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The OIADA is a statewide association that represents the unique interest of 
the Oklahoma’s Independent Auto Dealers.   The association works to protect 

dealers from unfair regulations and legislation on a state level.  

 We are an inclusive community advancing automobile dealers through  

advocacy, education , promotion and  unification.  

Our members share best practices that protect and advance the industry.  

Oklahoma Independent Automobile Dealers Association 

For an application or interest in membership in OIADA contact Amber Snook at  

ambersnook@okiada.com                         405-232-2947      

www.okiada.com 

http://www.okiada.com/membership
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Dealers’ Resource is publication of Au-
tomotive Dealers Resource of Oklaho-

ma (ADR) produced on behalf of the Ok-
lahoma Independent Automobile Deal-

ers Association. PO Box 6905, Moore OK 
73153.  The Dealers’ Resource is pub-
lished quarterly by  OIADA. The state-
ments and opinions expressed herein 
are those of the individual authors and 
do not necessarily represent the views 

of ADR or OIADA.  Likewise , the appear-
ance of advertisers, or their identifica-

tion as members of the OIADA does not 
constitute an endorsement of the prod-

ucts or services featured.  

 Copyright ©2015 by O&R Morgan, Inc.   
All rights reserved. Dealers’ Resource is 
a publication of Automotive Dealers Re-
source of Oklahoma on behalf of the Ok-
lahoma Independent Automobile Deal-

ers Association, but is emailed to all 
dealers in the state in effort to educate 

and encourage non-members to join the 
Association and support our efforts to 
improve the image and profit potential 
of the industry.  For 60 years we have 
worked to represent the independent 

motor vehicle dealer in Oklahoma. 

  We appreciate your support.  

 



Director’s Message 

                   What a year! If there is a perfect time to set a tone for new horizons, 

let’s start today. I hope 2025 was good to you all. In 2026 we are focusing on 

dealer education, and I am about to drag all of you through it with me one way 

or another. ( insert winking face emoji)  

Two dealerships are facing litigation trouble over allegations that they sold used vehicles 

as new.  If validation in this allegation rings true, it could land them in serious violation of 

state consumer protection laws.   

One of the lawsuits, filed in early July, accuses a dealership of selling a 2024 Toyota Land 

Cruiser as “new” despite the Land Cruiser allegedly having prior use.  The buyer said the 

Land Cruiser was advertised and represented as a brand-new model with just “10 factory 

miles” on the odometer.  Court documents state that the buyer later discovered that the 

vehicle has been used by the dealerships staff and should have been sold as a used vehi-

cle in the state of Florida.  

A second lawsuit filed against a separate dealer also in Florida holds similar allegations.  

The full details in the case are still pending full release.  

For both these dealerships the plaintiffs argue that the dealerships both violated the 

FDUTPA, which prohibits businesses from making false or misleading claims about a 

product’s condition, history, or use.  Some dealers lean on “as-is” clauses to cover them-

selves, however the state law is clear: you cannot legally sell a used vehicle while repre-

senting it as new especially when mileage, documentation, or vehicle history suggest oth-

erwise.   

Let’s not let this pattern repeat.  Frustrated consumers are repeating a trend of automo-

tive legal action across most states from mechanical defects to misleading sales practices 

and these consumers are turning to the courts when dealerships or automakers fail to 

deliver honest transactions.  When it is coming to misleading advertising or misleading 

paperwork, buyers are becoming more assertive in demanding accountability.  

I personally attend the Oklahoma Used Motor Vehicle, Dismantler, and Manufactured 

Housing Commissions  (OUMVD&MHC) monthly meetings, and for the last couple years 

advertising violations and fines have heightened and continued rising concern for our 

used dealers literally keeps me awake at night.  For any and every newly licensed dealer I 

meet, I make the advertising rules clear.  If you need a copy of Title 765 Oklahoma Used 

Motor Vehicle Rules and Regulations please contact me or visit the used motor vehicle 

commission website.  Join you state Independent Dealer Association for guidance and ed-

ucation if  you have not already.    

