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Dealers’ Resource is publication of Auto-
motive Dealers Resource of Oklahoma 

(ADR) produced on behalf of the Oklaho-
ma Independent Automobile Dealers Asso-

ciation. PO Box 6905, Moore OK 73153.  
The Dealers’ Resource is published quar-

terly by ADR of Oklahoma. The statements 
and opinions expressed herein are those of 

the individual authors and do not necessari-
ly represent the views of ADR or OIADA.  
Likewise , the appearance of advertisers, or 
their identification as members of the OI-
ADA does not constitute an endorsement 

of the products or services featured.  Copy-
right ©2015 by O&R Morgan, Inc. dba OI-

ADA.  All rights reserved. Dealers’ Re-
source is a publication of Automotive 

Dealers Resource of Oklahoma on behalf 
of the Oklahoma Independent Automobile 
Dealers Association, but is emailed to all 

dealers in the state in effort to educate and 
encourage non-members to join the Asso-
ciation and support our efforts to improve 
the image and profit potential of the indus-
try.  For 60 years we have worked to repre-
sent the independent motor vehicle dealer 

in Oklahoma.  We appreciate your support.  
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      Governor Stitt signed Senate Bill 2035, The Mason Treat Act on April 30, 2024 with the       

goal to improve road safety for drivers and law enforcement by changing the temporary 

tag process of Oklahomans, and it is “all the buzz”. This does change the process of auto-

mobile sales for all dealers. Modifying the issuance and design of the Oklahoma paper 

temp tag, logging and distribution to consumers, and also possible change in vendor from 

whom you purchase your temp tags . There are many factors into why the statute and 

rules are changing with this bill, and nobody likes change so lets focus with the positives:  

The Mason Treat Act will first and foremost assist law enforcement in readily determin-

ing fraudulence in the temporary license plate which has been a obvious pervasive prob-

lem for Oklahoma and nearly every other state in the United States for the last decade. 

With SB2035 as vehicles are sold to consumers the temporary tag log information will be 

uploaded to Service Oklahoma and readily available to state law enforcement to identify 

who the vehicle is registered/sold to within 2 business days of the sale.  The temp tag in 

Oklahoma has been an incessant problem in fraudulence, reproduction replica, and lar-

ceny for quite some time with some vendors both out of state and in issuing temp tags 

that are out of compliance in not only substance but publishing.  The plague of fraudu-

lence has proved to be a safety issue for our law enforcement repeatedly in both dealer 

and private sales.  The publication / printing of temp tag reproduction through unli-

censed vendors has put many dealers at risk issuing non compliant temp tags, improper 

logging, and gainful fines in accordance.  The process with SB2035 and Commission rules 

to follow are in hopes to exterminate the fraud and help law enforcement, motor vehicle 

dealers, and the Oklahoma Turnpike Authority to all have accessible information as to 

whom the vehicle is sold. 

Director’s Message 

Change for the Oklahoma Paper Temp Tag 

Continued next page: 



The Mason Treat Act modifying the temporary license plate to better meet the safety of 

not only our state law enforcement but meet the needs and safety of our dealers and citi-

zens alike. It aims to increase efficiencies in the direct transmission of data from multiple 

state agencies that will indubitably meet the needs for all engrossed.   

There were  several entities working in collaboration and at variance  with OIADA in this 

process including the Oklahoma New Motor Vehicle Commission, the Oklahoma Automo-

bile Dealers Association, The Used Motor Vehicle, Dismantler & Manufactured Housing 

Commission, and Service Oklahoma.  

We are working together to prepare comprehensive education and information to share. 

Please be sure you are active in membership with your state dealer associations. The asso-

ciations will be your best revenue for education for dealers.  Service Oklahoma is also pre-

paring a public service announcement to educate the public on these changes. There are 

specific details of the implementation still being determined.  Temp Tags after September 

1, 2024 will be purchased through approved / registered vendors .   

Your voice and support as dealers and industry leaders is principal to your success. I urge 

you to commit to getting involved and reaching out to your representatives and legislative 

leaders in matters that directly effect you as Oklahoma dealers. You can find and contact 

your legislator at           http://www.oklegislature.gov/FindMyLegislature.aspx?

Address=&Address2=&City=&Zip= 

   We need your support!  

OUR MISSION : YOUR SUCCESS 

OIADA Staff  

Change for the Oklahoma Paper Temp Tag Continued: 

http://www.oklegislature.gov/FindMyLegislature.aspx?Address=&Address2=&City=&Zip=
http://www.oklegislature.gov/FindMyLegislature.aspx?Address=&Address2=&City=&Zip=


Oklahoma Temp Tag Law Change 

 (SB2035) “The Mason Treat Act” goes into effect September 1, 2024 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

The Mason Treat Act (youtube.com)  New Tag Laws "The Mason Treat Act" (oklahoma.gov)  

CLICK PLAY ICON BELOW FOR VIDEO OF FUTURE CHANGES ALL MOTOR 

VEHICLE DELAERS MUST FOLLOW 

https://oklahoma.gov/oumvdmhc/about-oumvdmhc/newsroom/2022/title-printing-delays111.html
https://www.youtube.com/watch?v=qZ8xjw-D85Y
https://oklahoma.gov/oumvdmhc/about-oumvdmhc/newsroom/2022/title-printing-delays111.html


Dealer Sale when purchaser has a metal plate to transfer to vehicle: 

If the customer has an existing metal plate on the trade-in vehicle → the dealer will  not provide a paper 10 day tem-

porary tag. The dealer will physically remove the plate from the trade in and place it on the newly purchased vehicle. 

