Accordingly:
costs to avoid any last-minute financial stress.
2> Ask Questions:

 If any of the fees are unclear, don’t hesitate to ask your Realtor or lender for explanations.
Understanding each cost ensures you're making informed decisions.

By anticipating and understanding the various closing costs you'll encounter, you can better prepare
financially and ensure a smoother transition to homeownership. Remember, a well-planned approach
helps you stay "Direct. Determined. Done." on your path to your dream home!
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Funding The Escrow Account

What Is an Escrow Account?

An escrow account is a separate, dedicated account established by your mortgage lender to manage and
pay certain recurring expenses related to your property. Each month, a portion of your mortgage payment
goes into this account, so your lender can pay these bills on your behalf when they're due.

What Gets Paid from an Escrow Account?
Typically, two main expenses are covered:
o Property Taxes: Local governments charge property taxes based on the home’s assessed value, and the
lender will pay these taxes from the escrow account.
o Homeowner’s Insurance: This insurance protects your property and is often required by lenders. The
premium is paid out of the escrow account each year.

In some cases, your escrow account might also cover other expenses, such as mortgage insurance or flood
insurance, if required.

Funding the Escrow Account at Closing
At closing, buyers are required to "pre-fund” their escrow account. This means making an upfront deposit to
ensure there’s enough in the account to cover upcoming tax and insurance bills. Here’s what to expect:

o Initial Deposit: Your lender will calculate the amount needed to cover the first few months of property
taxes and insurance premiums. This initial deposit ensures there are enough funds to cover expenses as
they come due, even if tax or insurance bills arrive shortly after closing.

o Cushion Amount: Many lenders also require a "cushion" amount in the escrow account, usually two months
worth of taxes and insurance. This cushion protects against any increases in property taxes or insurance
premiums.

o Monthly Contributions: After the initial deposit, a portion of each monthly mortgage payment goes toward
funding the escrow account to cover future expenses.

il

How Escrow Protects Buyers

Funding an escrow account offers several advantages for buyers:
o Convenience: The lender handles tax and insurance payments, so you don’t need to worry about due dates
or separate bills.
o Budgeting: Escrow accounts make it easier to budget because the costs are spread out in monthly
installments instead of lump-sum payments.
o Protection Against Missed Payments: Since the lender manages these payments, there’s less risk of late fees
or penalties for missed property tax or insurance bills.

Reviewing and Adjusting Your Escrow Account

Each year, your lender will review your escrow account to ensure it has enough funds to cover taxes and
insurance. If property taxes or insurance premiums increase, your monthly escrow contribution may go up as
well. On the flip side, if costs decrease or there’s an excess in the account, you may receive a refund or a
reduced monthly payment.
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Closing Day: Get Ready to Sign!

Key Takeaways-

o Upfront Funding: At closing, expect to
deposit a few months’ worth of
property taxes and insurance

premiums into the escrow account.

e Monthly Payments: Part of your
monthly mortgage payment goes into
escrow to cover property-related
expenses.

e Annual Adjustment: Lenders review the

account annually to ensure adequate

funds and adjust as needed.

With the escrow account fully funded, buyers can enjoy
peace of mind, knowing that essential property-related
bills are managed and paid on time. This allows you to
stay "Direct. Determined. Done." on your journey to
comfortable homeownership, with fewer financial
surprises along the way!
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Closing Day: Get Ready to Sign!

Closing Day Tips for
a Smooth Experience

« Review Your Documents in Advance:
Many of the documents you'll be signing will be familiar if you've already
reviewed your Closing Disclosure. Still, look over the terms and costs again
to avoid surprises.

« Plan for 1-2 Hours:
While some closings can be quick, it's wise to block out a couple of hours in
case of questions or delays. This will let you approach the day with a calm,
clear mind.

" Ask Questions Freely:
Your Realtor and closing agent are there to help you. If anything is unclear
or different from what you expected, don'’t hesitate to ask. This is your
investment—make sure it feels right.

« Take a Final Walkthrough:
Ideally, do this the day before or the morning of closing. This ensures that
any agreed-upon repairs have been completed and that the property is in
the expected condition.

 Celebrate!:
Closing day is a huge milestone. Whether you go for a celebratory lunch,
pop champagne, or snap photos with your new keys, take a moment to
enjoy this big achievement.
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Closing Day: Get Ready to Sign!