 



 This Association is dedicated to those people and companies who put their best 

foot forward and represent themselves and the automotive industry. 

Please be  sure we have a current email address for your business on file.   

OIADA offers over $2000 in discounts and incentives for yearly  

membership again in 2026! 

We appreciate all of our preferred providers and participants for their continued 

supports in the Oklahoma Independent Auto Dealers Association. 

As always :Your voice and support as dealers and industry leaders is principal to 

your success. I urge you to commit to getting involved and reaching out to your 

representatives and legislative leaders in matters that directly effect you as Okla-

homa dealers and joining your auto dealer associations.  Your association will 

keep you informed of any principal legislation that may effect your industry.  

You can find and contact your legislator at        

http://www.oklegislature.gov/findmylegislature.aspx  

In 2025 The Oklahoma Used Motor Vehicle Commission (OUMVD&MHC) handled hundreds of complaints.  

This isn’t a unusual number  for them, but this does mean that when there is a complaint...there is an audit.  

Most violations are found during an audit of your dealership following a consumer complaint made.   

2025 Complaints Handled 

Title=270 

Contract=105 

Mechanical=226 

Advertising=25 

Multiple Dealer Customer Relations 

 

Amber Snook (OIADA) 405-232-2947   ambersnook@okiada.com 

http://www.oklegislature.gov/findmylegislature.aspx






The Senate Committee on Commerce, 
Science, and Transportation will hold 
a hearing on automobile affordability 
on January 14, 2026 
 

The U.S. Senate Committee on Com-

merce, Science and Transportation an-

nounced a scheduled hearing for Janu-

ary 14,  2026 to discuss automotive 

affordability.  

Committee Chairman Ted Cruz (r-Texas) 

is to lead calling the hearing “Pedal to 

the Policy: The views of the American 

Auto Industry on the Upcoming Surface 

Transportation Reauthorization”  The es-

timated time on January 14th is 10 a.m. 

EST.  Focusing on the impact of federal 

mandates and regulations on soaring ve-

hicle prices, aiming to make cars more 

accessible.   Upon announcing the hear-

ing, Sen. Cruz pronounced, “Americans 

have been clear that they are hyper-

focused on affordability– and so is this 

committee.  The average price of a car 

has more than doubled in the past dec-

ade, driven up by onerous government-

mandated technologies and radical envi-

ronmental regulation. The One Big 

Beautiful Bill Act took crucial steps to 

drive costs down with the repeal of the 

EV mandate and CAFÉ standards, but we 

must do more. This hearing will examine 

how government interference continues 

to make vehicles expensive and out of 

reach for American customers and how 

we can restore competition and choice.”                                 

 Executives from major automakers 

like GM, Ford, Stellantis and Tesla have 

been invited to testify.  

 

 



The Consumer Financial Protection  

Bureau Propose Raising Threshold 

The CFPB ( Consumer Financial Pro-

tection Bureau) has proposed signifi-

cantly raising the threshold for its di-

rect supervision of nonbank auto 

lenders, from 10, 000 annual loans to 

as high as 1 million, potentially remov-

ing most smaller and subprime lenders 

from its direct oversight, a move driv-

en by a deregulatory push under act-

ing Director Rusell and budgetary con-

straints, but criticized by consumer 

groups concerned about rising delin-

quencies and lack of protection.  

 

The current rule for nonbank auto fi-

nance companies handling 10.000 or 

more loans/ leases/refinances annual-

ly are considered  

“larger participants” and subject to 

CFPB supervision (examination, au-

dits).  

The proposed change would raise the 

threshold to 1 million loans per year, 

dramatically reducing the number of 

supervised entities from around 63 to 

potentially just 5.  

 

CFPB reasoning aligns with deregula-

tion goals, reduces burden, and focuses 

resources, according to acting Director 

Russell Vought.   

The proposal comes a subprime auto 

loan delinquencies are rising, and fol-

lows budget cuts at the CFPB, noted 

marketplace.org.  

