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H U S T L E ,  A N D  H O N E S T Y

it’s the foundation of everything I do. I believe in giving it to you straight, even if it’s not
what you want to hear, but exactly what you need to make the best decision for your
future. My clients trust me because I’ve spent countless hours studying the markets I
serve, ensuring they receive informed, honest guidance every step of the way.

Before real estate, I spent over a decade as a Paramedic in both pre-hospital and
emergency room settings. That experience taught me how to stay calm under pressure,
communicate clearly, and most importantly—how to care deeply for people. My
transition into real estate was driven by a desire for a better home-life balance, but my
passion for helping others never changed. Now, I get to help people navigate one of life’s
biggest decisions with the same dedication and heart.

I especially enjoy working with first-time homebuyers and homeowners who are ready
to create their next chapter. Whether you're buying your first home or your fifth, I’m here
to make the process smooth, informed, and maybe even a little fun.

How I Work: A Consultative Approach

I take a consultative approach with both buyers and sellers. That means we start with an
in-person meeting—not just to talk business, but to get to know each other. It’s
important to me that we’re a good fit, because real estate is a partnership. During this
meeting, we’ll walk through the buying or selling process, set clear expectations, and
make sure you feel confident moving forward. No pressure, no fluff—just honest
conversation and solid planning.

When I’m not working, you’ll find me reading, traveling, hitting the gym, or cheering on
the Patriots and Bruins like any true New Englander. Fall is my favorite season—there’s
just something about crisp air and changing leaves that makes everything feel possible.

Real estate is more than transactions—it's about trust, relationships, and helping people
build the life they envision. If you're looking for a straight-shooter who works hard, knows
the market, and genuinely cares, I’d love to connect.

Integrity isn’t just a buzzword for me – 
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C H A N G E

Y O U R
M A R I T A L
S T A T U S

How you  ho ld
t i t l e  i s

af fec ted  by
your  mar i ta l

s tatus .  Be  sure
to  make  both

our  l ender  and
the  t i t l e

company
aware  of  any

changes  i n
your  mar i ta l

s tatus ,  so  that
documents

can  be
prepared
cor rec t ly.

C H A N G E
J O B S

A job  change
may  resu l t  i n

your  l oan  be ing
de layed ,

par t i cu la r l y  i f
you  a re  tak ing  a

lower -pay ing
pos i t i on  o r

mov ing  in to  a
d i f fe ren t  f i e ld .

Don ’ t  th ink
you ’ re  sa fe

because  you ’ve
rev iewed

approva l  ear l i e r
i n  the  p rocess ,
as  the  l ender
may  ca l l  your

emp loyer  to  re -
ver i f y  your

emp loyment  j us t
pr io r  to  fund ing

the  l oan .

S W I T C H  B A N K S
O R  M O V E  Y O U R

M O N E Y  T O
A N O T H E R

I N S T U T I O N

Af te r  the
lender  has

ver i f i ed  your
funds  at  one

or  more
ins t i tu t i ons ,
the  money

shou ld  rema in
there  unt i l

needed  fo r  the
purchase .

P A Y I N G  O F F
E X I S T I N G

A C C O U N T S
U N L E S S  Y O U R

L E N D E R
R E Q U E S T S  I T

I f  your  Loan
Of f i ce r  adv i ses
you  to  pay  of f
cer ta in  b i l l s  i n

o rder  to
qua l i f y  fo r  the

loan ,  fo l l ow
that  adv ice .
O therw ise ,
l eave  your

accounts  as
they  a re  unt i l
your  escrow

c loses .

M A K E  A N Y
L A R G E

P U R C H A S E S

A ma jor
purchase  that

requ i res  a
w i thdrawa l
from your

ver i f i ed  funds
or  i nc reases

your  debt  can
resu l t  i n  not

qua l i f y ing  fo r
the  l oan .  A
lender  may
check  your

cred i t  o r  re -
ver i f y  funds  at

the  l as t
m inu te ,  so

avo id
purchases  that

cou ld  impact
your  l oan
approva l .



