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Director's Message

Happy New Year ! 2025 Deadline for Filing of Bills and Joint Resolutions is Thursday, Janu-
ary 16, no later than 4pm. This Association is dedicated to those people and companies
who put their best foot forward and represent themselves and the automotive industry.

Please be sure we have a current email address for your business on file.
OIADA offers over $2000 in discounts and incentives for yearly membership again in 2025!

We appreciate all of our preferred providers and participants for their continued supports
in the Oklahoma Independent Auto Dealers Association.

As always :Your voice and support as dealers and industry leaders is principal to your suc-

cess. I urge you to commit to getting involved and reaching out to your representatives and

legislative leaders in matters that directly effect you as Oklahoma dealers and joining your

auto dealer associations. Your association will keep you informed of any principal legisla-
tion that may effect your industry.

You can find and contact your legislator at

http://www.oklegislature.gov/findmylegislature.aspx
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Over $2000 to use in 2025 !

Do You Want All Of

These Discounts?

Click Here To Join OIADA and receive your

Member VIP Card with everything below!
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AAUTO AUCTION

One Buy Fee upto $75
One Sell Fee upto $75

Commission Fee

(/EPICVIN®

A One Month
Subscription Free

1 Free FIc;07r5Fee UpTo $100 Off A Buy Fee One Buy Fee up to $50
One Sell Fee up to $50
>( First Car Purchase
z 665 epicar on Platform with no

One Buy Fee up to $100
One Sell Fee up to $100

$200 Off One Buy Fee @
Tulsa, Dallas, or DFW

One Buy Fee up to $150
One Sell Fee up to $150

ROUTE 66

AUTO AUCTION OF

ELRENO

One Buy Fee up to $150
One Sell Fee up to $150

$200 Off Buy Fee or
$125 Off Sale Fee

r,é’—\?
MIO KKANSAS

Auto Auction

$100 Off First 5 Cars Buy
Fee Online or In Person

1st Hotel Stay when
visiting on us

$150 Off A Buy Fee



okiada.com/member

COMMISSION REPORT :

UMVD&MHC Commission Report

4TH QUARTER 2024

FOR THE 4TH QUARTER OF 2024 THE COMMISSION RE-
PORTED ISSUING 17 CEASE AND DESIST LETTERS. A TO-
TAL OF 61 INSPECTIONS COMPLETED, 56 IN ATTENTEND-
ANCE FOR THE EDUCATION PROGRAM, 4 AUDITS ,AND 1
INFORMAL HEARING HELD.

758 COMPLAINTS WERE HANDLED IN 2024 TO COM-
PLETE THE YEAR.

IN EACH COMMISSION MEETING EXCUTIVE DIRECTOR
BRIAN WILSON DISCUSSED LEGISLATION UPDATES, IN-
VESTIGATORS WORK IN PROGRESS, THE EDUCAITON
PROGRAM AND ATTENDENCE, COMPLAINTS HANDLED,
INSPECTIONS DONE, AND MISCELLANEOUS COMMENTS.
APPLICATIONS FOR USED MOTOR VEHICLE DEALERS,
SALESPERSONS, WHOLESALE DEALERS, REBUILDERS,
MANUFACTURED HOME DEALERS, ETC ., WERE PRESENT-
ED TO THE COMMISSION WITH MOTIONS TO APPROVE
WHEN COMMPLIANCE IS MET. EACH MONTHLY MEET-
ING PRESENTED DISCUSSION AND POSSIBLE ACTION ON
EXPENDITURE STATEMENTS AND OFFERED ANY NEW
BUSINESS AND VISITORS COMMENTS.

UMVD&MHC COMMISSION MEETINGS ARE HELD THE
SECOND TUESDAY OF EACH MONTH. THE MEETING
AGENDA CAN BE FOUND ON THE UMVD&MHC WEBSTIE
BEFORE EACH SCHEDULED MEETING.

See UMVH&MHC website for Closed Complaint Report and or
additional information.

https://oklahoma.gov/oumvdmhc.html

COMMISSIONERS:

JIM DAVIS

BILLY ROBERTS

BRETT HOWERTON
CASEY ENLOW

DANIEL DERR

RODNEY DAVID

TERRY SHREVE

JOHN HOLT

JENNIFER ROOKS-JONES



https://oklahoma.gov/oumvdmhc.html

71 AUTOMOTIVE ,LLC
GIB'S USED CARS

KABUL ASIA AUTO SALES
MILESTONE AUTO GROUP
ROCKY RIDGE RV OF IDABEL

RANDY BUSH
DONALD GIBBY
MOHAMMAD WARDAK
ABDULAH MIR

MAT BLAKE

ROCKY RIDGE RV OF MCALESTER
ROCKY RIDGE RV OF MUSKOGEE

TORO RIG & EQUIP SALES
WAZA PARK MOTORS, LLC
ZION AUTO SALES, LLC
AUTO-MART OF ELK CITY

ARYAN MOTORS, LLC

BRYAN'S CAR CORNER iii
FW AUTO REMARKETING

MOTOR VIEW
RK AUTO SALES
SOONER AUTO SALES

THE SWAP SHOP AUTO SALES
YOUNGS CAR & TRUCK SALES

YT MOTORS, LLC

BIGFOOT MOTOR SALES,
CM BROTHERS AUTO SALES
EBEN-EZER AUTO SALES

FEDUP AUTOMOTIVE

FLYGUYS AUTO SALES

SKVK MOTORS, LLC #2

SMITH'S PERFORMANCE
SOUTHEAST AUTO SALES
SOS EMERGENCY VEH. SLS

SERGIO ORTEGA
ROGERS FOKUMLAH
JEREMY WILKINSON
JOHN EASTTOM
KAREN ARYAN
BARTLEY BINGHAM
JOHN KNOX

YANDY MARINO
SAMIA ZAMAN

BILLY INHOFE
HUNTER DELACERDA
MICHEAL YOUNG
YURIY TREGUBENKO
THOMAS CANNON
JOSE GARCIA

LEVID FRANCO
BRIAN STITES
DUCLE GUTIERREZ
VALERIA DOMINGUEZ
MATTHEW SMITH
TON JACKIE DAVIS
KEITH GAMMEL

Newly Licensed

Dealers

QUINTON, OK
ATOKA, OK

MOORE, OK

TULSA, OK

IDABEL, OK
MCLALESTER, OK
MUSKOGEE, OK
HENNESSEY, OK
OKLAHOMA CITY, OK
TULSA, OK

ELK CITY
OKLAHOMA CITY,0K
GRADY, OK

VINTIA, OK

TULSA, OK
OKLAHOMA CITY, OK
MUSKOGEE, OK
TULSA, OK
SAPULPA, OK
SKIATOOK, OK
CENTAHOMA,OK
WOODWARD, OK
TULSA, OK

NICOMA PARK, OK
TULSA, OK

TULSA, OK

AFTON, OK
OKLAHOMA CITY, OK
WISTER, OK




405 AUTO CONNECTION MUSTANG
FORMAN HARLEY DAVIDSON STILLWATER
G&P AUTO MALL OF MUSKOGEE =~ MUSKOGEE
GUTHRIE AUTOMAX REPO DEPO  GUTHRIE

J MENDOZA AUTO SALES TULSA

KING KONG AUTO SALES OKC
LEISURE NATION RV OF OKC NEWCASTLE
MG MOTOR SPORTS TULSA

MY AUTO STORE OKC

266 AUTO AUCTION TULSA

AUTO DEPOT BROKEN ARROW
BAD BOY MOTORSPORTS #2 DAVIS

BLUE SKY AUTO SALES BROKEN ARROW
CAPTIAL HILL AUTO GROUP OKC

CARL’S AUTO SALES POTEAU
F&D AUTO WESTVILLE
FRAILEY’S AUTO SALES CHOUTEAU
HIS N HERZ AUTO SALES TULSA
KETCHUM AUTO CLAREMORE
MAYHEM MOTORS MCALESTER
MCDOS AUTO SALES N SERVICE ~ TULSA
MERIT FORD OF FAIRVIEW FAIRVIEW
OWASSO MOTORS OWASSO
POE BOY AUTO SALES CATOOSA
PRYOR CONSIGNMENT AUTO SALESPRYOR
SPORTS & MORE AUTOS FAIRVIEW
WESTSIDE MOTOR COMPANY MCALESTER
AB POINT AUTOMOTIVE GROUP ~ TULSA
AUTOHAUS SPORTS CARS MweC
AUTOCUE, INC MOORE