 

Consumer advocates fear gaps in con-

sumer protection, especially for high-

risk borrowers, citing issues like add-

on abuses and fraud found in past su-

pervisions.  Another concern raised is 

loss of insight: The CFPB might lose 

valuable data on market practices by 

supervising fewer players, especially 

those serving subprime borrowers. 

 



What it means:   

If enacted, many smaller lenders, in-

cluding those focusing on subprime 

borrowers ( bad credit), would no 

longer face routine CFPB audits, 

though the agency could still take 

enforcement action.   

 

The proposal has drawn criticism 

from consumer advocates, state at-

torneys general, and some bank 

groups, particularly as it coincides 

with a rise in subprime auto loan de-

linquencies. Critics argue that:  

The lack of supervision could create 

consumer protection gaps and en-

courage risky behavior among 

smaller lenders. 

It could disproportionately affect 

vulnerable consumers, such as ser-

vicemembers and individuals in ru-

ral areas, who rely heavily on indi-

rect auto financing options. 

The current market conditions, in-

cluding high delinquency rates, sug-

gest in-

creased 

rather 

than 

de-

creased 

over-

sight is 

neces-

sary to 

pre-

vent a potential "auto lending cri-

sis".  

Industry groups like the National 

Automobile Dealers Association 

(NADA) have expressed support for 

raising the threshold, arguing that 

the costs of compliance with direct 

CFPB oversight are too onerous for 

smaller businesses. The public com-

ment period for the advance notice 

of proposed rulemaking closed in 

September 2025.  



NEWLY LICENSED DEALERS 

 

CAR RIDE AUTO GROUP-TULSA, OK 

COOPER FLEET SERVICES– YUKON, OK 

FRESH START MOTOR SALES-OKC,OK 

JALISCO AUTO SALES– TULSA, OK 

KOT EQUIPMENT & MOTOR SALES-ENID, OK 

RBI AUTOMOTIVE-OKC,OK 

RUPUBLIC DRILL CO TRUCK SALES-TAHLEQUAH, OK 

SW CUSTOMZ AUTO SALES-PURCELL, OK 

UGLY JOHN’S MUSCLE CAR GARAGE-CATOOSA, OK 

WEISSEL AUTO SALES-TYRONE, OK 

VERTEX MOTORS– EDMOND, OK 

JAYDEN’S AUTO SALES-NICOMA PARK,OK 

RED BUFFALO AUTO SALES-WEATHERFORD,OK 

RED RIVER AUTO-NORMAN, OK 

TRUCK RIDES-YUKON,OK 

AUTO PREMIER ENTERPRISES-WILSON,OK 

CROSS AUTOMOTIVE ROYALE-MOUNDS, OK 

DOUBLE D USED CARS-DUNCAN, OK 

DRIVEPOINT-BROKEN ARROW, OK 

HILL CITY CARS-MUSKOGEE, OK 

MID AMERICA AUTO SALES-CHOUTEAU, OK 

PRIMO MOTORS-SPRINGER, OK 

SHAUWN’S QUALITY AUTOS-TULSA, OK  

VAZQUEZ AUTO SALES– TULSA, OK  

2410 MOTORS-MOORE,OK 

405 AUTO GROUP– OKC, OK 

AMERABOSS AUTO SALES-TULSA, OK  

CHEAPEST CARS IN BROKEN ARROW-BROKENARROW,OK 

FIRST CAPTAIN CAR-OKC,OK 

HWY 69 AUTO SALES-MUSKOGEE,OK 

JNC AUTO-TULSA,OK 

KING OF CASH CARS-OKC,OK 

MCALARYATV&CYCLE-ELK CITY, OK  

CARHAWKZ AUTOS-EDMOND,OK 

UNDERGROUND IMPORT AUTOS-MOORE,OK 



OIADA WOULD LIKE TO RECONGNIZE  THE  

FOLLOWING COMPANIES FOR THEIR  

 SUSTAINED LONG TIME COMMITMENT of 20 years or more 

 TO OIADA.  

