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Leadership Message

By 2025 SDAR President, Chris Anderson

Dear SDAR Members,

As we hit the halfway mark in 2025, | am
pleased to share some key insights into the
San Diego housing market taken from our
Housing Supply Overview report.

Market Growth and Resilience The San
Diego housing market has shown remarkable
resilience over the past year. Pending sales
increased by 3.6% overall from June 2024 to
May 2025, with the $250,000 and Below price
range leading the way with a 27.8% surge.
This growth reflects strong demand in the
affordable housing segment, a trend we must
continue to support as REALTORS®.

Rising Prices and Inventory Expansion The
median sales price for all properties rose by
2.9% to $900,000, with single-family homes
seeing the largest price gain of 4.5%,
reaching $1,050,000. Inventory levels also
grew significantly, up 34.6% overall, with
condos and townhomes experiencing a 49.8%
increase. This expansion in inventory is a
positive sign for buyers and REALTORS®
alike, offering more options in a competitive
market.

Shifting Dynamics in Days on Market While
properties in the $1,250,001 to $2,000,000
range sold the quickest at 32 days, higher-
priced homes ($5,000,001 and above) took
longer to sell, averaging 61 days. These
trends highlight the importance of tailoring
our strategies to meet the needs of different
market segments.

Opportunities in Affordable Housing The
$500,000 - $250,000 and below price range
continues to be a standout performer, with
both pending and closed sales showing
significant growth. As REALTORS®, we have a
unique opportunity to help more families
achieve their dream of homeownership in this
segment.

Looking Ahead As inventory grows and
prices rise; the months' supply of inventory
has also increased across most price ranges.
This signals a more balanced market, but it
also calls for us to stay proactive in addressing
affordability and ensuring our clients have
access to the homes they need.

| encourage each of you to leverage these
insights to better serve your clients and
communities. Together, we can continue to
strengthen the San Diego housing market and
uphold the values of professionalism and
excellence that define SDAR.

Thank you for your dedication to our industry
and for being an integral part of SDAR. Let's
make 2025 a year of growth, collaboration,
and success!

Warm regards,
Chris Anderson, 2025 SDAR President



Chris Anderson, a dedicated real estate
professional with nearly four decades of
experience, serves as the 2025 President of
the San Diego Association of REALTORS®
(SDAR). As a seasoned REALTOR®, Chris has
built a reputation for leadership, integrity, and
unwavering dedication to advancing the
profession.

With a deep-rooted commitment to the real
estate industry, Chris has served as a leader at
the local (SDAR), state (C.A.R.), and national
(NAR) levels, offering a unique perspective on
fostering strong relationships and advocating
for policies that support REALTORS® and
homeowners alike. Her extensive experience
allows her to navigate the complexities of the
industry while championing innovation,
professionalism, and ethical standards.

Throughout her career, Chris has been a
steadfast advocate for homeownership, fair
housing, and professional standards. As SDAR
President, she is dedicated to empowering
members through education, resources, and
advocacy, ensuring they have the tools
needed to thrive in an evolving market.

Chris remains actively engaged in shaping the
future of real estate, leveraging her expertise
to create meaningful opportunities for

REALTORS® and the communities
they serve.

Chris Anderson - 2025 SDAR President
San Diego Association of REALTORS®
DRE# 01041297
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Code of Ethics Update: Clarifying Standards,
Upholding Fairness

At the recent REALTORS® Legislative Meetings, important revisions were ratified to Standard of
Practice 10-5 and Professional Standards Policy Statement 29 under Article 10 of the Code of Ethics.

These updates reflect the National Association of REALTORS®' ongoing commitment to clear, fair,
and enforceable professional standards. The revised language now aligns the definition of
"harassment" with the NAR Member Code of Conduct and affirms that enforcement applies
specifically to a REALTOR®'s professional conduct.

These changes aim to enhance consistency across state and local associations, ensure clarity for
members, and protect the long-term integrity of the Code of Ethics. Read more about what this
means for your practice and how it reinforces our shared responsibility to uphold fair housing and
equal treatment for all.



*@ YOUR TRUSTED
%l AS-IS CASH OFFER

WANT TO EARN MORE IN THIS DIFFICULT MARKET?

REACH OUT TO US TO GET YOUR CLIENT A FLEXIBLE
OFFER THAT CAN MEET THEIR NEEDS, AND YOU GET
MULTIPLE COMMISSIONS FROM ONE DEAL.




Let Exeter be Your Guide

in a 1031 Exchange

We Wrote the Book
on 1031 Exchange

Best Practices

Download it Now

Access your free Guide to 1031 Exchanges to learn:
e What properties don’t qualify for a 1031 exchange

e What like-kind property really means

e How long to hold property in a valid 1031 exchange
e Why regulatory oversight is critical in an exchange

Q¥ EXETER
I 1031 EXCHANGE SERVICES LLC

Ask@exeterco.com | (619) 786-2062



https://simplebooklet.com/hibasguideto1031exchanges#page=1




MAIN EVENTS

2024 Circle of Excellence Recap

Thank you to everyone who joined us for this sold-out event and contributed to its success! For
those who couldn’t attend, stay tuned for upcoming SDAR events designed to keep you informed
and at the forefront of the real estate industry.
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To see the San Diego Business Journal, our media sponsor’s spread in May go here.

Access more photos of the event here.

ICYMI, see the Circle of Excellence recap here.

HOME SPONSORS ' - AGENDA

INMANCONNECT  SPEAKERS ~TRAVEL
; in SAN DIEGO

GROUPS m

Inman Connect San Diego 2025 is set to take place from July 30 to August 1, 2025, at the Hilton
San Diego Bayfront, located at 1 Park Blvd, San Diego, CA 92101._

Featured Speakers
The event boasts an impressive lineup of industry leaders and innovators, including:

Tony Hawk - Legendary skateboarder,
entrepreneur, and philanthropist

Kamini Lane — President & CEO, Coldwell
Banker Realty

Robert Reffkin — Founder & CEO, Compass
Kevin Sears — President, National
Association of Realtors (NAR)

Ginger Wilcox — President, Better Homes &
Gardens

Leo Pareja — CEO, eXp Realty

Ryan Schneider — CEO, Anywhere Real
Estate Inc.