The dealer will then pre-register the plate by entering the purchase, plate number, and owner details (within two busi-

ness days).  A Licensed Operator (Service Oklahoma Tag Agent) will be assigned by Service Oklahoma to then complete 

the pre-registration of that metal plate and issue decals to the customer for that plate that conveys temporary status. 

The customer will attach the temporary decals to the transferred plate. The customer has two months from the sold-

on date to register the vehicle.  

Dealer Sale when the purchaser does not have a trade-in vehicle: 

If the customer does not have a trade-in vehicle. The dealer will provide a Temporary Tag (valid for 10 days).  The deal-

er will enter the plate serial number, purchase and owner details (within two business days).  Service Oklahoma will 

then assign a Licensed Operator (Service Oklahoma Tag Agent) to complete the pre-registration by issuing a metal 

plate with decals conveying temporary status. The customer will attach the metal plate to the vehicle. The customer 

has two months from sold on date to register the vehicle.  

Where do you purchase Paper Tags? 

The 10 DAY Paper Tag will have to be purchased through an approved registered vendor.  These vendors will be regis-

tered through the OUMVD&MHC (Oklahoma Used Motor Vehicle, Dismantler, and Manufactured Housing Commis-

sion) and or Oklahoma New Motor Vehicle Commission. You may not purchase or print paper tags through a vendor 

not approved and registered by the commissions. Check with the commissions for registered vendors, your previous 

vendor may not be registered.    REGISTERED VENDOR :  WWW.AUTODEALERSRESOURCE.COM  for purchasing tags. 

Pre-Registration 

When preregistering temp tags and temporary metal plates:  Your vendor should have options to pre-register the tag 

through their software which uploads daily to Service Oklahoma, or you can pre-register the temp tag or plate through 

okcars.service.ok.gov both within two business days of the sale.  

You will still record the temp tag or plate number on the bill of sale for every transaction.  

In the event you can not pre-register without assistance, please visit your Service Oklahoma Licensed Operator ( Tag 

Agent) and they can assist you with the online pre-registration process. 

If you are a current member of OIADA ( Oklahoma Independent Automobile Dealers Association) they can assist you in 

pre-registration. If you are not a member, please join promptly for assistance.  

 

If you need  training for yourself or staff concerning “SB2035 “The Mason Treat Act” please 
contact OIADA (Oklahoma Independent Automobile Dealers Association) for upcoming clas-

ses and education.  405-232-2947   
 ambersnook@okiada.com  

SEPTEMBER 1, 2024  : NEW TEMP TAG PROCESS 

mailto:ambersnook@okiada.com










Auto Dealer Resource 

is a registered and approved vendor to 

 provide the new Oklahoma 10-day Temporary 

Tags to licensed dealers in the state of Oklahoma.  

Please place temp tag orders through the 

www.autodealersresource.com website.  

 
 Orders MUST be placed through the website and purchased at the time of order.  

 Temp Tag orders will ship to the address provided at time of order- 

  This address MUST be the address associated with your license number. 

  Shipped UPS and signed for at time of delivery.  

 Your 10-day temp tags will include instructions on how to issue tags and pre-registration 

instructions.  

Auto Dealers Resource offers a 10% discount to OIADA  
(Oklahoma Independent Automobile Dealers Association) members.  OIADA members  enter 
your discount code at time of purchase. These discounts cannot be reimbursed if 

you fail to apply them at the time of order.  Membership can be acquired at 
www.okiada.com/membership   or call 405-232-2947  

for an application.  
 

The new temp tag law takes effect September 1st, 2024.  Please place your  

orders in advance to ensure your tags arrive before the September 1st deadline.  

www.autodealersresource.com 

http://www.autodealersresource.com
http://www.okiada.com/membership%20%20%20or%20call%20405-232-2947




Newly License 

 Dealers  

ASHER AUTO SALES—EDMOND, OK 

AUTO FINDERS, LLC-ROLAND, OK  

BAKU MOTORS-STILLWATER, OK  

BURNS AUTO CONN-OKC, OK  

CAR EXPRESS-OKC, OK 

CARTER’S TRUCK & EQUIP-IDABEL, OK 

HIGHWAY CARS-MUSKOGEE, OK  

KALEB CARS-TULSA, OK  

KENNEDYS AUTO COLL&AS-POCOLA, OK 

T&O WHOLESALE –THACKERVILLE, OK 

TULSA QUALITY CARS-TULSA, OK 

ZENITH AUTOMOTIVE SLS-BIXBY,OK 

BELL MOTORS-POTEAU, OK 

BURGESS CUSTOM AUTOS-GOLDSBY, OK 

CASTLE AUTO SALES-NEWCASTLE, OK  

CAVENDER’S AS –ADA, OK 

DELAWARE COUNTY CAR-JAY,OK 

KIM’S AUTO CENTER-TULSA, OK 

K3 AUTOMOTIVE-OKC,OK 

LEE AUTO SALES#2-MCALESTER,OK 

MARK ALLEN PREOWNED-TULSA,OK 

M&M MOTOR CO-OKC,OK 

M’S AUTO SALES, TULSA, OK 

SPEEDTAIL AUTO SALES-TULSA,OK 

TANNERS CAR SALES-WEWOKA,OK 

TLC AUTO GALLERY-TULSA, OK 

BIG 12 AUTO SALES-TULSA, OK 

BOOTS USED CARS-GUTHRIE,OK 

HAMMER MOTOR CO-DEWEY,OK 

HZ AUTO SALES-MOORE,OK 

NEEKEM AUTO-OKC,OK 

OKC MOTORS-OKC,OK 

QUALITY VALUE AS-TULSA, OK 

TIM’S AUTO-HENRYETTA,OK 

UNION AUTOS-OKC,OK 

 