 OUR ASSOCIATION IS BUILT ON YOUR SUPPORT,  

DEDICATION, LOYALTY,  

AND SUCCESS IN GROWTH OVER THE YEARS. 

  YOUR UNWAVERING MEMBERSHIP HAS BEEN A TRUE  

CORNERSTONE OF OUR SUCCESS IN BEING ABLE TO 

 ADVOCATE FOR THE  

INDEPENDENT AUTOMOBILE DEALERS OF  

OKLAHOMA.  



 

Member Since 1991  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

Ausbrook’s used CArs 

David stanley chev. 

Member Since 1991 

D & D used cars 

Member Since 1991 

Dealers auto auction 

okc 
Member Since 1991 

Doenges toyota 

Member Since 1991 

Furguson superstore 

Marc miller buick/gmc Town & country auto 

Member Since 1991 

Member Since 1991 

Member Since 1991 



 

Member Since 1991  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

Wheels of okc 

Regal car sales 

Member Since 1991 

Sports & imports 

Member Since 1991 

Truetruck hd 

Member Since 1991 

Watson auto sales 

Member Since 1991 

Mcnair auto sales 

Discount auto sales Altus auto auction 

Member Since 1992 

Member Since 1992 

Member Since 1992 



 

Member Since 1993  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

Randy Mitchell auto 

Don hickey used cars 

Member Since 1993 

Crown autoworld  

bristow 

Member Since 1993 

Howerton auto sales 

Member Since 1993 

Billy nowell auto sales 

Member Since 1993 

Harley Davidson world 

Taylor auto sales Thoroughbred motors 

Member Since 1993 

Member Since 1993 

Member Since 1993 



 

Member Since 1993  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

Atoka wholesale motors 

Coast to coast 

Member Since 1995 

Len Roberts ent. 

Member Since 1995 

Nissan of lawton 

Member Since 1995 

shoCkley’s Auto sAles 

Member Since 1995 

Fisher’s AutomAll 

The key Randy bowen chev. 

Member Since 1996 

Member Since 1995 

Member Since 1997 



 Overdrive automotive 
center 
Member Since 1997  

 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

D&d truck sales 

Member Since 1998 

t & T auto sales 

Member Since 2000 

R&j motors 

Member Since 2000 

kent’s Custom CArs & 

trucks 
Member Since 2000 

Magnum auto sales 

Mitchell motors Ron miller motor co. 

Member Since 2000 

Member Since 2000 

Member Since 2000 



 Scott auto sales 

Member Since 2000  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

Collinsville auto sales 

Member Since 2001 

Red line auto sports 

Member Since 2001 

Credit connection as 

Member Since 2002 

i-35 credit auto 

Member Since 2002 

John vance motors 

PArker’s used CArs Jerry’s Auto sAles 

Member Since 2003 

Member Since 2003 

Member Since 2003 



 Broken arrow motor co. 

Member Since 2003  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 
 

Bob moore mazda 

Member Since 2003 

Auto showcase of tulsa 

Member Since 2004 

bryAn’s CAr Corner 

Member Since 2004 

Switzer & son select as 

Member Since 2004 

Oklahoma auto  

                     exchange 

Express credit auto Harris auto sales 

Member Since 2005 

Member Since 2005 

Member Since 2005 



 Loftis & wetzel ins. 

Member Since 2005  
 

 
 

 
  

 

 

 
  

 

 
 

 
  

 

Shreve truck & equip.  

