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REAL ESTATE!
This guide is to help you jumpstart your business to help create quicker success 
as an agent. You will soon learn (if you haven't already) that buying and selling 

real estate is more than showing houses and putting in offers.
 

There are three main sections to help you get started:
1. Pre-business development activities

2. Marketing activities
3. Usable checklists for client interaction

Welcome to the wonderful world of



Pre Business-Development Activities

Get licensed in your home state/hang your license wtih 
KC Realty Services, LLC
 
Pay KC Regional Association of Realtors/Heartland MLS 
dues for access to MLS, Dotloop, Centralized Showing 
Service, RPR Property Data, Realist, and more
 
Create the social media pages you choose: Facebook 
Business, Instagram, Google Business (for maps)
 
Create your Zillow and Realtor.com profiles
 
Email your bio and social links to 
sarah@kansascityrealty.net



Marketing

There are three marketing buckets I have found that work best:
 
1. Social Media and Online Marketing
 
2. Sphere of Influence/Referrals
 
3. FSBOs, 'Make me Moves', Expired Listings and Farm



Social Media and Online Marketing

Follow this guide for 9 weeks to start building your followers:

TOP SECRET

Don't be a 'secret agent'!





Sphere of Influence and Referral Base

Who do you know? More people than you think!









FSBOs, 'Make me Moves', Expired Listings and Farm

Start thinking about what area or specialty you would like to 
focus on and use online resources to start targeting them.
 
FSBOs & "Make Me Move":  Zillow, FSBO.com, 
ForSaleByOwner.com and many other sites have people who are 
motivated to sell, but haven't signed with an agent. Do some 
research and find those people in your 'farm' to schedule a 
listing presentation.
 
Expired Listings: When listings expire, they haven't sold for 
one reason or another. There are ways to use tools available 
through your KCRAR/HMLS membership to target these 
listings.



Farm: Your 'farm' is an area in which you would like to 
concentrate your work. Realist and RPR can help you pull lists 
of people to target via direct mail, door knocking, community 
events, etc.



Helpful Marketing Websites

Promotional Items & Printing
Vistaprint.com
4Imprint.com
CornerLotMarketing.com
 
Marketing Ideas and Business Development
BreakthroughBroker.com
AgentSuccessToolbox.com
 
Podcasts/Blogs
Real Estate Rockstars with Pat Hiban
Iman Online



Checklists to Use in Your Day-to-Day Activities

1. Listing Checklists
2. Buyer's Checklists