A licensed franchise used motor vehicle dealer consent 

agreement was considered at the UMVD&PC recent board 

meeting early summer for multiple improper record keep-

ing violations. The commissioners heard this matter and 

rendered a decision with the respondent (dealer) acknowl-

edging that the commission decision could be different 

than the sanctions agreed to. The respondent waived his/

her right to a hearing. The following is a summary of the 

facts concerning the investigation by commission person-

nel, the violations of used motor vehicle dealer laws and/or 

rules of the commission, the possible sanctions which may 

be imposed, and the sanctions that the respondent has 

agreed to in order to resolve this investigation.  

On January 20, 2024, Respondent provided the commission 

staff sales documents from the moth of October 2023 for 

an in-house audit. The General Manager of the dealership 

provided that the business has not used certified mail for 

the delivery of titles, not did customers sign for said titles 

until January 2024.  There were no title receipts found in 

the 167 vehicle sales reviewed by Commission staff. Re-

spondent also failed to put the temporary tag number on 

all 167 bills of sale for these vehicles, and failed to include 

the vehicle mileage on the titles of the vehicles sold for 94 

vehicles.   

The Respondent’s inability to provide the receipt of title for 

167 vehicles sold constitutes 167 individual violations of 

OAC 765:10-3-5(b), which provides used motor vehicle 

dealers “shall not fail to execute any of the forms required 

in a used motor vehicle transaction.” Per OAC 765:10-3-1, 

the forms required in the sale of used motor vehicle in-

cludes the “receipt for delivery of certificate of title to buy-

er.”  the Rules & Regulations are readily available on the 

Oklahoma.gov/oumvdmhc website for review or download. 

Failing to provide the temporary tag numbers on the bills of 

sale for 167 vehicles sold by Respondent constitutes 167 

individual violations of the rules, which provides a bill of 

sale shall include the tag number among other information 

for the vehicle.                                               Continued…. 

Consent Agreement 



Likewise, respondent violated OAC 

765:10-3-1(d)(1)(b) by failing to include 

the “mileage or odometer readings” on 

the titles for 94 vehicles sold. Each vehi-

cle sold constitutes and individual viola-

tion, therefore the Respondent violated 

94 times.   

The preceding violations found by the 

Commission would subject respondent 

up to ($1000.00) per violation.  The re-

spondent acknowledged that in the 

event of a formal hearing before the 

Commission the sanctions could, in addi-

tion to the assessment of fines of up to 

($1000.00) per violation, include suspen-

sion or revocation of the dealerships 

used motor vehicle dealer’s license.  

The Respondent agreed to the following 

sanctions for the above mentioned viola-

tions as follows: 

Respondent agrees that it will pay to the 

Oklahoma Used Motor Vehicle, Disman-

tler, and MH Commission the sum of 

Forty Five Thousand Dollars ($45,000.00) 

for the 428 Violations of Commission 

Rules found at the time of the audit.  

The Consent Agreement was approved 

by the majority of the Commissioners. 

All parties acknowledged that the agree-

ment represents a full and complete 

settlement of all disciplinary actions re-

lated to the above violations.  

 

 

The road for an Independent Auto 

Dealer can be uncertain, but it 

doesn’t have to be.  

The OIADA can help make your 

path certain  with programs to assist 

you in education with compliance, 

representation, federally required 

safeguards,  current industry up-

dates legislatively , and much more.   

The incentives for membership out-

weigh membership cost by over 

$1000. in your pocket 

 

OUR MISSION:  

YOUR SUCCESS  

Visit  us at   

www.okiada.com/membership 

http://www.okiada.com






 