Member Since 2005 

Max credit autos 

Member Since 2005 

carmax 

Member Since 2005 

Oklahoma auto sales 

Member Since 2006 

Tallgrass motors 

Car nation 

Member Since 2006 

Member Since 2006 

For a full list of OIADA 

Members or to join as a 

member please visit  

www.okiada.com 

http://www.okiada.com


In the competitive world of automotive sales, staying 

ahead of industry trends, legislation, and rule chang-

es is crucial. One of the most effective ways to ensure 

your dealership thrives is by being an active contrib-

uting member and participating in your state auto 

dealers associations.  These associations offer a ben-

efits that can enhance your dealership in all ways 

possible.  Whether you realize it or not, your liveli-

hood has been greatly affected by the actions of your 

state independent auto dealers association.  Unless 

you’ve set aside time every legislative session to ad-

vocate for the auto dealer community, it is easy to 

feel like you don’t have a voice representing your 

best interests as very important, impactful decisions 

are being made in your industry.  Supporting your 

state dealer association is the next best thing, as 

their lobbyist and staff are dedicated to advancing 

laws in your best interest.  Your member dues sup-

port a legislative liaison who monitors all pieces of 

state legislation potentially impacting the automotive 

world.  In 2024 alone, over 3,000 pieces of legislation 

were submitted. In any given year the OIADA moni-

tors approximately 30 pieces of legislation that di-

rectly effects your business.   

Whether you are just getting started as a used car 

dealer or have been in the business for decades, your 

local dealer association can be a resource for pre-

license or continuing education.  And with rules and 

regulations changing and differing from state to 

state, having a resource dedicated to dealers is price-

less.  

While membership will cost a annual fee of $295. , it 

definitely pays to belong. Our Mission is truly your 

success.  In addition to dealer support the OIADA 

offers discounts to various vendors in your industry.  

OIADA alone has over $2000. in discounts annually 

just for joining or renewing membership and mem-

bers also receive an additional 10% off Temp Tags, 

Forms, and Dealer Supplies through 

www.autodealersresource.com .   

If you were given incentives every year that exceed 

your yearly dues, Why wouldn't you join?  

Contributing and participating in your state inde-

pendent auto dealers association yields benefits not 

only in your pocket.  Advocacy, representation, pro-

fessional development, access to resources, educa-

tion, and a continuous support system with your best 

interest in mind.  Associations offer support that help 

your dealership thrive.  By being a active member, 

you not only enhance your own business but also 

contribute to the overall strength and success of the 

used automotive industry.     

OIADA has been a pillar of integrity in Oklahoma 

since 1955 serving as a watchdog for the used car 

dealers every step of the way.  We need your sup-

port!  



Of Oklahoma Dealers  

14 ,000 + Annual Dealer Website Visitors 

12 ,000 Dealers’ Resource Digital Magazines delivered personally to every licensed Dealer 

in the state of Oklahoma. 

    1-405-232-2947                     ambersnook@okiada.com 

Get in front  



Product cycles, parts sourcing, manu-

facturing techniques, and the level of 

complexity are all radically different 

for specialty and high-line vehicles that 

for the standard American brand vehi-

cle.  Thus, that lightly dented stamped-

steel door panel on you Ford might 

cost $50 to repair. That same dent in 

the hand-formed aluminum door panel 

of a Lamborghini can cost more than 

$1000.  Knowing the difference be-

tween these two can prevent 

a costly mistake when pur-

chasing a high performance 

vehicle. 

When buying or evaluating a 

high performance specialty 

vehicle, ask questions of the 

expertise and knowledge of 

Bud Bauer.  Gregory J. “Bud” 

Bauer of Bauer Car Connec-

tion.  “ At Bauer Cars, our only 

business is the evaluation or sales of 

pre-owned foreign and specialty vehi-

cles. It is something we have been do-

ing for over 50 years. In fact, we are 

one of the few in Oklahoma that are 

recognized by courts and insurance 

companies as an “expert” for evalua-

tion purposes.”  

In the 1950’s the first pre-owned , spe-

cialty, European and exotic car dealer-

ship was Trophy Motors  in Oklahoma 

City, founded by Mr. Charles L. Bauer. 

Many of Oklahoma City’s first Ferraris, 

Cobras, Rolls Royce, and Jaguars were 

sold at Trophy Motors.    

Bud Bauer at Bauer Car Connection 

assists clients with all aspects of the 

car buying experience.  Over 40 yeas of 

experience and knowledge serving as 

and Oklahoma Automotive Expert. 