Brad Inman - Founder, Inman

Emily Paquette — CEO, Inman

Erik Carlson — CEO, RE/MAX Holdings, Inc.
Chris Czarnecki - CEO & President, Keller
Williams

Michael S. Liebowitz — President & CEOQO,
Douglas Elliman Inc.

Clelia Peters — Managing Partner, Era Ventures
Dan Duffy — Founder & CEO, United Real Estate
Matt Widdows — Founder & CEO, HomeSmart

Wendy Forsythe — CMO, eXp Realty


https://www.sdar.com/viewer.html?open_file=San_Diego_Business_Journal_compressed.pdf
https://sdar.smugmug.com/Circle-Of-Excellence-May-3-2025/i-hrjLJck/A
https://youtu.be/fHLMr7wB2VI
https://www.attomdata.com/events/inman-connect-san-diego/?utm_source=chatgpt.com



http://intercaplending.com/
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\LE | NMLS #874523 | DRYSDALETEAM®@INTERCAPLENDING.COM | 858.863.6411
» | Equal Housing Lender | www.intercaplending.com | 8954 Rio San Diego Drive #102, San Diego, CA 92108
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MAIN EVENTS

These speakers will share insights on topics such as Al and automation in real estate, strategies for
high-interest-rate environments, marketing mastery, luxury and new development trends, and
leadership in brokerage growth.

Ticket Options

Tickets are available for purchase with the following options:

« Inman Connect San Diego: $1,599 (currently discounted to $1,299)

« Inman Connect San Diego + Luxury: $2,898 (currently discounted to $2,398)
Select subscribers receive an additional $100 off

Please note that ticket prices are subject to increase as the event date approaches.

Why Attend?

Inman Connect San Diego 2025 is more than just a conference; it's an immersive experience
designed for real estate professionals seeking to:

Gain actionable insights from industry leaders

Network with peers and innovators

Stay ahead of emerging trends and technologies
Enhance business strategies and growth

With over 75 sessions and 250+ expert speakers, attendees will have ample opportunities to learn,
connect, and grow in the ever-evolving real estate landscape.

For more information and to register, visit the official event page: Home | Inman Connect San
Diego 2025


https://events.inman.com/inman-connect-san-diego?_gl=1*12sf5zg*_gcl_au*MTgxMTc5NDgwOC4xNzQ5MjI2OTkw*_ga*MTMzNDg1NjE2Ni4xNzQ5MjI2OTky*_ga_75GWWRKKPQ*czE3NDkyNTAyMDEkbzIkZzAkdDE3NDkyNTAyMDEkajYwJGwwJGgw
https://events.inman.com/inman-connect-san-diego?_gl=1*12sf5zg*_gcl_au*MTgxMTc5NDgwOC4xNzQ5MjI2OTkw*_ga*MTMzNDg1NjE2Ni4xNzQ5MjI2OTky*_ga_75GWWRKKPQ*czE3NDkyNTAyMDEkbzIkZzAkdDE3NDkyNTAyMDEkajYwJGwwJGgw
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The REALTORS® Legislative Meetings in
Washington, D.C., brought together
thousands of members to conduct the

b

Congressman, Darrell Issa meets with 2025 SDAR
President, Chris Anderson, 2025 SDAR Treasurer,
Karen Van Ness, Inmediate Past President,
Spencer Lugash, Inmediate Immediate Past

business of NAR and unite for a common
cause—advancing the real estate profession

through powerful, impactful policy advocacy. President, Carla Farley and SDAR Board Member
Among attendees were many officers and Bob Kevane during their trip to Washington, DC to
directors from the Greater San Diego lobby for private property rights for San Diegans.

Association of REALTORS.

Congressman, Juan Vargas meets with 2025 SDAR
President, Chris Anderson, 2025 SDAR Treasurer,
Karen Van Ness, Immediate Past President,
Spencer Lugash, and Immediate Immediate Past
President, Carla Farley during their trip to
Washington, DC to lobby for private property &
rights for San Diegans. Left to right: Karen Van Ness SDAR Treasurer, Bob
Kevane, SDAR Board Member, Carla Farley,
Immediate Immediate Past President, 2025 SDAR
President, Chris Anderson, Immediate Past
President, Spencer Lugash
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_ HELF YOUR CLIENIS

STRENGTHEN YOUR BUSINESS!

LET'S WORK TOGETHER!

A Cholee Home Warranty provides your Buyers and sellers with peace of
mind, covering major systems and appliances after closing.

-

Buvers — Confidence in their new hame with protectian from costly repairs

Sellers — Addad incentive to attract buyers and close fastear
.ﬁ.g-&nf_-i. - Fewear past-closing surprises, happier clients, and repeat referrals

Partner with us today to offer reliable coverage
and exclusive agent benefits!
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ACCOUNT EXECUTIVE

] IuLAGCHWPRD.COM

Scan for
our brochure BER-TFT75-F269
-


http://www.chwpro.com/
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Ted Przybylek
619.647.1999 / ted@ranchoted.com


http://www.ranchoted.com/

O Town & Country
mmmem  EScrow Corp.

Your success Is our promise.
Delivering quality you can trust.

sacure every deal with confidence — partner
with our trusted escrow services to protect
your clients & close transactions smoothly,
avary time.

With our experienced team & cormmitmeant to
accuracy & transparency, we halp

real astate professionals streamline the closing

process, avoid delays & deliver peace of mind

to every buyer & seller.

* Residential *« Commercial = Bulk Transfers +« ABC Ligquor License Transfers

+ 1031 Exchange/ Accommodators « Maobile Homes

Come Visit Us At Lake San Marcos

1030 La Bonita Dr, Ste. 338 | San Marcos, CA 92078

951.737.8860 | Stloria@TCEscrowCorp.com | www ICEscrowCorp.com



https://townandcountryescrowcorp.org/

iy,
s (B

_, Commlttee Corner provrdes a summary of goals recent
s_-""'f.ii_-_"accompllshments challenges and upcomlng events that
arise in SDAR Commlttees, rprowded by Commrt‘tee Cha|rs:Z__;-,."_?f'f,;fj:_‘i
"i';-':.or Vlce Charrs in eac:h edltron of Today s San Dlego




COMMITTEE

CORNER

Marcom and Events
Update Provided By: Chris Anderson, Event Chair

SOLD OUT Circle of Excellence - Celebrating
Success!