¥ Key Takeaways

Bring the Essentials:

Your photo ID, certified check, proof of
insurance, and Closing Disclosure are
must-haves for the big day.

Expect to Sign a Lot of Papers:

From the mortgage agreement to the
deed, you'll sign multiple documents that
legally transfer ownership.

Celebrate Your New Chapter:

Once everything is signed and funded,
you're officially a homeowner! Embrace
this exciting moment.
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Move In: Welcome Homel

Moving Day
Complete:
Now what?

o/  Plan Your Move Strategically

Timing Is Everything: Schedule your move at a convenient time and avoid busy moving seasons if
possible. Also, try to give yourself a cushion of a few days between closing and move-in for any last-
minute tasks or touch-ups.

Hire Movers or Rent a Truck: If you haven't already, book movers or a moving truck. Research
companies, compare quotes, and read reviews to find a reliable service within your budget.

\/ Complete a Deep Clean

Start Fresh: Cleaning before you move in is much easier than after. Consider hiring a professional
cleaning service or doing a thorough scrub-down yourself to start your new home on a fresh note.

Don't Forget the Details: Clean areas like cabinets, closets, and appliances. These spots can be easy
to overlook during the excitement but make a big difference in creating a fresh, welcoming
environment.

\/ Set Up Essential Services

Utilities First: Contact your utility providers in advance to ensure that electricity, water, gas, and
internet are set up by your move-in day.

Update Your Address: Notify the post office, banks, and subscription services of your new address.
This ensures important mail and deliveries make it to your new home without interruption.

o/ Unpack Strategically

Start with Essentials: Prioritize unpacking the most-used areas, like your bedroom, kitchen, and
bathroom. Having these rooms ready will make settling in easier.

Room-by-Room Unpacking: Unpacking one room at a time prevents overwhelm and makes the
process feel more manageable. Plus, it gives you a sense of accomplishment as each room comes
together.
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Move In: Welcome Home!

What Could Possibly
Go Wrong??

Moving day can bring unexpected surprises, even with the best planning! Here are some common
moving day challenges and quick ways to handle them so you can stay on track:

Last-Minute Packing or Forgotten Items

Surprise:
You realize not everything is packed, or you left items behind.

How to Manage:

Pack an Essentials Box: Have a box or bag ready with must-have items like toiletries, a
change of clothes, important documents, and chargers.

Double-Check: Do a final walkthrough of each room, including closets, drawers, and
cabinets, before leaving to ensure you haven’t missed anything.

Be Ready for Leftover Boxes: Keep a few extra boxes and packing supplies on hand for any
last-minute items.

Moving Delays or Cancellations

Surprise:
Movers show up late, or a truck isn’t available.

PUT OFF

How to Manage:

Have a Backup Plan: Research a few local moving companies in advance so you
have options if something falls through.

Flexibility with Key Pickup: Coordinate with your Realtor or seller about
alternative arrangements if you're delayed.

Damaged or Missing Items

Surprise:
Items get damaged in transit, or something goes missing.

How to Manage:

Insurance Coverage: Make sure you have adequate moving insurance. Ask your moving
company about coverage options if they're handling the move.

Document Your Belongings: Take photos of valuable or fragile items before the move. This
helps with any claims if damage occurs.

Pack Fragile Items Yourself: For particularly fragile or valuable items, consider packing and
transporting them yourself.
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Unexpected Moving Costs

Surprise:
Additional charges show up for things like extra stairs, larger items, or waiting
times.

How to Manage:

Review the Contract: Review your moving contract carefully to check for potential
added fees, especially if you have large items or tricky stairs.

Budget a Cushion: Set aside a small contingency fund for any unexpected
expenses, including tipping the movers or last-minute supplies.

Utilities Not Set Up

Surprise:
You arrive at the new home, but there’s no electricity, gas, or water.

How to Manage:

Confirm Utilities in Advance: Call utility companies a few days before the move to
double-check activation.

Essentials Box: Pack flashlights, extension cords, and extra water just in case.

Overcrowded Space with Boxes

Surprise:
The new home is quickly filled with moving boxes, making it hard to navigate or
unpack.

: How to Manage:

Label Boxes Clearly: Use labels to organize boxes by room, making it easier to
drop them in the right places.

Create a ‘Staging Area’: Set up one designated area (like a garage or corner
of the living room) for boxes, freeing up space in main rooms.