Skilled in car sales , buying consulta-

tion, automotive mediation, apprais-

als, and diminished value reporting.  

  In 1979 he go his first full time job 

selling cars at Bolen Imports, and 

sold a car his first day on the job, a 

British-made 1979 MGB sports car.  

With growing expertise and 

knowledge came more responsibil-

ity. He was promoted to new car 

sales manager for Fiats, Alfa-Romeo, 

and Ferrari.  A little later cam even 

more responsibility as sales manager 

at Jackie Cooper for BMW and Rolls 

Royce vehicles.  In 1983, Mr. Bauer 

won the BMW Product Knowledge 

Award. Very few in the auto industry 

locally can point to such and extensive 

history with high-end, specialty and 

European autos that date to the late 

1970’s and early 1980’s.  

 

 

...independent expert 

 to settle disputes 

 on car values, 

 diminished values, &  

documentation issues.   

High-Level Expertise  

 •Diminished Value 

•Appraisal Clause Evaluations 

•Expert Witness Qualified 

•Estate Sales 

•Consignment 

•Buyer’s Location Service 

 
 



In 1987, Mr. Bauer started Bauer 

Car Connection .  This business was 

and is devoted almost exclusively 

to high end, specialty and high per-

formance category. This was the 

first totally indoor showroom for 

such cars.  Though far more expen-

sive to maintain than an outdoor 

display spaces are the only way to 

maintain a high value auto in pris-

tine condition.  The first sale at his 

new company was a French-made, 

sea foam green Peugeot 504 diesel.  

It was a car that he knew well. The 

business purchased the car from 

the original owner, the same gen-

tleman to whom Mr. Bauer had 

sold it to brand new at Bolen Im-

ports. Like extensive expertise for 

evaluation, knowing the previous 

owner and history of cars is a com-

mon characteristic for the invento-

ry at Bauer Car Connection.  The 

firm Does Not deal with auction or 

other no history vehicles.   

Bauer Car Connection’s and 

Bud Bauer’s  reputation and 

knowledge is sufficiently well 

respected that the company 

is sought after as an inde-

pendent expert to settle dis-

putes on car values, dimin-

ished values, and documenta-

tion issues.   Today, the firm is 

used often to settle cases by 

courts, insurance companies, 

law firms and individuals to 

determent the value of a ve-

hicle or the quality of repairs 

that may have been per-

formed.   The primary busi-

ness remains the evaluation 

and sale of high-end pre-

owned foreign and specialty 

vehicles for the company or 

it’s consignment customers.  

Licensed in Oklahoma since 

1979, Bud has been selling 

cars for 46 years. Started Bau-

er Cars in 1987 and been in 

the car appraisal and con-

sulting business for 33 years.  

Consult with Mr. Bauer re-

garding car purchases and au-

tomotive investments. 

 

 

 

 

 

 

CAR APPRAISAL & CONSULTLING FOR 33 YEARS  - LICENSED IN OKLAHOMA 46 YEARS 

405-751-5200 

http://www.bauersharpercars.com/


December 8, 2025—PassTime®, a pioneer and 

leading provider of location solutions specializ-

ing in asset tracking, announced today the 

launch of Encore 5, the fifth generation of the 

company’s Encore platform.  

Encore 5 is described by the company as its 

“boldest upgrade yet” and boasts impressive 

enhancements to the device hardware and 

feature set. The Encore platform, first launched 

over six years ago in 2019, has been revolu-

tionary in changing the asset tracking market. 

A battery-powered tracking device with excep-

tional power management and battery life, En-

core’s reliability, easy activation, and quick in-

stallation has changed how customers protect 

and track their mobile assets. 

For the first time, Encore 5 will also be offered 

with an optional Premium version, giving cus-

tomers the choice between the Encore fea-

tures they are accustomed to, or upgrade to 

advanced features with the premium version. 

Included in Encore Premium are all of Encore’s 

standard features, plus access to Rapid Re-

sponse and two new premium power modes. 