70W AUTO AUCTION  9219 HIGHWAY 70 W 
 DURANT, OK   580.916.3050 

ALTUS AUTO AUCTION  20864 US HWY 62E 
 ALTUS, OK   580.477.1255 

ARDMORE CAR AUCTION 438 LOGDE RD  
 ARDMORE,OK  580.226.7710 

BRINKLEY AUCTIONS  401 N LINCOLN RD 
 IDABEL, OK   580.286.6539 

CHUPPS AUTOCITON CO 9530 S 426 RD  
 CHOUTEAU,OK  918.543.6601 

CREEK EAST AUTO   5955 E 580 RD  
 CATOOSA, OK  918.266.4488 

DAKIL AUTO AUCTION  200 NW 114TH  
 OKC,OK   405.751.6179 

ENLOW 66 AUCTION  8711 STATE HWY 66 
 TULSA   918.224.7676 

HOBART AUTO AUCTION 630 S BROADWAY 
 HOBART, OK   580.726.6666 

I-44 AUTO AUCTION  7300 S HWY 137 S.B 
 MIAMI, OK   918.540.2886 

INSURANCE AUTO AUC.  5555 SW 44TH  
 OKC, OK   405-680.9211 

HAYES AUCTION  1417 JOHN B HAYED RD 
 PONCA CITY, OK 580.762.6334 

LAWTON CACHE AA  9 SW 112TH ST  
 LAWTON,OK  580.536.4645 

MAPLE BROTHERS AA  9421 E 54TH  
 MCALESTER,OK  918.236.9556 

MCALESTER AUTO A  1635 S.GEORGE NIGH E 
 MCALESTER,OK  918.426.1290 

MIDTOWN AA   11910 E 11TH ST 
 TULSA, OK  918.27070W  

AUTO AUCTION   9219 HIGHWAY 70 W 
 DURANT, OK   580.916.3050 

ALTUS AUTO AUCTION  20864 US HWY 62E 
 ALTUS, OK   580.477.1255 

ARDMORE CAR AUCTION 438 LOGDE RD  
 ARDMORE,OK  580.226.7710 

BRINKLEY AUCTIONS  401 N LINCOLN RD 
 IDABEL, OK   580.286.6539 

CHUPPS AUTOCITON CO 9530 S 426 RD  
 CHOUTEAU,OK  918.543.6601 

CREEK EAST AUTO   5955 E 580 RD  
 CATOOSA, OK  918.266.4488 

DAKIL AUTO AUCTION  200 NW 114TH  
 OKC,OK   405.751.6179 

ENLOW 66 AUCTION  8711 STATE HWY 66 
 TULSA   918.224.7676 

HOBART AUTO AUCTION 630 S BROADWAY 
 HOBART, OK   580.726.6666 

I-44 AUTO AUCTION  7300 S HWY 137 S.B 
 MIAMI, OK   918.540.2886 

INSURANCE AUTO AUC.  5555 SW 44TH  
 OKC, OK   405-680.9211 

HAYES AUCTION  1417 JOHN B HAYED RD 
 PONCA CITY, OK 580.762.6334 

LAWTON CACHE AA  9 SW 112TH ST  
 LAWTON,OK  580.536.4645 

MAPLE BROTHERS AA  9421 E 54TH  
 MCALESTER,OK  918.236.9556 

MCALESTER AUTO A  1635 S.GEORGE NIGH E 
 MCALESTER,OK  918.426.1290 

MIDTOWN AA   11910 E 11TH ST 
 TULSA, OK  918.270.4449 

MINGO AUTO AUCTION  9955 E 21ST  
 TULSA, OK   918.467.2277 

RT 66 AUTO AUCTION  4399 E HWY 66  
 EL RENO, OK   405.262.5471 

Z66 AUTO AUCTION  66 N MINGO RD 
 TULSA, OK   918.794.0660 

DEALERS AUTO AUCTION 1028 S PORTLAND AVE 
 OKC, OK  405.947.2886 

MANHEIM TULSA AA  9101 N FRANKOMA RD 
 SAPULPA, OK  918.227.3542 

OKLAHOMA AUTO AUCT. 2728 SW 25TH S 
 OKC, OK  405.680.8660 

ADESA TULSA   16015 E ADMIRAL PL 
 TULSA, OK   888.526.7326 

AMERICA’S AA TULSA  8544 E ADMIRAL PL 
 TULSA, OK   918.832.1050 

 

DEALERS AUCTION EXCHANGE OF AMARILLO        
  DAXOFAMMARILLO.COM 

DEALERS AUTCION EXCHANGE OF WICHITA FALLS 
  DAXOFWICHITAFALL.COM 

MID KANSAS AUTO AUCTION     4716 S SANTA FE,   
  WICHITA, KS 

71B AUTO AUCTION   4635 N THOMPSON
  SPRINGDALE, AR  479.756.5001 

BIG VALLEY AUTO AUCTION  4315 N HUTTO RD
  DONNA, TX  956.461.9000 

 



PassTime Announces Next Generation TRAX Device PassTime launches  

TRAX 7, a ground-up redesign of its advanced asset  tracking solution 

LITTLETON, Colorado—6/18/2024— 

PassTime®, a leading provider of 
advanced asset tracking solutions, 
announced today the launch of 
TRAX 7, the newest version of the 
company’s TRAX platform.  

The TRAX 7 marks one of the most 
significant enhancements to date 
of the TRAX platform that Pass-
Time originally launched in 2009. 
The TRAX platform was developed 
as a simple-to-use and cost-
effective automotive asset tracking 
solution, giving customers reliable 
and accurate tracking at an af-
fordable price. TRAX 7 builds on 
the evolution of previous versions, 
maintaining its origin while adding 
enhanced features and capabili-
ties, and broadening its scope of 
use.  

The TRAX 7 debuts a completely 
redesigned form factor and enclo-
sure that is thirty percent smaller 
than the previous model. The en-
closure is IP66 & IP68 certified, 
making TRAX 7 dust-tight and wa-
terproof against high pressure wa-
ter spray such as what’s used at 
self-service carwashes and sub-
mersion at depths up to 6 feet for 
60 minutes, making it perfect for 
powersport and other rugged ap-
plications in addition to automo-
tive and other 12V vehicle applica-
tions. 

 Asset tracking is also greatly im-
proved with the TRAX 7. With a 
new GPS engine and processing 
system, TRAX 7 has greatly en-
hanced GPS accuracy and perfor-
mance. Additionally, PassTime’s 
patented Beyond GPS system has 

been added to TRAX 7, which pro-
vides cellular location technology 
to the device in addition to GPS, 
providing vital location infor-
mation about the asset automati-
cally if GPS cannot provide loca-
tion data.  