Appliance Installation or Furniture Assembly Issues

Surprise:
Appliances don't fit, or furniture needs unexpected assembly tools.

)

How to Manage:

Measure Before Moving: Double-check your new home’s doorways and hallways
for the fit of large items.

Sl . /| ToolKit: Keep a basic tool kit handy with screwdrivers, an adjustable wrench,
: £ and a hammer for quick fixes.
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! Discovering Unwanted “Gifts” Left Behind

Surprise:
Previous owners left behind trash, furniture, or clutter.

How to Manage:

Contact Your Realtor: If the seller was supposed to clear everything, your Realtor
can help resolve it.

Schedule Junk Removal: Keep the contact info for a local junk removal service just
in case.

Weather Complications

Surprise:
Bad weather throws a wrench in your plans.

How to Manage:

Prepare for All Conditions: Use tarps and waterproof coverings if rain is
forecasted. Pack an umbrella and sturdy shoes for moving in wet weather.

Plan for Heat or Cold: Bring fans, cold drinks, or hand warmers if the temperature
isn’t ideal.

Change of Heart About Furniture Placement

Surprise:
Once in the space, you realize the planned furniture layout doesn’t work.

How to Manage:

Be Flexible: Experiment with different layouts. Use painter’s tape to outline spaces
on the floor and visualize arrangements.

Start with Essential Furniture: Place large items like beds and sofas first to avoid
rearranging everything.

Moving day can have its bumps, but with these quick solutions,
you'll be ready to handle anything that comes your way.

Staying adaptable and prepared lets you take surprises in stride
and focus on what matters most — enjoying your new home!
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Post-Move Checklist: Stay Organized

Don’t Forget...

« Change Your Address (If You Haven't Already)

Update All Accounts:

Notify your bank, credit card companies, insurance providers, and any subscription services of
your new address.

Set Up Mail Forwarding:

If you haven’t done so, submit a change of address form with the post office. This ensures any
remaining mail from your old address reaches you.

Check Local DMV Requirements:

Some states require you to update your address on your driver's license within a certain
timeframe after moving.

« Double-Check Utilities and Service Setups

Confirm Utility Transfers:

Make sure electricity, gas, water, internet, and any other essential services are all set up and in
your name.

Schedule Internet and Cable Installation:

If ﬂour service isn't set up vyet, call to
schedule installation for internet, cable, or other tech needs as soon as possible.

« Unpack Essentials First

Start with the Basics:

Begin unpacking your kitchen, bathrooms, and bedrooms. This will allow you to function
comfortably as you unpack the rest.

Take Your Time with Decorations;

Don't rush to hang pictures or set UF décor. Give yourself a few days to settle in and get a feel
for the space before committing to final design choices.

« Review Your Moving Inventory

Check for Damages or Missing Items:

Inspect all furniture and boxes for any damage during the move. If anything is missing or
damaged, contact your moving company and insurance provider promptly.

File Claims as Needed:

If you have moving insurance, make sure to file any claims within the required time window.
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Post-Move Checklist: Stay Organized

«  Set Up Home Security and Safety
Change the Locks:

FOE peace of mind, change the locks on all exterior doors and reprogram any garage door
codes.

Test Smoke Detectors and Carbon Monoxide Alarms:

Ensure all alarms are functional, with fresh batteries. This is essential for your family’s
safety in the new space.

Consider a Security System:

If you're interested in additional security, now is a great time to research and install a
system that suits your needs.

\/ Get to Know Your Home
Locate Important Shut-Offs:

Familiarize yourself with the main water valve, breaker box, and gas shut-off for
emergencies.

Read Appliance Manuals:

Take a few minutes to review manuals for any new appliances to ensure you're using
them safely and effectively.

\/ Organize Important Documents
Keep Closing Documents Safe:

Store all your important real estate documents, insurance policies, and warranties in a
secure location.

Set:Up.a Home Maintenance Folder:

Create a folder for service provider information, receipts, and warranties for any new

repairs or purchases.

«  Create a Home Maintenance Checklist
Plan Seasonal Maintenance:

Setting reminders for seasonal maintenance tasks like HVAC tune-ups, gutter cleaning, and
lawn care helps keep your home in top shape.