CAR EXPORT EDMOND

JOE COOPER USED CARS & TRUCKSMWC
JANOE’S GARAGE & USED CARS  ANTLERS

FAMILY MOTORS OF TULSA TULSA
JAYCO OKC OKC
OKC MOTORS OKC
OWASSO CAR GUYS OWASSO
T&J AUTO YUKON
THUNDER AUTO SALES OKC

TNL AUTO SALES IDABEL

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; OWNER DECEASED

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS ;PER CONTROLLER

OUT OF BUSINESS; PER INVESTIGATOR

OUT OF BUSINESS; PER INVESTIGATOR

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER OWNER

CHANGE OF OWNERSHIP

OUT OF BUSINESS; PER INVESTIGAOR

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; PER INVESTIGATOR

OUT OF BUSINESS;PER INVESTIGAOR

OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER INVESTIGATOR

OUT OF BUSINESS; PER INVESTIGAOR

OUT OF BUSINESS; FAILURE TO MEET COC REQ.
OUT OF BUSINESS; PER INVESTIGATOR

OUT OF BUSINESS; NO VALID LOCATION

OUT OF BUSINESS; ABANDONED LOT PER INVEST.
OUT OF BUISNESS; PER OWNER

OUT OF BUSIENSS; PER OWNER

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS;PER OWNER

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER INVESTIGATOR

OUT OF BUSINESS; OWNER DECEASED

OUT OF BUSINESS; PER OWNER

OUT OF BUSINESS; PER OWNER

See UMVH&MHC website for Closed Complaint Report and or
additional information.

https://oklahoma.gov/oumvdmhc.html
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Beneficial ownership filing
rule paused by Judge

In Texas, a federal Judge granted
preliminary injunctions, putting the Cor-
porate Transparency Act enforcement
on hold just weeks before its filing
deadline.

Judge Amos Mazzant of the U.S. District
Court of Eastern Texas stated that in the
case Texas Top Cop Shop vs. Merrick

Garland, the act was “likely unconstitu-
tional as outside of the Congress’ pow-
er,” and granted the request of an in-
junction to be applied nationwide. The
ruling also stayed the January 1, 2025
deadline for companies to file the Bene-
ficial Ownership Information.

Mazzant wrote that “The CTA repre-

sents Congress’s attempt to combat bad
actors’ ability to cloak their criminal ac-
tivities in a veil of corporate anonymity,

o

“The CTA regulates companies that are
registered to do business under the
state’s laws and requires those compa-
nies to report their ownership, includ-
ing detailed, personal information
about their owners, to the federal gov-

ernment on pain of severe penalties.”
Going on to say “Though seemingly be-
nign, this federal mandate marks a dras-
tic two-fold departure from history.
First, it represents a Federal attempt to
monitor companies created under state
law— a matter our federalist system has
left almost exclusively to the several
states. Second, the CTA ends a feature
of corporate formations as designed by
various states— anonymity, for good rea-
son, plaintiffs fear this flanking, statue
and its implications on our dual system
of government. As a result, plaintiffs
contend that the CTA violates the prom-
ises our Constitution makes to the Peo-
ple and the States. Despite attempting
to reconcile the CTA with the Constitu-
tion at every turn, the government is
unable to provide the court with any
tenable theory that the CTA falls within
Congress’s power, and even in the face
of the deference the court must give
Congress, the CTA appears likely uncon-
stitutional. Accordingly, the CTA and its
implementing regulations must be en-
joined.”



Effective Jan. 1, 2024, the CTA requires
many companies, to report information
about their beneficial owners to the
U.S. Department of Treasury’s Financial
Crimes Enforcement Network
(“FINCEN”). The information was due by
Jan. 1, 2025 for entities in existence as
of Dec. 31, 2023, and within 90 days of
formation for entities that were formed
in 2024.

Required information to be reported in
the initial BOI report about the re-
porting company includes: (a) its full le-
gal name; (b) any trade names, “doing
business as”, or “trading as” names; (c)
the current street address of its princi-
pal place of business if that address is
in the U.S., or, for reporting companies
whose principal place of business is
outside the U.S., the current address
from which the company conducts
business in the U.S.; (d) its jurisdiction
of formation or registration; and (e) its
Taxpayer ldentification Number.

Required information to be reported in
the initial report about each beneficial
owner include: (a) the individual’s
name; (b) date of birth; (c) residential
address; and (d) an identifying number
from an acceptable identification docu-

ment such as a passport or U.S. driver’s
license, and the name of the issuing
state or jurisdiction of identification
document.

The penalties for filing false beneficial
ownership can be steep.

Financial Crimes Enforcement Network

issued the following statement.