The all-new TRAX 7 redesign has 
been completely re-engineered 
with a greatly enhanced power 
management system and comple-
mented with carefully selected ul-
tra-low power consumption com-
ponents. TRAX 7, consuming only 
one-sixth the power of the model 
it replaces, helps ensure the solu-
tion can be used on assets with a 
wide variety of battery types and 
storage needs without the concern 
of unanticipated battery drain. Ad-
ditionally, TRAX 7 features an in-
ternal back-up battery to provide 
up to 21 hours of continuing opera-
tion, alerts and location data when 
external power is lost.  

With a new wiring configuration, 
TRAX 7 is the most versatile ver-
sion to date, giving customers the 
flexibility to take advantage of op-
tional features based upon their 
needs. In addition to its standard 
features, TRAX 7 can be configured 
for vehicle disable and ignition 
monitoring, and as a new feature, 
has the ability to control vehicle 
door locks, perfect for rideshare, 
rental, and other applications. 

 “The TRAX 7 is the most advanced 
solution that we have developed to 
date, and we are extremely proud 
of the team that helped bring this 
device to market. Every aspect of 
the device has been designed, re-
designed or enhanced with our ex-

panding customer base in mind. 
The features and flexibility of the 
TRAX 7 are truly amazing and will 
undoubtedly meet the ever-
growing needs of our customers,” 
stated PassTime’s CTO Todd Good-
night. 

 The TRAX 7 is immediately availa-
ble for purchase and will begin 
shipping this month. For more in-
formation or to place an order, 
contact PassTime. 

 About PassTime 

 PassTime is a leading provider of 
GPS Solutions and has been in 
business for over 30 years. Pass-
Time GPS Solutions utilize leading-
edge technologies to help connect, 
monitor, and protect a wide range 
of mobile assets across a multitude 
of industries including automotive, 
powersports, RVs, trailers, fleet, 
healthcare and more. The compa-
ny prides itself on high-quality, 
reliable products and unmatched 
customer support. 

 

 For more information, visit: 
https://passtimegps.com . Find us 
on Facebook at: PassTimeGPS or 
Linkedin at: PassTime. Media Con-
tact: Jeff Karg Director of Market-
ing & Communications, PassTime 
Phone: (877) 727-7846 Email: 
jkarg@passtimegps.com ###  



OKLAHOMA WEATHER DAMAGE VEHICLE SAFETY STANDARDS 

 

After our office received a call from an Oklahoma dealer who had multiple vehicles damaged in a 

recent tornado event, we thought it apparent to send out a refresh on Vehicle Safety Standards and 

Goodwill Repairs. This dealer was unsure if they could sale a vehicle with a cracked windshield, and 

at what amount of hail damage is needed to be disclosed on the bill of sale.  The following can also 

be found in the OIADA ( Oklahoma Independent Automobile Dealers Association)  Dealer Hand-

book.  Members can request print out or download the Dealer Handbook at www.okiada.com.  

 

VEHICLE SAFETY STANDARDS  

Even though Oklahoma repealed the vehicle in-

spection requirement in 2009, the laws man-

dating vehicle equipment requirements remain 

in effect. And they are in effect for good reason. 

Besides being a matter of law, vehicle safety is a 

matter of life-and-death. Something as simple 

as changing windshield wiper blades or replac-

ing faulty light bulbs has the potential to pre-

vent a serious vehicle accident. By statute, in 

Oklahoma a vehicle may not legally be driven or 

moved on any highway unless it is in safe me-

chanical condition and unless certain compo-

nents are in good working order and meet ad-

justment standards. In addition, unless previ-

ously disclosed through written documentation, 

no vehicle to be operated on state highways 

shall be sold or offered for sale unless it is 

equipped as required by state law.  

All vehicles should be inspected for compliance 

with functional standards prior to being offered 

for sale. Statistics published by the Car Care 

Council show that 18 percent of vehicles have 

inadequate brake fluid levels, 14 percent have 

inadequate power steering fluid levels, 14 per-

cent have front windshield wiper failures, and 

13 percent need lights replaced. To help dealers 

document the vehicle’s condition, a Vehicle In-

spection form is available from OIADA. The 

form lists each of the required components and 

offers a place to indicate its functional status. 

The following vehicle safety and emission con-

trol components must meet the indicated 

standards, as required by Oklahoma law.  



LIGHTS 

Oklahoma has adopted the U.S. Dept. of 

Transportation’s specifications and standards 

for headlamps, auxiliary driving lamps, tail 

lamps, signal lamps, and reflectors. 

 • All lamps shall be functional and shall main-

tain a steady beam. 

• No lamp, other than a headlamp, shall 

project a glaring light.  

• Blue lights are prohibit-

ed except on certain 

law enforcement and 

emergency equipment.  

• Headlamps shall be 

white light. • Stop 

lamps, including a cen-

ter high-mounted lamp 

(if so equipped) shall be 

a red or amber light. • 

Turn signal lamps shall 

be white or amber in 

the front and shall be red or amber in the 

rear.  

• Rear license plates shall be illuminated by 

no more than two separate white lamps. 

•  Rear license plates shall not be surround-

ed or framed by any additional lights.   

 

 

Brakes 

• All brakes shall be maintained in good 

working order.  