T Y P E S  O F

H O M E
L O A N

VA

100% Financing
No Monthly PMI
No Minumum
Credit Score
More Lenient
Credit Score &
Underwriting
Guidelines than
Conventional
Loan
No Origination or
Discount Fee
Must be primary
residence

F H A

Minimum 3.5%
Down Payment
Minimum 580
Credit Score
Down Payment
May be Gifted
More Lenient
Credit Score &
Underwriting
Guidelines than
Conventional
Loan
Non-occupying
co-borrower
allowed
Monthly PMI
typically higher
than Conventional
PMI is for the life
of the loan
Must be primary
residence

C O N V E N T I O N A L

Minimum 3%
down payment* 
Minimum 620
Credit Score
Down Payment
can be gifted
Most Qualify with
just W2 income
Non-occupying
co-borrower
allowed
PMI may be
dropped after
20% equity is
gained
Subordinate
financing allowed
Primary, second
home &
investment
allowed

*At least 1 borrower must be
a first time homebuyer

R U R A L
D E V E L O P M E N T

100% Financing
Lower monthly
PMI than
conventional or
FHA
No Credit Score
allowed but
stricter
underwriting
guidelines apply
PMI is for the life
of the loan
Household
income limits
apply ($90,300)
Home must be
located in RD
eligible area
Must be primary
residence

DISCLAIMER: Please consult a licensed mortgage professional to verify accuracy. Subject to change.



W H A T  I  

O F F E R
A S  Y O U R  A G E N T

A S  Y O U R  B U Y E R  A G E N T ,  I  P R O V I D E  -

EXPERT GUI DANCE :  Nav igate  the  process  w i th  con f idence .

N EGOTIAT ION SKI LLS:  S t rong  advocacy  to  secure  the  bes t  dea l .

LOCAL MARKET I NS IGHT:  Up- to -date  t rends  and  pr i c ing .

PEACE OF  M I N D:  P rofess iona l  suppor t  th rough  every  cha l l enge .

T I M E-SAVI NG CONVEN I ENCE:  Showings ,  o f fe rs ,  and  vendor  coord inat i on .

S T E P  B Y  S T E P  S U P P O R T  -

BUDGET &  PRE-APPROVAL:  I ’ l l  he lp  you  def ine  your  budget  and  connec t  you  w i th  a

reputab le  l ender.

PROPERTY SEARCH:  We’ l l  d i scuss  your  goa l s  and  set  sea rch  c r i te r i a .  I ’ l l  send  l i s t i ngs

and  schedu le  show ings .

MARKET ANALYSIS :  I ’ l l  p rov ide  data  on  comparab le  homes  to  he lp  you  make  in fo rmed

dec i s i ons .

OFFER STRATEGY:  I ’ l l  he lp  you  c raf t  a  compet i t i ve  o f fe r  and  negot i a te  te rms .

I NSPECTIONS &  REPAI RS:  I ’ l l  coord inate  i nspec t i ons  and  he lp  reso lve  any  i ssues .

CLOSI NG PREP:  I ’ l l  gu ide  you  th rough  f i na l  s teps ,  cos ts ,  and  paperwork .

Y O U R  H O M E  B U Y I N G  T O O L K I T  -

MORTGAGE SERVICES:  Access  compet i t i ve  rates  and  fas t  approva l s  th rough

Guaranteed  Rate  Af f i n i t y.

TITLE  SERVICES:  Ensure  a  smooth  c los ing  w i th  thorough  t i t l e  research  and  insurance .

HOME WARRANTY:   Amer ican  Home Sh ie ld® coverage  protec ts  your  i nves tment  and

reduces  surpr i ses .

I NSURANCE:  Connect ions  to  t rus ted  prov iders  fo r  a l l  p roper ty  types .
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