“In light of a recent federal court
order, reporting companies are
not currently required to file ben-
eficial ownership information with
FinCEN and are not subject to lia-
bility if they fail to do so while the
order remains in force. However,
reporting companies may contin-
ue to voluntarily submit beneficial
ownership information reports,”

The Department of Justice, on behalf of
the Department of the Treasury, filed a
Notice of Appeal on Dec. 5, 2024.
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INTEGRITY

BOLD EVOLUTION

'3 EXCEEDING EXPECTATIONS
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dealerinfo@daxautoauction.com

S SERVICE EXCELLENCE

DAX OF AMARILLO

www daxalamariio com
Sale Every Tuasday at 11AM

3208 SE 10t Ave, Amariio, TX 79104 | 806 374 8982 -y Dealers Auction XChang B
Regional GM - KELSY ALLEN | 214 934 7244

kalsyEDdaxauction com E . is an independentl
family-owned

DAX OF ROCKWALL e H -2

www. daxafrockwal.com s auto auction Companyn‘

Sales Tuesday 6PM & Thursday at 2PM X 15 o Ded |Cated to providing-\

1810 E 1-30, Rockwall, TX 75087 | 972 7719918

Ganeral Manager - TIM CLEMENT | 469 93375955 L atra nspa rent and
tlimgpdaxauction.com Y o ers
efficient platform for
DAX OF TAMPA BAY i H
o buying and selling

waw daxauction com

Sale Every Wednasday at 8:30AM o ol VehIC|eS,

2738 Gall Bvd, Zephyrhills, FL 33541 | 727 2339799

Genarsl Manager - JEFF EPPERSON | 727 647 3000 *,. 13 backed by exceptional
jeMED daxauchion com . . -
: customer service and
DAX OF WICHITA FALLS industry expertise.

waw daxofwichitatals com

Sake Every Other Wednesday ot SPM

2206 Shappard Access Rd, Wichila Falls, TX 76308 | 940.720.0435
Genarsl Manager - LISA SHELTON | 840 867 3797

liss@daxauction.com % L : ,
, 2\ KEEPING ))

DAX DIGITAL T L AUCTI“NS L'v

24 HOURS A DAY | 7 DAYS A WEEK ? ] ~



https://daxofamarillo.com/

Meet Kelli Patterson
Title Clerk at DAX Wichita Falls

Did You Know...

] Kelli's average turn
around time for titles is
less than 7 days.

2 You'll get direct contact
with Kelli for any title
questions or concerns.

3 Kelli has 30 years of title
experience!

Specializes in hugs and
great customer service!

Office: 940-720-0435

Cell: 940-605-3101
Email: kelli@daxauction.com

Come Experience the DAX Difference



Meet Corrine Lowe
DAX Office Manager at DAX Wichita Falls

Did You Know...

We have transportation

] options! Corrine moves cars
fast and her communication
is above and beyond.

2 She was selected as the
2024 DAX Employee of the
year out of 3 locations.

Questions about Auction
Access? She's your girl!

Problems logging in to our
online sale? She will get you
fixed right up.

1 Office: 940-720-0435

Cell: 940-400-5085
Email: corrine@daxauction.com

Come Experience the DAX Difference



We at the Commission are frequently
asked by dealers how they can sell a vehicle to
minor, or what to do if they have already done
so. This article does not presume to be a
complete discussion of all the possible situa-
tions or what might happen in any particular
situation, but to provide the dealer with some
general guidelines and suggestions how the
sale might be made.

In Oklahoma, minors may contract in
the same manner as an adult, except for cer-
tain specified prohibitions. These prohibitions
include a delegation of power, a contract re-
lating to real property, or a contract relating to
any personal property not in the minor’s im-
mediate possession or control. However, even
if the minor has the ability to contract for
something, the minor is given the opportunity
to disaffirm the contract at any time before
reaching majority (age 18) or within one (1)
year’s time afterward. This means the minor
can back out of the contract he’s made until
he is nineteen years old.

We have recently been made aware of a
situation in which a dealers sold a vehicle to a
minor, and the minor decided he did not want
to keep the car. The dealer refused to buy the
vehicle back, and the minor took the dealer to
court. The court awarded the minor judge-
ment for the purchase price against the deal-

tracting Wi
By John W. M:

th Minors
aile

er. The minor’s attorney is now making a claim
on the dealer’s bond to obtain satisfaction of
the judgment.

Because of situations like this, we sug-
gest that a dealer not contract with a minor. If
a minor wants to buy your vehicle, contract
with his parent or guardian, transfer the title
to the parent or guardian, and let them trans-
fer the title to the minor, if they desire to do
so. Another option might be to contract with
both the parent and the minor, making each
independently responsible for the contract. If
the minor wants to disaffirm the contract, the
dealer would still have a binding contract with
the parent.

A more infrequent situation is the one
in which the minor has the title to a vehicle in
his name and wants to sell or trade in the ve-
hicle to a dealer. Again, contract with both the
minor and the parent and specify in the con-
tract that the parent has the authority from
the minor to make the sale for the minor.