• Brakes should be adjusted as equally as 

practicable with respect to the wheels on 

opposite sides of the vehicle.  

• Brakes on a passenger vehicle should be 

capable of bringing the vehicle to a com-

plete stop from 20 mph within 20 feet.  

• Brakes on a truck with GVWR of 10,000 

pounds or less shall 

be capable of bring-

ing the vehicle to a 

complete stop from 

20 mph within 25 

feet 

Horns  

•  Every motor ve-

hicle shall be 

equipped with a 

horn in good work-

ing order.  

•  Horn should be 

audible under normal conditions from not 

less than 200 feet away.  

•  Other than specific emergency or official 

vehicles, no vehicle shall be equipped with 

a siren  



Exhaust System  

• Every vehicle shall be equipped and main-

tained so as to prevent excessive or unusual 

noise.  

•  Every vehicle shall be equipped with a 

muffler in good working order. • Muffler cut-

outs, bypasses, and similar devices are pro-

hibited.  

•  Exhaust systems shall not be modified in 

any manner which will amplify or increase 

the noise or sound emitted louder than that 

emitted by the muffler originally installed on 

the vehicle.  

•  The engine and power mechanism shall be 

so equipped and adjusted to prevent the es-

cape of excessive fumes or smoke, or both.  

Mirrors  

• Vehicles shall have a mirror mounted on the 

left side of the vehicle that affords the driver 

a view to the rear of the vehicle.  

•  Vehicles shall have a mirror mounted either 

inside near the center or outside on the right 

that affords the driver a view to the rear of 

the vehicle.  

Windshields and Windshield Wipers  

•  Vehicles shall be equipped with a wind-

shield.  

•  Vehicle glass shall be safety glass. Laminated 

safety glass marked “AS-1” or “AS-14” is re-

quired in windshields and is acceptable at 

any other location in a passenger vehicle. 

Laminated or tempered safety glass marked 

“AS-2” is acceptable for use at any location 

in a passenger vehicle except the windshield  

•  Neither the windshield nor the window on 

either side of the driver shall be so severely 

cracked or shattered to the extent that air 

passes through it or that sharp edges can be 

felt.  

•  Within the area swept by the windshield 

wiper, no windshield shall have any star 

break or shot damage 3 inches or more in 

diameter, nor have two or more stress or 

hairline cracks of 12 inches or greater length 

combined.  

•  The windshield shall be equipped with an 

electric windshield wiper.  

•  Every windshield wiper blade and mecha-

nism shall be maintained in good working 

order.  

•  Windshield wiper blade length shall not be 

reduced from the manufacturer’s specifica-

tion.  

 



Tires 

•  A vehicle shall not be operated when one 

or more of the tires is in unsafe operating 

condition. An unsafe tire is any tire:  

•  With a tread depth less than two-thirty-

seconds (2/32) inch measured in any two 

adjacent tread grooves at three equally 

spaced intervals around the circumfer-

ence of the tire. Such measurements shall 

not be made at the location of any tread 

wear indicator, tie bar, hump, or fillet.  

•  On which the ply or cord is exposed in 

the tread area.  

•  Which has been re-grooved or re-cut be-

low the original groove depth, except 

tires designed for re-grooving.  

•  Marked “Farm Implement Only,” “Not for 

Highway Use,” or any other marking indi-

cating the tire is not for normal highway 

use.  

•  On which any bulges, bumps, or knots 

show in the tread or sidewall area. 

Wheels • Wheels shall not be cracked.  

•  Wheels shall be securely fastened to the 

hub with all lug nuts properly affixed. 

Seat Belts  

•  Beginning with the 1966 model year, a 

passenger vehicle may not be offered for 

sale or transfer unless such vehicle is 

equipped with safety belts or safety 

shoulder harnesses installed for use in 

the left front and right front seats.  

Emission Control System  

• Emission control system equipment shall 

be maintained in good working order  

•  No part of the emission control system 

shall be disconnected except temporarily 

in order to make repairs.  

•  The system shall not be modified or al-

tered in any manner.  

•  No vehicle shall be operated while any 

part of the emission control system is dis-

connected, modified, or altered.  

Suspension  

•  No vehicle shall be operated if any shock 

absorber, spring, or strut of the suspen-

sion system is absent, disconnected, or 

broken.  

Speedometer  

•  Every motor vehicle shall be equipped 

with a properly operating speedometer 

capable of registering at least the maxi-

mum legal speed limit for that vehicle.  



Steering  

•  No vehicle shall be operated which exhib-

its jamming (such as interference of over-

size tires or damaged equipment), rough-

ness, or binding when turning the wheels 

from full right to full left.  

• • No vehicle shall be operated if the steer-

ing wheel has excessive play. If the steer-

ing wheel is 18 inches or less in diameter, 

more than 6 inches of play is excessive. If 

the steering wheel is over 18 inches in di-

ameter, more than 8 inches of play is ex-

cessive.  

• • No vehicle shall be operated if any pow-

er steering pump is inoperative or is not 

properly operating.  