With RapidResponse, Encore stays “awake” 

and can quickly respond to commands, change 

power modes, and provide location data with-

in minutes. This is a breakthrough in battery-

powered device technology which typically re-

lies on the device to “sleep” between intervals 

of several hours or days to conserve battery 

life. 

With RapidResponse, Encore can respond to 

commands quickly while still providing up to 

5+ years battery life. Encore Premium includes 

new power modes Endurance+ and Active+. 

Active+ is full-power functionality that reports 

location at the start and end of each trip with 

the added benefit of allowing live locates any-

time, along with automated locates every 49 

hours. 

With exceptional engineering in power man-

agement, Encore is expected to last years in 

this full power mode, a drastic improvement 

from mere weeks of operation in this mode 

over earlier models. Endurance+ allows even 

longer battery life to achieve the maximum 

use, while allowing the device to be contacted 

to change its operation to Active+ without 

waiting for the device to check-in. 

The fifth generation Encore hardware features 

an all-new push-button power/activation 

button, redesigned from the previous power 

switch and cover cap. The device is IP68 certi-

fied, making it waterproof and dust-proof, but 

now pushes the rating over its predecessor by 

withstanding being submerged in water to up 

to ten feet in depth. 

PassTime An- nounces Encore 5 As-



An IP68 rating provides greater applicability 

and peace of mind when using Encore 5 on 

powersports and other outdoor lifestyle as-

sets. With new and improved antennas de-

signs, Encore 5 achieves improved cellular 

performance with increased sensitivity, which 

will result in greater range and improved 

battery life, especially in remote locations. 

Encore 5 also introduces PassTime’s new Be-

yond GPS+ a tri-location technology utiliz-

ing GPS, cellular and Wi-Fi to provide reliable 

and accurate location data for mobile asset 

tracking. Building upon its existing Beyond 

GPS feature which utilized GPS and cellular, 

Beyond GPS+ adds Wi-Fi to enhance location 

data by leveraging Wi-Fi access points, which 

is especially useful in urban and indoor loca-

tions. 

By employing this tri-location technology, En-

core 5 can provide location data on assets 

even when GPS signals are obstructed or oth-

erwise unavailable, automatically switching 

to cellular and/or Wi-Fi networks to gather 

location data. 

“We are extremely proud of what we have 

been able to accomplish with Encore 5. Since 

the first Encore version over six years ago, we 

have continued to push the boundaries of 

what is possible with this technology. 

Through exceptional design and engineering, 

Encore 5 represents a new paradigm in 

battery-powered tracking devices with its ad-

vanced functionality, while still maintaining 

years of battery-life,” stated PassTime CTO, 

Todd Goodnight. 





www.autodealersresource.com 

Your trusted source 

for Auto Dealer 

 Supplies, Forms, 

 Customized Sup-

plies, and Temp Tags 

http://www.autodealersresource.com


 

WWW.AUTODEALERSRESOURCE.COM 

YOUR ONE STOP SHOP FOR 

 AUTO DEALER FORMS, TEMP TAGS, AND SUPPLIES 

ADR IS A APPROVED VENDOR THROUGH UMVD&MHC FOR THE 

 10 DAY OKLAHOMA TEMPORARY TAG COMPLETE WITH A USER 
FRIENDLY TEMP TAG PRE-REGISTRATION PORTAL 

The forms and temporary tags 

offered by ADR have been ap-

proved for use by Oklahoma li-

censed new and used dealers and 

are designed to promote dealer 

compliance with state and  

federal regulations.  

Most orders are shipped UPS 

Ground Next Day Delivery  

To expedite orders:  

Place your order at 

www.autodealersresource.com  

 

Auto Dealers Resource   813 NW 34th Street  Moore, OK 73160 

www.autodealersresource.com       adrofoklahoma@gmail.com      

405-232-2947                                                                    1-800-346-4232 



"Risky Business Consulting specializes in equip-

ping dealers with Training, Support and Coaching that 

they need to navigate through these challenging times 

of the Buy Here Pay Here business.  