If you have any questions about wheth-
er the person you are contracting with is a mi-
nor, ask to see their driver’s license. If you
have any questions about the identification
they produce, you will have to decide whether
to accept the identification or request that the
person bring a parent to also execute the con-
tract.

A final word of caution: Follow the sug-
gested procedure whether you are dealing
with a minor you have never met before or
whether the minor is the child of your best
friend who you have known all of your life. Be
professional in all of your dealings and expect
the people you contract with to conform to
professional standards.

OIADA Note: this article relies on Oklaho-
ma Used Motor Vehicle & Parts Commis-
sion guidance. It is provided for informa-
tional purposes only. It is not intended as
legal advise. For its application to your situ-

ation, contact legal counsel.

2014 Oklahoma Independent Auto Dealers

Association- www.e-oiada.com-




Garage Liability « Dealers” Physical Damage « Property Dealer Bonds « Sal-

vage Operations « WreckemgServices Program, « Automotive Repair

Shops » Transport.CarnersiFranchise« Non Franchise » Heavy Truck « Deal-
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I N S U R A N CE
Contact our specialist KATHY TAYLOR

580-765-5566 ext. 216  kathytaylor@loftiswetzel.com fax 580-308-7340
410 E Grand Ave, Ponca City, OK 74601 e LoftisWetzel.com

WRECKER SERVICES PROGRAM EXCLUSIVE TO OUR AGENCY

WILL SAVE YOU MONEY!




High-Level Expertise

eDiminished Value

e Appraisal Clause Evaluations

eExpert Witness Qualified

Product cycles, parts sourcing, manu-
facturing techniques, and the level of
complexity are all radically different
for specialty and high-line vehicles that
for the standard American brand vehi-
cle. Thus, that lightly dented stamped-
steel door panel on you Ford might
cost $50 to repair. That same dent in
the hand-formed aluminum door panel
of a Lamborghini can cost more than
$1000. Knowing the difference be-

eEstate Sales

Broadway in Oklahoma City, founded
by Mr. Charles L. Bauer. Many of Okla-
homa City’s first Ferraris, Cobras, Rolls
Royce, and Jaguars were sold at Tro-
phy Motors.

Bud Bauer at Bauer Car Connection
assists clients with all aspects of the
car buying experience. Over 40 yeas of
experience and knowledge serving as
and Oklahoma Automotive Expert.
Skilled in car sales , buying consulta-

eConsignment

eBuyer’s Location Service

more responsibility as sales manager
at Jackie Cooper for BMW and Rolls
Royce vehicles. In 1983, Mr. Bauer
won the BMW Product Knowledge
Award. Very few in the auto industry
locally can point to such and extensive
history with high-end, specialty and
European autos that date to the late
1970’s and early 1980’s.

tween these two can prevent
a costly mistake when pur-
chasing a high performance
vehicle.

When buying or evaluating a
high performance specialty
vehicle, ask questions of the
expertise and knowledge of
Bud Bauer. Gregory J. “Bud”
Bauer of Bauer Car Connec-

...independent expert
to settle disputes
on car values,
diminished values, &

documentation issues.

tion. “ At Bauer Cars, our only
business is the evaluation or sales of
pre-owned foreign and specialty vehi-
cles. It is something we have been do-
ing for over 50 years. In fact, we are
one of the few in Oklahoma that are
recognized by courts and insurance
companies as an “expert” for evalua-
tion purposes.”

In the 1950’s the first pre-owned , spe-
cialty, European and exotic car dealer-
ship was Trophy Motors at 1115 N

tion, automotive mediation, apprais-
als, and diminished value reporting.

In 1979 he go his first full time job
selling cars at Bolen Imports, and
sold a car his first day on the job, a
British-made 1979 MGB sports car.
With growing expertise and
knowledge came more responsibil-
ity. He was promoted to new car
sales manager for Fiats, Alfa-Romeo,
and Ferrari. A little later cam even




www.vehiclevalueexpert.com

Car Connection. The firm Does Not

g‘ deal with auction or other no histo-

In 1987, Mr. Bauer started Bauer
Car Connection at 710 W Wilshire.
This business was and is devoted

almost exclusively to high end, spe-

cialty and high performance cate-
gory. This was the first totally in-
door showroom for such cars.
Though far more expensive to
maintain than an outdoor display

spaces are the only way to maintain
a high value auto in pristine condi-
tion. The first sale at his new com-

~ Iry vehicles.