The overwhelming response and participation
highlighted the importance of events like the
Circle of Excellence in empowering REALTORS®
to succeed in an ever-changing market.

See the link to the Awards Presentation here
and see the highlights from the event here:
SDAR Circle of Excellence 2024 | Official
Event Highlights

Left to Right: 2024 SDAR President, Spencer

Lugash, Raymond Fraser-Coastline, REALTOR of
the Year, and 2025 President, Chris Anderson



https://www.sdar.com/about/committees.html#tab-66d745389584c
https://www.canva.com/design/DAGlgUmzAWI/3qMuMhtxwgocLWWQi0m34Q/view?utlId=h4b6b38c4e3&utm_campaign=Circle%20of%20Excellence%202024&utm_medium=email&_hsenc=p2ANqtz-9BtwGvCav14ujBSrLXcxABWTh6L0zCr6eBN1WeRGOOSKb4S0m5IKD9OCR9RgiRtyHc5feDQbhdpyYGLm_Zs1XiS_vazw&_hsmi=362863715&utm_content=362863715&utm_source=hs_email#1
https://youtu.be/fHLMr7wB2VI
https://youtu.be/fHLMr7wB2VI




COMMITTEE
CORNER

Advocacy, Commercial, and International Strategy

David Martin

Director of Advocacy, Commercial and International Strategy

el

llam Orr Olsonp. :
[In Turkish]

INTERNATIONAL COTTAGES AT BALBOA PARK
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CoSme Real Estate

Full-Service Property Management
‘6% Flat Fee -
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RESULTS
SERIES

The Results Series is a dynamic webinar series

designed to help real estate agents turn knowledge
into action with expert insights, proven strategies, and
real-world tactics to convert more leads and grow
their business.

Each session delivers actionable marketing and
branding strategies, exclusive insights from top
industry experts, and the essential tools needed to
stay ahead in a competitive market.

SCAN TO LEARM MORE


https://www.realtor.com/marketing/resources/upcoming-webinars-events/

Young Professionals Networking

Now Accepting Nominations: 2025 Rising Star Awards!

C.AR.'s Rising Star Awards program is now open—and it's your chance to spotlight the exceptional
new agents making waves in California real estate!

This statewide initiative celebrates elite, up-and-coming REALTORS® who are charting bold new
paths in the industry. Designed in collaboration with the brokerage community, the program shines
a spotlight not just on talented individuals, but also on the firms that support them.

This year's awards will honor agents for their achievements in Production Year 2024, recognizing
those who entered the field during or after 2023 and served clients with excellence—even in the
wake of a changing market.

Eligibility Requirements:
» Must be an active C.A.R. member who joined in 2023 or later
 Closed at least 3 transactions or $7 million in volume between January 1-December 31, 2024
« Must be nominated by their broker or office manager (no self-nominations allowed)
« Must have no restrictions on their DRE license and no Code of Ethics violations

Deadline to Nominate: June 30, 2025

Once nominated, eligible agents will receive a follow-up questionnaire to complete for final review.
A panel from the C.A.R. Young Professionals Network (YPN) will evaluate nominees and select up to
10 Rising Stars to be honored at the C.A.R. REimagine! Conference in September 2025.

Don’t miss this opportunity to elevate your rising talent and celebrate the next generation of
California REALTORS®!

Nominate a Rising Star Today
Questions? Email: ypn@car.org

Let's celebrate the agents shaping the future of real estate!


https://www.car.org/difference/ypn/Rising-Star
mailto:ypn@car.org
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9/ CALLNOW
FULL SERVICE (619) 891-2065_
4 ADU COMPANY i Info@casitaadu.com

$S1000 Referral Fee

upon close of signing
on an ADU build

GASITA ADU
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MEMBER BENEFITS

NAR Benefits: Save $$ on Your Summer Travel

Save time and money on the road with discounted pricing and special offers on vehicle
rentals and travel.

Exclusive Hotel Discounts
Travel near or far with savings of up to 60% off* over 600,000 hotels around the globe

Member-only Benefits
It is FREE to join and access savings on your next adventure

More Travel Savings
Enjoy discounted seven-night resort stays in popular, worldwide destinations

Manage All Travel Bookings in One Place
Book trips from start to finish with accommodations, flights, car rentals and more

Invest in Your Success: C.A.R. Education Resources to Grow Your Real Estate
Career

The California Association of REALTORS® (C.A.R.) provides a wide range of educational
resources designed to support your ongoing professional growth and success in real estate.
From reviewing your DRE license status and understanding the 70/30 Continuing Education
Exemption to accessing free 45-hour CE courses for license renewal, C.A.R. ensures
members stay compliant and informed. REALTORS® can also take advantage of live
webinars, in-person outreaches, and C.A.R.'s Online Store, which offers a variety of courses,
forms, and publications tailored to enhance your knowledge and elevate your career. Here
are just a few examples:

- Reviewing your DRE License
70/30 DRE Continuing Education Exemption
Free 45 Hours CE for License Renewal
- Webinars
« C.A.R.'s Online Store (purchase education courses, forms, and publications)
Outreaches



http://www.dre.ca.gov/licensees/
http://www.dre.ca.gov/licensees/CEExemption.html
http://www.car.org/en/education/licenserenewal
http://www.car.org/en/knowledge/multimedialibrary/webinars/transactional
http://store.car.org/
http://www.car.org/meetings/outreaches




ELEVATE

YOUR GAME

How Al Is Transforming
Real Estate: Smart
Agents, Smarter Tech

by Robert Schantz, Managing Broker, Keller
Williams Realty San Diego Metro

Atrtificial Intelligence (Al) is no longer a futuristic
buzzword-it's now a driving force in real estate,
fundamentally changing how agents engage
with clients, manage data, and run their
businesses. From crafting compelling listing
descriptions to predicting market shifts, Al-
powered tools are giving REALTORS® new ways
to boost productivity, personalize service, and
stay ahead in a rapidly evolving industry.

But with every leap in technology comes new
responsibilities. As brokers and agents, it's vital
to understand where Al can add value-and
where it can introduce risk. Adapting to these
changes isn't just smart; it's essential for staying
competitive.