We offer everything from onsite reviews of whole op-

erations, team & individual training, as well as execu-

tive coaching for everyone from dealer principles all 

the way down to front line staff!  

You can find out information about Chad & Andrea & 

get pricing by visiting their website 

at riskybizconsulting.com  

Leadership through Ownership? 

“There is a common misconception about leadership these days, 

especially with our emerging generation. Sometimes our young-

er leaders think that leadership is a title or that it's something 

that is given to you based upon your position or status. But the 

reality is, a great leader is one who understands what it truly 

takes to be a leader people will follow.  

I believe this is where ownership comes in as a leader. It's been 

called "extreme ownership" by Jocko Willink and is a foundation 

of truly good leaders. Taking ownership in everything in your 

world means much more than taking credit for success. In fact, 

it's just the opposite. A leader should also own every mistake 

wholly, and never blame anyone else for the team or company 

failures but themselves and always give credit for the win to his 

or her team. 

 

You want to build trust and respect with the team you lead? Start 

taking ownership and responsibility for everything you touch and 

give public credit and praise to those you lead. This won't hap-

pen overnight, but once a track record of leadership by owner-

ship is established, others will gladly follow!" Chad Pennington, 

Founder of Risky Business Consulting 

            riskybizconsulting@gmail.com or call us at 405.570.1390 & 405.570.4924 

http://www.riskybizconsulting.com
https://www.linkedin.com/in/jocko-willink-260b289/


Do you want to be obligated 

to provide EVERY buyer with 7

-14 days to change their mind 

and return your vehicle, NO 

STRINGS ATTACHED?  

Again, there was proposed 

legislation to do so. 

Can You Answer “Yes” to  

                             All Of The  

                             Questions? 

Whether you realize it or not, your livelihood has been greatly affected by the ac-

tions of your state independent dealer association.  Today’s legislative climate is far 

scarier than ever before.  The above legislation could put up to 80% of All 

used motor vehicle dealers out of business.  It’s your choice.  Please call your 

state association for a membership application today. Visit us online at 

www.okiada.com to learn more about the OIADA, or stop by the office at your con-

venience.  

If you were given incentives every year that far exceeded your yearly 

dues,  WHY WOULDN’T YOU JOIN TODAY? 

Our Mission: Your Success www.okiada.com 

Can you qualify for 

and afford a $500,000 

Dealer Bond?  

There has been pro-

posed legislation in 

the past to do so. 

Can you afford to offer a 

warranty (not service 

contract) on EVERY unit 

you sell?  

There was proposed leg-

islation to do away with 

ALL “as is” sales. 

http://www.okiada.com/membership


Do You Want All Of 

These Discounts? 

Over $2000 to use in 2026 ! 

Click Here To Join OIADA  and receive your 

Member VIP Card with everything below! 

Okiada.com/member 

okiada.com/member


The road for an Independent Auto  

Dealer can be uncertain, but it doesn’t 

have to be.  

The OIADA can help make your path 

certain  with programs to assist you in 

education with compliance, representa-

tion, federally required safeguards,  cur-

rent industry updates legislatively , and 

much more.   

The incentives for membership out-

weigh membership cost  

by over $2000. 00 in your pocket               

OUR MISSION: YOUR SUCCESS  

Visit  us at   

www.okiada.com/membership 

Federal law requires 
new-car dealers to 

 provide the Guide to 
Customer  

upon request. 
The U.S Department of Energy 
and Environmental Protection 
Agency have just released the 

2025 Fuel Economy Guide.  The 
guide provides detailed fuel 

economy estimates for model 
year 2025 light-duty vehicles, 

along with estimated fuel costs 
and other information for pro-
spective purchasers.  By Law 

dealers must display the GUIDE 
and provide copies to customers 

upon request. 

Click Guide to download your 
Fuel Economy Guide for 2025 

http://www.okiada.com
https://www.fueleconomy.gov/feg/pdfs/guides/FEG2025.pdf