In 1994, the firm moved to it’s cur-
rent location at 2921 W Hefner Rd,
Oklahoma City, OK. Previously the
home of Albro’s Bicycle Shop built
in 1972, this 11,000 sq foot building
is capable of holding 26 cars inside
its showroom. The facility also has
a small shop and maintenance ar-
ea. Like the previous location, all
inventory, be it company-owned or
a customer’s car on consignment, is
kept inside, temperature con-
trolled, and alarm protected.

pany was a French-made, sea foam

green Peugeot 504 diesel.

car that he knew well. The business
purchased the car from the original

owner, the same gentleman to
whom Mr. Bauer had sold it to
brand new at Bolen Imports. Like

extensive expertise for evaluation,

knowing the previous owner and

history of cars is a common charac-

teristic for the inventory at Bauer

CAR APPRAISAL & CONSULTLING FOR 33 YEARS - LICENSED IN OKLAHOMA 46 YEARS

===

It was a

Bauer Car Connection’s and
Bud Bauer’s reputation and
knowledge is sufficiently well
respected that the company
is sought after as an inde-
pendent expert to settle dis-
putes on car values, dimin-
ished values, and documenta-
tion issues. Today, the firmis

used often to settle cases by
courts, insurance companies,
law firms and individuals to
determent the value of a ve-
hicle or the quality of repairs
that may have been per-
formed. The primary busi-
ness remains the evaluation
and sale of high-end pre-
owned foreign and specialty
vehicles for the company or
it’s consignment customers.

Licensed in Oklahoma since
1979, Bud has been selling
cars for 46 years. Started
Bauer Cars in 1987 and been
in the car appraisal and con-
sulting business for 33 years.

Consult with Mr. Bauer re-
garding car purchases and
automotive investments.

CcCAR CONN%CT!ON INCORPORATED

B MW
EXOTICS

MERCEDES
and

'I’I'IESIIARPEIIGABS

SPECIAL

PORSCHE
INTEREST

JAGUAR
CARS

2208 W. HEFNER RD., SUITE D OKLAHOMA CITY, OK 73120

PHONE: 405.751.5200

www.bauersharpercars.com EMAIL: sales@bauersharpercars.com



http://www.bauersharpercars.com/

Federal law requires new-car dealers to

provide the Guide to Customer upon request.

The U.S Department of Energy and Environmental Protection Agency have just released the 2025 Fuel Economy
Guide. The guide provides detailed fuel economy estimates for model year 2025 light-duty vehicles, along with
estimated fuel costs and other information for prospective purchasers. By Law dealers must display the GUIDE

and provide copies to customers upon request.

Click Guide to download your Fuel Economy Guide for 2025

Fuel :
"‘Guide '

Save'fuel. Save money.

28
2 %

fueleconomy.gov

ey U.5. DEPARTMENT OF US Depa t

UPDATED: December 17, 2024

USING THE FUEL ECONOMY GUIDE


https://www.fueleconomy.gov/feg/pdfs/guides/FEG2025.pdf
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Man Breaks into Used Car Dealership
and poses as Employee to Sell Cars.

You can’t just make this stuff up :)

Typically when we hear stories about break
—-ins at car dealerships, it is sure enough to
steal cars or money and take off with
them, but a Kentucky mans attempt to live
out his dream of being a car salesman took
an interesting turn in this un heard of situa-
tion.

According to the Bowling Green Police De-
partment a man was apprehended at R&M
Auto Sales in October, after receiving re-
ports of a suspicious man at the dealer-
ship. The man was posing as a salesman
and attempting to sell a vehicle to a couple
when the officers arrived. The 34-year- old
then claimed to own the dealership, ex-
plaining that he had become the owner
around an hour ago and the paperwork
was still making its way through the sys-
tem. An obvious lie.

When the actual owner of the dealership
arrived , the security cameras saw that it
appeared that the man was getting ready
for work: The cameras showed the man
coming through a window at the dealer-

ship, taking keys and stacks of paperwork
from inside the office before getting into a
2017 GMC Sierra and driving it just down to
a nearby gas station and then back. The
man was then posing as a salesperson and
attempting to sell a vehicle to couple. He
was in possession of the vehicle title and
keys. The Bowling Green Daily News says
that the man was apparently going to sell
the truck to the couple, though there were
no details on who the couple was or how
he convinced them to buy the truck.

The man was later arrested with charges of
burglary, first-degree criminal mischief, no
operators license and reckless driving
charge. The reckless driving comes from
one of the surveillance footage cameras
from the dealership showed him backing
into a Dodge Dart on the lot before his ad-
venture of driving the Sierra off to the gas
station.