Al in Action: Tools Powering Today’s Real
Estate Agent

Faster, Better Listing Descriptions Al writing
assistants like ChatGPT and Jasper can generate
engaging property descriptions in seconds. By
inputting details such as square footage,
amenities, and location, agents receive multiple
drafts to personalize and fine-tune. This frees up
valuable time for marketing strategy and client
outreach.

Smarter Lead Generation & Follow-Up
Platforms such as CINC and Offrs use Al to
score and nurture leads, automatically sending

sending personalized messages, qualifying
prospects, and even booking appointments.
These systems use natural language processing
to create authentic-feeling interactions, helping
agents focus on the most motivated buyers and
sellers.

Data-Driven Market Insights Al-powered
analytics tools like Lone Wolf and Top Producer
can sift through vast amounts of real estate
data-sales trends, neighborhood activity,
migration patterns-to reveal emerging
opportunities. Predictive analytics can help
agents spot shifts in demand before they
become obvious, giving clients a competitive
edge.

Virtual Staging & Visualization Solutions like
Style to Design use Al to create virtual staging,
allowing buyers to visualize spaces with different
décor or layouts. This enhances listings and
helps properties stand out online.

Red Flags: Where Al Can Go Wrong

Misinformation & Hallucinations Al sometimes
generates content that sounds convincing but is
factually incorrect-whether it's a property
feature, a market stat, or a legal detail. Always
review and verify every Al-generated
description or report before sharing with clients.

Al Is Not a Legal Advisor Never use Al to
interpret contracts, summarize HOA documents,
or provide legal advice. These tasks require
human expertise and, when needed, legal
counsel. Even the most advanced Al is no
substitute for professional oversight.



Data Privacy & Security Many Al platforms
store or process any information you enter,
including client details. Avoid uploading
sensitive or personal information to public Al
tools. Always review a platform’s data policy and
ensure compliance with privacy regulations.

Fair Housing & Copyright Risks Al models are
trained on vast datasets that may include biased
language or copyrighted content. Always review
descriptions for inclusive, compliant language
and originality to avoid fair housing violations
and copyright infringement.

SEO Limitations While Al can speed up content
creation, websites relying solely on Al-
generated material may see reduced search
engine visibility. Search engines reward unique,
value-added content. Use Al to assist-not
replace-your original marketing efforts.

Best Practices for Ethical & Effective Al Use

1. Review Everything: Never assume Al
outputs are accurate. Proofread, fact-check,
and personalize all content.

2. Protect Client Data: Avoid entering
personal or sensitive information into public
or free Al platforms.

3. Stay Human: Use Al to create efficiency, not
distance, in your client relationships.
Personal connection remains irreplaceable.

4. Know Your Tools: Read terms of use and
privacy policies before adopting any Al
system.

5. Use Specific Prompts: The more detailed
your instructions, the better the Al output.

6. Invest in Training: Stay updated on new Al
tools and best practices as technology
evolves.

7. Embed Al Thoughtfully: Integrate Al into
your core business processes, but don't let it
replace your expertise or judgment.

Looking Ahead

As Al continues to evolve, REALTORS® who
embrace these tools will be best positioned to
thrive. Remember: Al can streamline processes
and uncover new opportunities, but it should
always complement-not replace-the
professionalism, accuracy, and personal
connection that define great real estate service.
Let's lead our industry with both innovation and
responsibility.

Ready to explore Al in your real estate business?
Start small, stay curious, and always put your
clients first.

Robert Schantz, Managing Broker,
Keller Williams Realty San Diego Metro




ELEVATE

YOUR GAME

Rise to New Heights with NAR Designations &
Certifications

Looking to sharpen your skills, stand out in the marketplace, or expand into a new specialty? NAR
offers a wide range of professional designations and certifications designed to enhance your
knowledge, credibility, and earning potential. Whether you're focused on luxury, green real estate,
international business, or working with seniors, there's a program to match your goals. Each
designation demonstrates your commitment to excellence and gives clients added confidence in
your expertise. Explore the full list of opportunities and take the next step in your professional
development. Learn more here.


https://www.nar.realtor/education/designations-and-certifications

6£eo\nolog y

Housekeeping Personnel Service

CELEBRATING OUR 21st ANNIVERSARY!

LEARN MORE >

® (619) 281-2532
% info@CleanologySD.com
& www.CleanologySD.com



http://www.cleanologysd.com/
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* OLD REPUBLIC HOME PROTECTION
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Unexpected repair costs
can devastate a new
homeowner’s budget.

Ensure all your clients
get a home warranty!

Purchase the warranty
before or after the sale.

Contact me for information today!

Mona Cimental

Senior Account Executive
800282 7131 BExt. 1490 P,
C:619408.1144
MonaC@orhp.com
my.orhp.com/monacimental
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http://my.orhp.com/monacimental




SPOTLIGHT ON

EXCELLENCE

Get Certified in ADUs: Expand Your Real Estate
Expertise Today!

Get Certified in ADUs: Expand Your Real Estate Expertise Today!

Enroll Now in C.A.R.'s ADU Certification Course and Empower Your Clients — and Yourself!

Accessory Dwelling Units (ADUs) are transforming California's housing landscape — and now is
your chance to become the go-to expert. C.A.R.'s ADU Certification: Accessory Dwelling Units 101
for the Real Estate Professional is an interactive, self-paced online course designed to give
REALTORS® the knowledge and confidence to navigate this growing market. Whether you're
guiding clients or considering an ADU investment of your own, this certification offers practical
insight into regulations, design, cost, and construction. Taught by a nationally recognized ADU
consultant, this course is available 24/7 and includes expert instruction, exams, and a certificate
upon completion.

Enroll Now in C.A.R.'s ADU Certification Course and Empower Your Clients — and Yourself!

Protect Yourself from Mold Liability — Learn the Essentials Online

Mold is more than just a nuisance — it's a growing liability for agents, sellers, landlords, and
property managers across California. C.A.R.’s on-demand Mold Awareness Course gives you the
tools to confidently navigate your legal and ethical responsibilities when mold is present in a sale or
lease. Learn how to properly identify, disclose, and address mold-related issues to protect yourself
and your clients.