Airbags  

•  If a vehicle originally equipped with air-

bags is sold without airbags, that fact shall 

be disclosed in the buyer’s order  

GOODWILL REPAIRS 

 When an out-of-warranty vehicle breaks down or needs repair, the purchaser may return to 

the lot requesting – or even demanding – that the dealership cover the cost of repairs. In this 

situation, the dealer is faced with the choice of spoiling a customer relationship or with mak-

ing a goodwill repair. Goodwill repairs are repairs made by a seller for no charge that a seller 

is not obligated to make. Depending upon the customer’s complaint and the repair needed in 

a given situation, a goodwill repair may be the more cost-effective choice. Goodwill repairs, 

however, can void dealers’ warranty disclaimers and could conceivably obligate the dealer for 

many, many repairs for years to come. Even though the dealership may not be obligated to 

repair the vehicle and is not charging a fee for the repair, it still must comply with the State 

UDAP statutes and state and federal laws regarding warranties. If the dealership wishes to 

perform a goodwill repair without creating additional legal exposure and warranty liability, it 

must include appropriate information and disclaimers on its Goodwill Repair Acknowledge-

ment form. The Goodwill Repair Acknowledgement form explains that the dealership is un-

der no obligation to make the repair; it disclaims any warranty that may otherwise be creat-

ed; it provides for a description of the repairs to be made; it authorizes the dealership to op-

erate the vehicle on public streets for testing; it absolves the dealership from liability related 

to damage of the vehicle and its contents due to fire, theft, acts of nature, or any cause be-

yond the dealership’s control; and, it confirms the customer’s understanding and authoriza-

tion of the repairs. The customer should sign the form acknowledging that he understands 

the terms set forth therein and the dealership should provide the customer with a copy. The 

form should be used in conjunction with a Repair Order and should be incorporated into the 

repair order by reference.  







After a distinguished career in the used motor vehicle industry 

Mr. Kerry Siegfried has retired from the Oklahoma Used Motor 

Vehicle, Dismantler, and Manufactured Housing Commission 

after 18 years as a dedicated commissioner.  

 Executive Director Brian Wilson and fellow commissioners 

presented Kerry with a plaque of appreciation at his last com-

mission meeting attendance , followed by a firm hand shake 

by each and every commissioner present. His  guidance and 

commitment will be missed among his peers and fellow com-

missioners.  Accompanied by many accomplishments Kerry,  

was a 3rd generation family business owner of Siegfried Motor 

Co, that had been in business in the Broken Arrow/ Tulsa area 

since 1936. An Honor roll member of the Better Business Bu-

reau and a member in good standing with the OIADA 

(Oklahoma Independent Automobile Dealers Association) .  

CONGRATULATION KERRY SIEGFRIED! 



Kerry and I first met in 1984, he owned an independent 
auto parts store, he was always friendly and polite. 
Always a pleasure to deal with. In the 1990's Kerry and 
I crossed paths again as then we were both in the car 
business. We have been good friends for the last 30 
plus years. Although Kerry and I have been friends for 
a long time, he has been more of a mentor to me (and I 
am sure many more that watched him from afar) he has 
always exhibited what it looked like to be a successful 
used auto dealer and an all around good person and 
businessman.  Kerry has always been very proud to 
display and show-off their “1936” Dealers license. ( I’m 
not sure but I believe it to be one of the oldest in the 
state).  On top of being an excellent example of a 
businessman, Kerry has always been a family man and he 
and his wife Sandra are very active in their daughters 
and their grandkids lives.  Kerry and his whole family 
are HUGE Oklahoma State Cowboy fans and seem to be 
involved in everything Orange.  

Kerry had the opportunity to serve the Used Motor 
Vehicle and Parts Commission for 18 years and I know 
for a fact that it was one of his most valued positions 
he held in his career.  Kerry Siegfried and Siegfried 
Motor Co. will be missed in the business world. I am still 
fortunate enough to have him in my life as my longtime 
friend, so from the bottom of my heart ( and I know 
other dealers would say the same)  I’d like to say 
“Thank You for all the years of commitment and service 
to the Used Car Dealer Community!” 

Doug Tessier 

I first met Kerry while my fa-

ther,  Ralph Rooks, served as 

a commissioner for the Used 

Motor Vehicle division. I was 

later given the opportunity to 

finish my dad’s term as com-

missioner and serve with Ker-

ry. Kerry has been a true in-

spiration in knowledge and 

fairness. I appreciate every-

thing he has done for our in-

dustry. He has been a true as-

set. Shoes that are very hard 

to fill in this industry. He will 

be greatly missed on the 

commission board. Thank 

you Kerry for all that you 

have done. Congratulations 

to you.   

 

Thank you! 



Federal law requires new-car dealers to 

 provide the Guide to Customer upon 

 request. 

 

The U.S Department of Energy and Environmen-

tal Protection Agency have just released the 

2023 Fuel Economy Guide.  The guide provides 

detailed fuel economy estimates for model 

year 2023 light-duty vehicles, along with esti-

mated fuel costs and other information for pro-

spective purchasers.  By Law dealers must dis-

play the GUIDE and provide copies to custom-

ers upon request. 

Click Guide to download your Fuel Economy 

Guide for 2024 

John W. Maile 

Attorney At Law, 

Former Director of the Oklahoma Used Motor Vehicle Com-
mission is now engaged in the practice of law. 

Specializing in motor vehicle issues, and is available for : 

•Obtaining Court Orders for Titles 

•Civil Litigation 

•Mediations 

•Consultations regarding consumer complaints 

•Rules Compliance  

•Representation before the commission. 