The man was cooperative in returning the
keys and is still being held in Warren Coun-
ty Regional Jail.
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WWW.AUTODEALERSRESOURCE.COM

YOUR ONE STOP SHOP FOR
AUTO DEALER FORMS, TEMP TAGS, AND SUPPLIES

ADR IS A APPROVED VENDOR THROUGH UMVD&MHC FOR THE

10 DAY OKLAHOMA TEMPORARY TAG COMPLETE WITH A USER
FRIENDLY TEMP TAG PRE-REGISTRATION PORTAL

The forms and temporary tags Most orders are shipped UPS
offered by ADR have been ap- Ground Next Day Delivery
proved for use by Oklahoma li-
censed new and used dealers and
are designed to promote dealer
compliance with state and

To expedite orders:

Place your order at
www.autodealersresource.com

federal regulations.

Auto Dealers Resource 813 NW 34th Street Moore, OK 73160
www.autodealersresource.com adrofoklahoma@gmail.com

405-232-2947 1-800-346-4232




The OIADA (Oklahoma Independent
Automobile Dealers Associations)

is a statewide association that rep-
CHNSRAGENRICIERNCICHAIRGEN The road for an Independent Auto
states Independent Auto Dealers. Dealer can be uncertain. but it
The association works to protect doesn’t have to be.

dealers from unfair regulations and The OIADA can help make your path
legislation on a state level. We are . . .
certain with programs to assist you
in education with compliance, repre-
sentation, federally required safe-

an inclusive community advancing
automobile dealers through

advocacy, education, promotion

guards, current industry updates
legislatively , and much more.

and unification. Our members

share best practices that protect
and advance the industry. The incentives for membership out-

weigh membership cost by over

$ZOOO . In your pocket

OUR MISSION:
YOUR SUCCESS

Visit us at

www.okiada.com/membership



http://www.okiada.com
http://www.okiada.com
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GONSIGNMENT SALE
wrsrios - EYERY THURSDAY, 9:30am

Oklahoma City, OK 73108
405-947-2886
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CONSUMER USA

GSA FLEET SALE
Once a month

Open to the Public

Fleet Consignors
g Pipeline

Online Buying
Register@
FdgePipeline com

New and Used Car Dealerships
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STREAMLINE

RECON

Powered by SciutionWorks LLC

“We are a Car Company”

DEALER SERVICES

We come to you. Mobile reconditioning services for high-volume dealers who demand the best. Sireamline Recon
handles all details from dings to full body reconditioning. Our only goal is premiere quality restoration of your vehicles'
appearance. Streamline technicians are experts and continually mentoring fresh talent so there is always a steady

availability of top service and performance.

PAINTING SERVICES

Al The dedlership level, every penny is scrulinized.

Streamiine pertorms paint repairs at a fraction of
the cost and time of a body shop and offers a
warranty kbacking our work.

Whcther it's a small scratch or a full body repair, the
unit will get the attention it needs.

DEALER WRAP PACKAGE

All-inciusive service for the most disceming and
successful car dealers.

Everytning you need for a front line-raady unit within
one packaged price. Eiminate ‘he lot walks with
multiple vendors. Since 2008, Streamline has been
succcessful in lowering reconditioning costs for
customers withour sacrificing quality. Operation
managers monitor QC fc ensure you get what you
pay for and you choose which services best fit your
demographic and expcctations. Reconditioning
software is ccmplimentary with our bundie so ycu can
track speed to market all the way from tfrade walk to
delivery.

INTERIOR

Gain conirol over the sales process!

The cbility to match and dye leather to save a seat is
a valuable service. When it comes to interiors, details
such as an offensive smell can be the difference
between a customer passing on or purchasing a
vehicle.

We'll eliminate every objection so you can sell your
vehicle with no apologies.

777 International Parkway, Suite 250

Flower Mound, Texas 75022 833.75. RECON

Lsherrell@getsw.com

WWW.StreamLineRECON.com


http://www.streamlinerecon.com/

STREAMLINE

RECON

Powered by SclutionWorks LLC

We are a Car Company

PAINTLESS DENT REPAIR (PDR)

Every secord counfts in cosmefic repairs.

Whether you're a dealership customer that neecs
lo spruce up your vehicle belore posling il orline or
a rental car agency that needs your unit back on
the road, our highly technical PDR methods cre
here te save you time and moncy.

Instead of traditional methads of filling and painting
a dent, our PDR is done 75% cheaper and within
minutes.

STREAMLINE MONITOR

A process that is not mecsured is destined for failure.