Enroll Today in C.A.R.’s 24/7 Mold Awareness Course for Real Estate Professionals
This online course is self-paced and available 24/7, giving you the flexibility to learn when it's most

convenient for you. Once purchased, you'll have one full year to complete the course via
www.onlineed.com.

Stay informed. [/ Stay protected. 4 Stay compliant.

Sign up today and make mold risk one less thing to worry about.


https://store.car.org/products/adu-certification-accessory-dwelling-units-101-for-real-estate-professionals-interactive-online-anytime?_pos=1
http://www.onlineed.com/
https://www.onlineed.com/

e Darren Smith
SR Education Manager




This is your deal Upload report.
without TheQwikFix Get a quote.

Leak |

Broke+
Window

Your deal’s not dead—it just needs

¢ FIX.

24 Hour Quote Delivery Simplified Repair Process
® Flexible Payment Options Nationwide Repair Network
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Code of Ethics Update:
Clarifying Standards,
Upholding Fairness

The National Association of REALTORS® Board
of Directors concluded the REALTORS®
Legislative Meetings in Washington, D.C.,
Thursday with full-throated support for NAR's
stance opposing harassment. Directors debated

whether to pass clarifying language to a Code
of Ethics Standard of Practice prohibiting such
harassment, and those on both sides of the
debate expressed passionate support for the
standard and the importance of professionalism

in any setting. During the discussion, concerns
were raised about the impact on enforcement,
legal challenges, and the overall reputation of
the REALTOR® brand. In the end, the
recommendation passed by a significant
margin.

The change, which went into effect immediately,
clarifies language in NAR’s Code of Ethics
Standard of Practice 10-5, which prohibits
harassment of any person or persons protected
under Article 10 of the Code. A day earlier, the
Executive Committee approved another
Professional Standards change, revising
language for Policy Statement 29 designed to
ensure state and local associations can fairly and
consistently enforce the Code of Ethics.

Read the revised Code of Ethics and Standards
of Practice.

In addition to approving Policy Statement 29,
the Executive Committee voted to repeal the
optional non-commingling rule from the MLS
Policy Handbook. The rule, often referred to as

"no commingling," allowed MLSs to require that

listings from non-MLS sources be displayed
separately from MLS listings. The rule was
always optional, and now it's no longer part of
NAR policy. According to NAR Senior Counsel
Charlie Lee, the decision was based on
feedback from the MLS community about the
rule's declining usage and relevance in local
marketplaces.

Balanced Budget, No Dues Increase
Directors also approved the association’s 2026
operating and advocacy budget of
$270,750,765 and program expenses of
$237,911,129. Under the direction of CEO
Nykia Wright, NAR has delivered a balanced
budget for two years, following a decade of
deficit budgeting. Directors voted to keep total
member dues at $201—$156 for dues, plus $45
for the consumer ad campaign special
assessment.

Directors agreed that $35 of the $45
assessment should be diverted to operating
funds. This change positions NAR to make its
next settlement payment in February 2026
while maintaining a balanced budget and not
raising dues. The remaining $10 will continue to
fund the consumer ad campaign, which will
focus on optimized, metrics-driven activities that
reach and engage consumers in critical markets.
NAR CEO Nykia Wright and President Kevin
Sears explained the shift at the opening session
of the conference.

Becoming a ‘Nimble and Competitive Force'.


https://legislative.realtor/
https://legislative.realtor/
https://www.nar.realtor/about-nar/governing-documents/the-code-of-ethics
https://www.nar.realtor/about-nar/governing-documents/the-code-of-ethics
https://www.nar.realtor/magazine/real-estate-news/law-and-ethics/nar-approves-clarifying-changes-to-code-of-ethics-standard
https://www.nar.realtor/magazine/real-estate-news/law-and-ethics/nar-approves-clarifying-changes-to-code-of-ethics-standard
https://www.nar.realtor/magazine/real-estate-news/law-and-ethics/nar-approves-clarifying-changes-to-code-of-ethics-standard
https://www.nar.realtor/about-nar/governing-documents/code-of-ethics/2025-code-of-ethics-standards-of-practice
https://www.nar.realtor/about-nar/governing-documents/code-of-ethics/2025-code-of-ethics-standards-of-practice
https://www.nar.realtor/handbook-on-multiple-listing-policy
https://www.nar.realtor/handbook-on-multiple-listing-policy
https://www.nar.realtor/newsroom/us-district-court-for-the-western-district-of-missouri-grants-final-approval-of-nar-settlement
https://www.nar.realtor/magazine/real-estate-news/nar-kicks-off-realtors-legislative-meetings
https://www.nar.realtor/magazine/real-estate-news/nar-kicks-off-realtors-legislative-meetings

During her opening report to the board of
directors, NAR CEO Nykia Wright focused on
strategies to enhance membership value and
strengthen relationships with state and local
associations. “The rules of real estate are
changing and so are our members,” Wright
said. “The market is constantly evolving and
increasingly challenging, and our members are
assessing the landscape for tools and resources
that will empower them to succeed in this
dynamic environment. NAR is committed to
evolving alongside our members, emerging as a
nimble and competitive force delivering the
value that REALTORS® deserve.” “In November
2024, the leadership team and | promised to
redefine the member experience through the
use of surveys, interviews, focus groups and
understanding member journeys,” Wright said.

“What have we accomplished? Over 70,000
people participated, including members and
volunteer leaders across the association. The
results of these efforts yielded nine initiatives
that we will be workshopping in the coming
days and weeks.” These initiatives include
producing cutting-edge real estate industry
research, creating business-centric tools,
elevating education and offerings, amplifying
the advocacy impact, rebuilding our partnership
foundations, centralizing relationship
management and creating valuable business
solutions, she said.

Leadership Elected, 2026 Teams
Announced

Following Wright's remarks, the board approved

a consent agenda to elect the 2026 officers
and regional vice presidents, who will take

office in

November. Christine Hansen of Ft. Lauderdale,

Fla., was elected 2026 president-elect, and
Colin Mullane of Ashland, Oregon was elected
2026 first vice president.