Make a Repairs List:

If there are any repairs or upgrades you want to tackle, start a list and prioritize based on
budget and urgency.
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Post-Move Checklist: Stay Organized

File for a Homestead Exemption

A homestead exemption is a tax benefit that reduces the taxable value of a primary
residence, which can lead to a lower annual property tax bill. It's available in many areas
for homeowners who meet certain requirements, usually involving owning and
occupying the property as a primary residence. This exemption is designed to provide
homeowners with financial relief, which can be especially helpful for first-time buyers.

Here’s a breakdown of how the homestead exemption works and the steps to apply for
it:

Benefits of a Homestead Exemption

« Tax Savings:
By reducing the taxable value of your home, the exemption lowers your overall
property tax bill, saving you money each year.

« Asset Protection:
In some states, homestead exemptions also offer a degree of protection from
creditors, meaning a certain portion of the home’s equity is shielded if you face
financial hardship.

Eligibility Requirements

o/ Primary Residence:
Most states require that the property be your primary residence.

« Residency Length:
Some states require you to have lived in the property for a certain period (usually 6
months to a year) before qualifying.

« Application Deadlines:

Deadlines for applying vary by location, often falling within the first few months of
owning the home.
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Steps to Apply for a Homestead Exemption

v

Step 1: Verify Eligibility

Check with your local tax assessor’s office or website to confirm eligibility
requirements for your state or county. Requirements vary by location, so it’s
essential to ensure you meet all conditions.

Step 2: Gather Required Documents

Typical documents needed include proof of ownership (such as the property deed),
proof of residency (like a driver’s license with the home’s address), and sometimes a
copy of the property tax bill.

Step 3: Complete the Application

Most tax assessor websites offer a downloadable homestead exemption application.
Fill it out and make sure all information is accurate and complete.

Step 4: Submit the Application

Submit the application online if possible, or mail it to your local tax assessor’s office
by the deadline. Some states or counties may have a small application fee, so check
for any associated costs.

Step 5: Track Approval

After submission, follow up with the assessor’s office to confirm receipt and check

the approval timeline. Once approved, you should see the exemption reflected in
future property tax bills.

Renewing the Exemption (If Required)

Some states automatically renew the exemption each year, but others may require
periodic renewals. Confirm with your local tax office whether you need to reapply
annually or if the exemption will carry forward automatically.
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10 Steps to Home Buying Timeline

Preparing to Buy

-1 Check Your Credit Score | Set a Budget | Save for
Down Payment and Closing Costs

Step

Get Pre-Approved for a Mortgage

Step

— Research Loan Option | Gather Documents | Shop
Around for the Best Rate

Choosing Your Realtor

Interview Multiple Agents | Review Terms of
Exclusive Buyer’s Agency Agreement

Step

House Hunting Essentials

S B Create a Wish List | Attend Showings and Open
Houses | Track Your Top Choices

Step

Making an Offer

Determine Offer Strategy | Negotiate Terms if
Necessary | Submit Earnest Money Deposit

Step

Inspection and Appraisal

Schedule Home Inspection | Review Appraisal
Report | Address Any Issues

Step

Finalize Your Loan

Submit Final Loan Application | Lock in Your
Interest Rate | Review Closing Disclosure for
Accuracy

Step

Closing Preparation

- Conduct Final Walkthrough | Review Closing Costs |
Sign Closing Documents

Step

Move-In Day

S B Set Up Utilities | Change Address and Update
Important Accounts | Unpack Essentials First

Step
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Post-Move Tasks

Ste Apply for Homestead Exemption (if applicable
y
Organize Home Maintenance Tasks | Meet

Neighbors and Explore the Community

S
\
\
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About The Realtor

the realtor

Hi, I'm Jamie Tansky, your dedicated Realtor committed to a
straightforward, results-oriented experience in every real estate
transaction. Backed by Keller Williams Suburban Realty, I leverage
top-notch technology, comprehensive market insights, and a
powerful network to make your journey smooth and successful.
My approach—Direct. Determined. Done.—means you get clear
guidance, unwavering dedication, and a relentless focus on
achieving your real estate goals. Whether you're buying, selling, or
just exploring, I'm here to bring expertise and efficiency to the
process. Let's turn your real estate dreams into reality!

jamietansky@kw.com 908.499.2947

123 W Mt Pleasant Ave
Livingston, NJ 07039

KELLERWILLIAMS. REALTY kwsuburbanrealty.com

Each office independently owned and operated.
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https://www.kwsuburbanrealty.com/