John W. Maile     Phone: 405-517-3451   email: jmaile1@cox.net 

https://www.fueleconomy.gov/feg/pdfs/guides/FEG2024.pdf


https://daxofamarillo.com/


www.autodealersresource.com 

Your trusted source 

for Auto Dealer 

 Supplies, Forms, 

 Customized Sup-

plies, and Temp Tags 

http://www.autodealersresource.com


Bud  

Contact OIADA  

Amber Snook 

ambersnook@okiada.com 

405-232-2947 

Multiple Advertising  

packages available. 

 

www.autodealersresource.com 

mailto:ambersnook@okiada.com?subject=advertising%20click%20button%20newsletter
http://www.autodealersresource.com


"Risky Business Consulting specializes in equip-

ping dealers with Training, Support and Coaching that 

they need to navigate through these challenging times 

of the Buy Here Pay Here business.  

We offer everything from onsite reviews of whole op-

erations, team & individual training, as well as execu-

tive coaching for everyone from dealer principles all 

the way down to front line staff!  

You can find out information about Chad & Andrea & 

get pricing by visiting their website 

at riskybizconsulting.com  

Leadership through Ownership? 

“There is a common misconception about leadership these days, 

especially with our emerging generation. Sometimes our young-

er leaders think that leadership is a title or that it's something 

that is given to you based upon your position or status. But the 

reality is, a great leader is one who understands what it truly 

takes to be a leader people will follow.  

I believe this is where ownership comes in as a leader. It's been 

called "extreme ownership" by Jocko Willink and is a foundation 

of truly good leaders. Taking ownership in everything in your 

world means much more than taking credit for success. In fact, 

it's just the opposite. A leader should also own every mistake 

wholly, and never blame anyone else for the team or company 

failures but themselves and always give credit for the win to his 

or her team. 

 

You want to build trust and respect with the team you lead? Start 

taking ownership and responsibility for everything you touch and 

give public credit and praise to those you lead. This won't hap-

pen overnight, but once a track record of leadership by owner-

ship is established, others will gladly follow!" Chad Pennington, 

Founder of 

Risky Business 

Consulting 

            riskybizconsulting@gmail.com or call us at 405.570.1390 & 405.570.4924 

http://www.riskybizconsulting.com
https://www.linkedin.com/in/jocko-willink-260b289/


 

OIADA  
Oklahoma Independent  

Automobile Dealers  

Association 

The OIADA  is a statewide association that 

represents the unique interest of the 

states Independent Auto Dealers.   

The association works to protect dealers 

from unfair regulations and legislation on 

a state level.  We are an inclusive commu-

nity advancing automobile dealers through 

advocacy, education , promotion and unifi-

cation. Our members share best practices 

that protect and advance the industry.  
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Do You Want All Of 

These Discounts? 

Over $2000 to use in 2024 ! 

Click Here To Join OIADA  and receive your 

Member VIP Card with everything below! 

Okiada.com/member 

okiada.com/member


When dealers ask us about membership in the Oklahoma Independent Auto Dealers as-

sociation (OIADA), they want to know two things—”What does it cost?” and “What is it 

worth?”  As for cost, it is just $295 per year.  As for what it’s worth, we often respond 

by first listing the tangible benefits.  The two most obvious benefits put dollars immedi-

ately back into the dealer’s pocket—10% discount on forms and supplies purchased 

through Automotive Dealer Resource of Oklahoma and the VIP Member discount Cards 

good at auctions across Oklahoma and in neighboring states.  The VIP cards alone are 

valued at more than 7 times the membership fee.  

 The benefit that is often difficult to translate into “dollars in the pocket” is the 

dealer protection provided by OIADA’s representation of the industry.  The achievements 

listed on the following page are just a few of the notable instances where OIADA has im-

pacted your profit and loss statement in a positive way. OIADA is blessed to have Jami 

Longacre, one of the most respected and effectual voices at the capitol, serving as our 

legislative liaison.  

 

 

     OIADA staff 



Can You Answer “Yes” to  

All Of The Questions? 

Can you qualify 

for and afford a 

$500,000 Dealer 

Bond?  

There has been 

proposed legis-

lation in the past 

to do so. 

Can you afford to 

offer a warranty 

(not service con-

tract) on EVERY 

unit you sell?  

There was pro-

posed legislation 

to do away with 

ALL “as is” sales. 

Whether you realize it or not, your 

livelihood has been greatly affected 

by the actions of your state inde-

pendent dealer association.  Today’s 

legislative climate is far scarier than ever before.  The above legislation 

could put up to 80% of All used motor vehicle dealers out of business.  

It’s your choice.  Please call your state association for a membership applica-

tion today. Visit us online at www.okiada.com to learn more about the OIADA, 

or stop by the office at your convenience.  

Do you want the Federal 

Government to subsi-

dize New Vehicle sales 

by providing a guaran-

teed trade in value on 

ALL units 2001 and old-

er AND to require these 

vehicles to be crushed 

once they have been 

traded in?  

Ask about the “Cash for 

Clunkers” bill that was 

circulated. 

Do you want to 

be obligated 

to provide 

EVERY buyer 

with 7-14 days 

to change their 

mind and re-

turn your vehi-

cle, NO 

STRINGS AT-

TACHED?  

Again, there 

was proposed 

legislation to 

do so. 

Based on only 4 questions 

above, can you afford NOT to 

spend $295 yearly dues for be-

ing an OIADA member? 

If you were given incentives every year 

that exceeded your yearly dues, 

 WHY WOULDN’T YOU JOIN TODAY? 

http://www.okiada.com/membership