The 2026 regional vice presidents are:

Mike Hickey—Region 1

Nick Manis—Region 2
Christopher Suranna—Region 3
Hagan Stone—Region 4
Keith Henley—Region 5
John Mangas—Region 6
Dana Keegan—Region 7
Brandon Martens—Region 8
Nate Johnson—Region 9
Russell Berry—Region 10
David Barber—Region 11
Drew Coleman—Region 12
Melanie Barker—Region 13

President-elect Kevin Brown of Oakland, Calif.,
ascends to the 2026 presidency, and Craig
Sanford of Phoenix remains treasurer. After the
election, Brown recognized members of his
2026 extended leadership team:

+ Asa Fleming—Vice President of Advocacy

« Bobbi Howe—Vice President of Association

Affairs

Liaisons:
« Jeff Baker—Association Leadership
« Jef Conn—Commercial & Industry
Specialties
« Frank Oti—Global Real Estate
» Judy Covington—Housing Issues
« Tim Weisheyer—Law & Policy
« Bernice Helman—Broker Relations
+ Chris Beadling—MLS & Data Management


https://www.nar.realtor/national-leadership/notice-of-eligible-candidates-for-elected-office
https://www.nar.realtor/national-leadership/notice-of-eligible-candidates-for-elected-office
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+ Ines Hegedus-Garcia—Member

Engagement

« Deborah Baisden—Member Services

» James Martin—Public & Federal Issues

+ Seth Task—REALTOR® Party Director

« Tommy Choi—REALTOR® Party Community
Engagement

+ Rick Violett—REALTOR® Party
Disbursement

« Maura Neill—REALTOR® Party Fundraising

+ Lou Baldwin—REALTOR® Party Member
Involvement

Commending NAR Members

In a surprise “appearance,” the meeting
featured a pre-recorded video message from
President Donald Trump, who commended NAR
members for their contributions to the national
economy and thanked them for supporting the
House-passed tax reform package and for
building opportunities for American
homeownership.

NAR routinely invites the U.S. president to
address NAR members, and over the
association’s history, nine sitting presidents have
been a presence at conferences.

Separately, President Kevin Sears announced
the 2025 Distinguished Service Award winners.
They are:

James P. Cormier, AHWD, C2EX, of
Minneapolis-St. Paul, MN

Brooke S. Hunt, AHWD, E-PRO, SFR, SRS,
C2EX, of Flower Mound, TX

The Distinguished Service Award honors
REALTORS® who have shown exceptionally
meritorious service for at least 25 years, who
have been recognized as local leaders, and
whose involvement and performance in political
and community activities have been
extraordinary.

In addition, Sears recognized the winner of the
2024 William R. Magel Award, Anne Marie
DeCatsye, CEO, Canopy REALTOR®
Association and Canopy MLS in the Charlotte,
N.C. metro area. The William R. Magel Award
of Excellence is presented annually to an

individual who has truly excelled in his or her
role as an association executive of a REALTOR®
association.


https://www.nar.realtor/magazine/real-estate-news/building-opportunities-for-others
https://www.nar.realtor/magazine/real-estate-news/a-legacy-of-lifting-others-up
https://www.nar.realtor/about-nar/awards-and-recognition/distinguished-service-award
https://www.nar.realtor/about-nar/awards-and-recognition/distinguished-service-award
https://www.nar.realtor/about-nar/awards-and-recognition/distinguished-service-award
https://www.nar.realtor/about-nar/awards-and-recognition/distinguished-service-award
https://www.nar.realtor/about-nar/awards-and-recognition/distinguished-service-award
https://www.nar.realtor/ae/professional-development/ae-awards-and-recognition/william-r-magel-award-of-excellence
https://www.nar.realtor/ae/professional-development/ae-awards-and-recognition/william-r-magel-award-of-excellence

2025 Tax Reform: Major
Wins for REALTORS®
and Homeownership
Advocates

% ADVOCACY SCOOP
o

Welcome to the Advocacy Scoop, the only
podcast that takes you inside the advocacy work
of the National Association of REALTORS®.

Real Estate Wins in Proposed Tax
Reform: Key Provisions Every
REALTOR® Should Know

Key Provisions in the Proposed Tax Reform
« Qualified Business Income (QBI) Deduction
Increased to 23% The QBI deduction for
independent contractors and small business
owners, including over 90% of REALTORS®,

is proposed to increase from 20% to 23%,
offering substantial tax relief.

« State and Local Tax (SALT) Deduction Cap
Raised The SALT deduction cap is proposed
to quadruple from $10,000 to $40,000 for
households earning under $500,000, though

the marriage penalty remains.

« Mortgage Interest Deduction (MID) Made
Permanent The MID is preserved and made
permanent at its current level, maintaining a
crucial benefit for homeowners and
supporting housing market stability.

+ Section 1031 Like-Kind Exchanges
Protected The proposed legislation
safeguards Section 1031 exchanges,
allowing investors to defer capital gains
taxes when reinvesting in similar properties,
a vital tool for property investment and
economic development.

Individual Tax Rates Made Permanent

The current individual tax rates are proposed to
be made permanent and indexed for inflation,
aiding taxpayers and improving affordability for
prospective homebuyers.

Public Support for Real Estate-Friendly Tax
Policies
A recent national survey commissioned by NAR
reveals strong public backing for these
provisions:
« 92% favor tax-free savings accounts for first-
time homebuyers.
« 91% support maintaining the mortgage
interest deduction.
+ 86% endorse keeping lower-income tax
rates for individuals and married couples.
« 83% back the pass-through deduction for
independent contractors and small
businesses earning under $400,000