The latest industry standards demand focus on
speed to market. So why do so many dealersnips
ncglect to measure their vendors' spced end
accuracy?

Our in-house inventory tracking system, Streamiine
Monitor, measures turn around fime down to the
second so you can have the confidence thar
speed and efficiency are our priority.

There is no better way to measure success than
Streamline Manitorl

DETAIL

Making a used vehicle feel new is our highest priority.

Qur price point motivates our labor force to remain
with us long term and keceps cniry level cmploycces
dedicated to customer satisfaction.

Streamline is not just a cute name! We streamline and
manage the entire reconditioning process tcr our
clients.

Ask StreamLine RECON can create a Quote for your Dealership today!

777 International Parkway, Suite 250

Flower Mound, Texas 75022 833.75. RECON

Lsherrell@getsw.com

WWW.StreamLineRECON.com


http://www.streamlinerecon.com/
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RISKY BUSINESS CONSULTING

Leadership through Ownership?

"There is a common misconception about leadership these days,
especially with our emerging generation. Sometimes our young-
er leaders think that leadership is a title or that it's something
that is given to you based upon your position or status. But the
reality is, a great leader is one who understands what it truly
takes to be a leader people will follow.

| believe this is where ownership comes in as a leader. It's been
called "extreme ownership" by Jocko Willink and is a foundation
of truly good leaders. Taking ownership in everything in your
world means much more than taking credit for success. In fact,
it's just the opposite. A leader should also own every mistake
wholly, and never blame anyone else for the team or company
failures but themselves and always give credit for the win to his
or her team.

"Risky Business Consulting specializes in equip-
ping dealers with Training, Support and Coaching that
they need to navigate through these challenging times

of the Buy Here Pay Here business.

We offer everything from onsite reviews of whole op-
erations, team & individual training, as well as execu-
tive coaching for everyone from dealer principles all
the way down to front line staff!

You can find out information about Chad & Andrea &
get pricing by visiting their website

at riskybizconsulting.com

—

You want to build trust and respect with the team you lead? Start
taking ownership and responsibility for everything you touch and
give public credit and praise to those you lead. This won't hap-
pen overnight, but once a track record of leadership by owner-
ship is established, others will gladly follow!" Chad Pennington,
Founder of »
Risky Business >
Consulting

'/‘\3

riskybizconsulting@gmail.com or call us at 405.570.1390 & 405.570.4924 :



http://www.riskybizconsulting.com
https://www.linkedin.com/in/jocko-willink-260b289/

The OIADA (Oklahoma Independent Automobile Dealers Associations) is a statewide association that represents
the unique interest of the Oklahoma’s Independent Auto Dealers.

The association works to protect dealers from unfair
regulations and legislation on a state level.

We are an inclusive community advancing automobile dealers through advocacy, education, pro-
motion and unification.

Our members share best practices that protect and advance the industry.

. | 2
s ndeppny

For an application or interest in membership in OIADA please contact Amber Snook at

ambersnook@okiada.com or call 405-232-2947 www.okiada.com



Oklahoma Independent Automohil

813 NW 34th St, Moore, OK 73160

ambersnook@okiada.com 405-232.2947

Membership Includes Dealer Support!

In addition to legislative activity and representation, members have access to the following benefits:
¢VIP Discount Cards with value over $2000 redeemable at listed auctions and various vendors.
(see back of application)
eDiscount on an extensive line of compliant form and supplies from ADR of Oklahoma.

eKnowledgeable staff available to answer compliance questions.

eNewsletter, OIADA Dealer Handbook, Dealer Education, Advertising Guidelines, and ez( much
\\~\
e
: . () 51
Dealer License Number: . 2“’ \A’\)e (\‘
Firm Mame: 10(\’0 (\* AOV
X\ \\e K©
Owner or Principal: ‘e(\ 0\)( (\\6
. Qo\" 6“\ N >
Address: - e(e eg,e "4‘0
(A \
City, State, Zip: d& N\

(®)
S
Phone: \‘9 Fax: SQO

Email: \$?‘

Credit Card # V Code: Exp:

Name on Card:

Card Biling Address:

Signature: Date:

Make checks payable to OIADA , mail to : PO Box 6905, Moore OK 73153

D Enclosed are my annual dues of $295 to make sure that my business has all the advantages membership in the OIADA provides to help put
me at the forefront of my industry. By complefing this form, | agree to abide by the Code of Ethics. Also, | am consenting to and giving CIADA,
its affiliates and subsidiaries, my permission to (until | give written nofice to disconfinue) contact me and provide information to me at the
mailing and email addresses, telephone and fax number(s) | have provided.

OIADA