Next Steps: Senate Deliberations

With the House having passed the tax reform
package, attention now turns to the Senate.
While the bill includes significant wins for


https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Flinks.nar.realtor%2Fu%2Fclick%3F_t%3Dc5b1fb62997f4706a5deeffd263175b4%26_m%3D87854fdd81ba490b8f1ef4ecb4be6131%26_e%3DjdcieD8vScwjsh3hLLJKznma-RnREta3Yamk0TVxc9IKP_pNa-Po59_4bE7Fi0T4IdNqjn_33Z2nhBRf4UHLi8HVkwpy9qlGThwKvm4piBzAlqZnoSZaA5uoUH_OFLzhSM5ycEEy9EIC6hqY2l4t9SGumdsc9gsPoaqSQAlwRG32CKeOKOHQDsfocZUGErSFlJ13daz7TPQxMG4n0f1MmG5A-aSlcaNouQmtpHkvp7pw7PQ1dgtIul-TrgOLGBGfq48LJCIfGAX154DgKchZv4sOD_CRmZzDvOqtBq8E6q6U9HZKXtq8Q7yw6d3-WboW&data=05%7C02%7C%7C82b5b2d6392346b74a5e08dc715dea1b%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C638509895395261948%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C0%7C%7C%7C&sdata=zJ1kPfvAU9daRZIwNl9ofxt0EdcKfg5SSFJMzOoAOaM%3D&reserved=0
https://na01.safelinks.protection.outlook.com/?url=http%3A%2F%2Flinks.nar.realtor%2Fu%2Fclick%3F_t%3Dc5b1fb62997f4706a5deeffd263175b4%26_m%3D87854fdd81ba490b8f1ef4ecb4be6131%26_e%3DjdcieD8vScwjsh3hLLJKznma-RnREta3Yamk0TVxc9IKP_pNa-Po59_4bE7Fi0T4IdNqjn_33Z2nhBRf4UHLi8HVkwpy9qlGThwKvm4piBzAlqZnoSZaA5uoUH_OFLzhSM5ycEEy9EIC6hqY2l4t9SGumdsc9gsPoaqSQAlwRG32CKeOKOHQDsfocZUGErSFlJ13daz7TPQxMG4n0f1MmG5A-aSlcaNouQmtpHkvp7pw7PQ1dgtIul-TrgOLGBGfq48LJCIfGAX154DgKchZv4sOD_CRmZzDvOqtBq8E6q6U9HZKXtq8Q7yw6d3-WboW&data=05%7C02%7C%7C82b5b2d6392346b74a5e08dc715dea1b%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C638509895395261948%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C0%7C%7C%7C&sdata=zJ1kPfvAU9daRZIwNl9ofxt0EdcKfg5SSFJMzOoAOaM%3D&reserved=0
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real estate, such as the increased QBI deduction
and enhanced SALT cap, further deliberations
may lead to changes. NAR remains actively
engaged with lawmakers to ensure that real
estate priorities are upheld._

Stay Informed and Engaged

NAR continues to provide guidance and
updates to members as the legislative process
unfolds. REALTORS® are encouraged to stay
informed and participate in advocacy efforts to
support provisions that benefit the real estate
industry.

For more detailed information, visit the NAR
Tax Reform page.

Make Complex Real
Estate Topics Simple
with C.A.R.'s Smart Zone

The C.A.R. Smart Zone is a valuable member
benefit available to SDAR members, offering a
centralized hub of visually engaging
infographics designed to simplify complex real
estate topics. Whether you're explaining market
trends, legislative updates, or best practices to
clients, these professionally designed graphics
help you communicate clearly and confidently.
Smart Zone makes it easy to download and
share relevant, up-to-date content that
enhances your marketing, educates your
audience, and positions you as a trusted real
estate expert.

Explore the Free Infographics Now — Elevate
Your Marketing and Educate Your Clients with

Confidence! See the FREE infographics all SDAR
and CAR members have access to here.


https://www.smartzonecar.org/infographics?gad_source=7
https://www.nar.realtor/magazine/real-estate-news/house-passes-tax-reform-package-with-key-wins-for-real-estate?utm_source=chatgpt.com
https://www.nar.realtor/taxes/tax-reform
https://www.nar.realtor/taxes/tax-reform
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See the full list of honorees and award
recipients from the 2024 event.

From Bronze to Platinum, these REALTORS® set
the bar for excellence in San Diego real estate

Want to view all the Recognition of Excellence
Winners? Find them all here!

QUESTIONS? CONTACT US!
Newsletter Editor: Kelly Christensen,
Marketing Department,

San Diego Association of REALTORS® at
kchristensen@sdar.com

Newsletter Sales Contact:

Sales: Howard Kurtz, Sales Department,
San Diego Association of REALTORS®
hkurtz@sdar.com



https://www.canva.com/design/DAGlgUmzAWI/3qMuMhtxwgocLWWQi0m34Q/view?utlId=h4b6b38c4e3&utm_campaign=Circle%20of%20Excellence%202024&utm_medium=email&_hsenc=p2ANqtz-9sndHIbfQTFz8xIes8ZqXClbmpcJavnDhOo39EKGgz80bGHSHFD2PEMzA3UJvKHLPgiXu8Snu2QWbQBYEQ64Czou85Ug&_hsmi=362863715&utm_content=362863715&utm_source=hs_email#1
mailto:kchristensen@sdar.com
mailto:hkurtz@sdar.com
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PENTIST FINANCIAL SERVICES

“FRANCHO ALLIN

4. DENTAL GROUP LENDING
A TEAM OF CLEAR MORTGAGE CAPITAL @

Dr. Mark Richey DDS
1442 University Avenue, San Diego, 92103
PHONE: 619-297-6104
WWW.DRMarkRichey.COM

Jose A. Hernandez & Marisol Flores

Teamhernandez@clearmortgagecapital.com
PHONE: 619-279-7424

FINANCIAL SERVICES FINANCIAL SERVICES
guaranteed m WEST
EFF INITY CAPITAL LENDING |
Ed Woolery - VP of Mortgage Lending Cameron Oxberry
ed.woolery@grarate.com | 858-922-3325 PHONE: 858-779-0151
888 Prospect Street, Suite 140, La Jolla, 92037 coxberry@westcapitallending.com

FINANCIAL SERVICES RCME IMPRSVEIMIENT

ranchoted B | § Hiowe

PREMIER CLOSET"
GARAGE ome, Organized.

Ted Przybylek

ted@ranchoted.com The Tailored Closet & Premier Garage

PHONE: 619-647-1999 Dana Nuesca - Owner

www.RanchoTed.com 760-546-8241
A
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fﬁ?i;tian Roofing Inc

S P~ REPAIR TECH

www.TheRepairTech.net PHONE: 619-401-9607
SO shgse -1l WWW.CHRISTIANROOFING.COM
mail@therepairtech.net 1226 Greenfield Drive, El Cajon, CA 92021

RCME WARRANY RCUSEKEERING
t****k /)’/\k\""
% OLD REPUBLIC HOME PROTECTION {:{Legﬁ’g LGQB
Mona Cimental 619 281-2532 office
PHONE: 619-408-1144 Paul@CleanologySD.com
Mona@ORHP.com www.CleanologySD.com

LEGAL MEDIIA

J¥K JOSEPH E KLATT Che Daily Transcript

1124 Wall Street, La Jolla, CA 92037

(858) 454-2500 $39 For the Year just for SDAR membetrs.

Jik@jfklatt.com www.sdtranscript.com/sdar
www.jfklatt.com

)



tel:+18779305844
mailto:Paul@CleanologySD.com
http://www.cleanologysd.com/
mailto:jfk@jfklatt.com
http://www.cleanologysd.com/
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MEDIIA MOVERS

SAN DIEGO A SMART
BUS!NESS .]()U RNAL Calm The Chaos Of Moving
858-790-8394
3525 Del Mar Heights
San Diego, CA 92130
WWW.a-smart-move.com

$49.95 For the Year just for SDAR Members.
PHONE: 847-504-8744
sdbj.com/subscribe
Enter code: SDBJ49

MQCVERS 1€31 EXCRHANGE

'HAULING JURK(& MOVING

Jason McMurtry
PHONE: 619-651-9687 Jason@103lIcapitalsolutions.com

www.collegehunkshaulingjunk.com/san-diego/ Phone: 800-445-5908
www.1031CapitalSolutions.com

IMCVERS 16371 EXCHANGE
) TWO MEN
AND A TRUCK. %+ OLD REPUBLIC EXCHANGE
Pedro Gallegos Laura Taylor
858-877-2100 PHONE: 415-987-0255
www.twomensandiego.com oldrepublicexchange.com
pedro.gallegos@twomen.com Itaylor@or103l.com
A

ﬂ



tel:858-877-2100
mailto:pedro.gallegos@twomen.com+
http://www.hmbdrealestatemarketing.com/

CARAVAN CONNECTIONS

TUESDAY

MISSION BAY
CARAVAN TOUR #G12

2:00AM PITCH SESSION

MISSION BAY YACHT CLUB

1215 EL CARMEL PLACE
SAN DIEGO, CA 92109

COLLEGE AREA - EL CAJON

CARAVAN TOUR #G18
2:004M PITCH SESSION
MARIE CALLENDER'S

6950 ALVARADO ROAD,
SAN DIEGO, 92120

WEDNESDAY

b L
CARLSBAD
CARAVAN TOUR #G701

2:30 AM PITCH SESSION

MIGUEL'S COCINA
5980 AVENIDA ENCINAS,
CARLSBAD, 92008

e ] : e
RANCHO PENASQUITOS

DEL MAR
CARAVAN TOUR #G702D1

11:00AM PITCH SESSION
HOTEL INDIGO DEL MAR

710 CAMIND DEL MAR
DEL MAR, 2014

SCRIPPS RANCH
CARAVAN TOUR #G10

2:00AM PITCH SESSION

SRCA COMMUNITY CENTER
11885 CYPRESS CANYON
ROAD, SAN DIEGO, 92131

SOUTH COUNTY

CORONADO
CARAVAN TOUR #G129 CARAVAN TOUR #G118 CARAVAN TOUR #G7
10:00 AM PITCH SESSION 2:00 AM PITCH SESSION 11:00 AM PITCH SESSION
PITCHERS SPORTS BAR CORONADO YACHT CLUB GALLEY AT THE MARINA
9920 CARMEL MOUNTAIN 1631 STRAND WAY, 550 MARINA PARKWAY

ROAD, SAN DIEGO, 92129

THURSDAY

DOWNTOWN
CARAVAN CODE #G8

:00 AM PITCH SESSION

WYATT IN EAST VILLAGE
1509 BROADWAY
SAN DIEGO, CA 92101

COROMNADD, 2118

CHULAVISTSA, 91910

=

SAN MARCOS

MIRA MESA PREA
CARAVAN TOUR #G126 CARAVAN TOUR #G16 CARAVAN TOUR #G78
10:00 AM PITCH SESSION %:00 AM PITCH SESSION 12:30 AM PITCH SESSION
LAKE SAN MARCOS
TOM CAT BAR & GRILL PORTUGUESE HALL COMMUNITY CENTER
2818 AVENIDA DE PORTUGAL 1105 A LA BONITA DRIVE

9388 MIRA MESA BLVD
SAN DIEGO, CA 92126

SAN DIEGO, 92106

THURSDAY

RAMONA
CARAVAN TOUR #G24/G25

15T/3RD THURSDAYS
2:30 AM - 12:00 AM

LEUCADIA PIZZA
7748 REGENTS RD,
SAN DIEGO, 92122

FOR MORE INFO:
WWW.RREA.ORG/CARAVAN

GOLDEN TRIANGLE
CARAVAN TOUR #G111

11:00 AM PITCH SESSION

BAY MESA
CARAVAN TOUR #Go

.00 AM PITCH SESSION

ELIJAH'S RESTAURANT
7061 CLAIREMONT MESA BLVD
SAN DIEGO, CA 92111

SAN MARCOS, CA 92078

FRIDAY

POWAY
CARAVAN TOUR #G64

2:00 AM PITCH SESSION

METRO
CARAVAN TOUR #G14

8:30 AM PITCH SESSIOM

ST. BARTHOLOMEW'S
16275 POMERADO ROAD,
SAN DIEGO, 92064

BANKERS HILL CLUB
3030 FRONT 5T,
SAN DIEGO, 92103

WWW.SDAR.COM/CARAVANS | 0@ @REALTORSSD | m‘GREATER-SAN-DIEGO-ASSOCIATION-OF-REALTORS
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GREATER SAN DIEGO ASSOCIATION OF REALTORS®

The Trusted Voice of San Diego Real Estate

Thank you for being a valued member of the Greater San
Diego Association of REALTORS®!

If you have any ideas, insights, or contributions you'd like to share with
your fellow members, we encourage you to reach out. Whether it's a topic
you'd like to see covered, an advertiser who'd be interested in reaching
members or content you'd like to contribute to the next editions of
Today’s San Diego REALTOR®, we welcome your input.

Please don't hesitate to contact membership@sdar.com with your
suggestions and contributions. Your voice matters, and we're here to
ensure that your needs and interests are met.

Thank you once again for being an essential member of the Greater San
Diego Association of REALTORS® community!



