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The OIADA is a statewide association that represents the unique interest of 
the Oklahoma’s Independent Auto Dealers.   The association works to protect 

dealers from unfair regulations and legislation on a state level.  

 We are an inclusive community advancing automobile dealers through  

advocacy, education , promotion and  unification.  

Our members share best practices that protect and advance the industry.  

Oklahoma Independent Automobile Dealers Association 

For an application or interest in membership in OIADA contact Amber Snook at  

ambersnook@okiada.com                         405-232-2947      

www.okiada.com 
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Dealers’ Resource is publication of the 
Oklahoma Independent Automobile 
Dealers Association. PO Box 6905, 
Moore OK 73153.  The Dealers’ Re-
source is published quarterly by  OIADA. 
The statements and opinions expressed 
herein are those of the individual au-
thors and do not necessarily represent 
the views of OIADA.  Likewise , the ap-
pearance of advertisers, or their identifi-
cation as members of the OIADA does 
not constitute an endorsement of the 
products or services featured.  

 Copyright ©2015 by O&R Morgan, Inc.   
All rights reserved. This publication on  
behalf of the Oklahoma Independent 
Automobile Dealers Association, but is 
emailed to all dealers in the state in 
effort to educate and encourage non-
members to join the Association and 
support our efforts to improve the image 
and profit potential of the industry.  For 
60 years we have worked to represent 
the independent motor vehicle dealer in 
Oklahoma. 

  We appreciate your support.  
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Director’s Message 

 

I want to take a moment 
to talk about an industry 
that is often overlooked—
but absolutely essential to 
Oklahoma’s economy, our 

communities, and the daily lives 
of our citizens. 

Approximately 87,500 Oklaho-
mans depend on the broader au-
tomotive industry for employ-
ment, including manufacturing 
and retail. Right here in our 
state, there are nearly 3,500 li-
censed dealers, supporting more 
than 4,700 employees in the 
used vehicle sector alone. 

And this industry is not standing 
still—it is growing, with an aver-
age annual growth rate of 3.5% 
from 2021 to 2026. 

Altogether, the automotive in-
dustry contributes an estimated 
$9.42 billion to Oklahoma’s 
Gross State Product. 

But beyond the numbers, what’s 
most important is what they rep-
resent. 

They represent thousands of lo-
cally owned businesses—
businesses that provide jobs, 
create opportunity, and serve as 
the backbone of communities 
across our state. 

 

Independent dealers in particu-
lar, play a critical role in ensur-
ing that Oklahomans have access 
to affordable, reliable transpor-
tation. 

For many families—especially in 
rural Oklahoma—a dependable 
vehicle is not a luxury. It is a ne-
cessity. It is how they get to 
work, take their kids to school, 
access healthcare, and live their 
daily lives. 

And here’s something important 
to remember: 
64% of independent dealers op-
erate outside of Oklahoma City 
and Tulsa. 

That means these businesses are 
not just part of our economy—
they are keeping rural Oklahoma 
moving forward. 

They are true Main Street busi-
nesses—locally owned, communi-
ty-driven, and deeply invested in 
the people they serve.  Just as 
important is the role of advoca-
cy. 

Associations like ours work eve-
ry day to represent independent 
dealers, to monitor legislation, 
and to ensure that policies are 
fair, balanced, and workable.    

 

... 



We are committed to protecting these 
small businesses from harmful regula-
tions while also supporting strong con-
sumer protections and a healthy, com-
petitive marketplace. 

Because when policy is done right, it 
doesn’t just help dealers—it helps eve-
ry Oklahoman who depends on them. 

 

 My message is simple: 

Independent automobile dealers are 
more than just car sellers. 

They are job creators. 
They are community partners. 
They are essential providers of afford-
able transportation across our state. 

And when we support them, we are sup-
porting Oklahoma families, Oklahoma 
businesses, and the future of our state. 

But, I also want to bring attention to 
something I am still talking about in 
meetings, advocating endlessly...Not 
every dealer in Oklahoma operates with 
the latest technology. 

Many of our smallest, rural dealers still 
rely on paper forms, in-person process-
es, and even landline phones to run 
their businesses. 

And they do it well. 

They serve their customers with integ-
rity, they follow the law, and they keep 
their communities moving. 

But as policies evolve and systems mod-
ernize, we must be careful not to leave 
these dealers behind. 

Because when we move too fast toward 
digital-only systems, we risk: 

Creating barriers for small businesses 
in rural areas 

Increasing costs and compliance bur-
dens 

And unintentionally pushing out the 
very businesses that have supported 
these communities for decades. 

 

Associations like ours are working  to 
ensure that doesn’t happen. 

We advocate for smart, balanced poli-
cies—policies that protect consumers, 
support innovation, but also recognize 
the realities of doing business in rural  

Oklahoma. 

Because progress should not come at 
the expense of accessibility. 

 

  

 



 

 

Oklahoma dealers are entering a new 
regulatory environment in 2026, with 
compliance expectations, changes to 

vehicle taxation, and continued efforts 
to protect the independent dealer 

model from manufacturer overreach.  

 

OIADA LEGISLATIVE  

TAKEAWAY 

1. Dealer Licensing & Manufacturer Restrictions (HB 2158) 
• Became law in May 2025 

• Limits manufacturers (“factories”) from acting as dealers 

• Updates licensing requirements and compliance standards for dealer-related entities 

• Includes oversight tied to dealer management systems and operational security 
What this means: 
Reinforces the franchise system and independent dealer protections 
Helps prevent factory direct-sales competition from bypassing dealers 

2. Vehicle Excise Tax Overhaul (HB 1183) 
• Effective July 1, 2026 

• Changes how excise tax is calculated:  

• Moves from NADA-based valuation 

•  Now based on actual sale price 

•  
Why it matters to dealers: 

More transparency for customers. 
Could impact deal structuring and perceived pricing. 
May change how customers compare deals across dealerships 

3. Dealer Advertising Rules Enforcement (ONGOING) 
• Oklahoma New Motor Vehicle Commission is actively updating enforcement guidance 

• Key requirements:  

• Must display true “most conspicuous price” 

• No hidden rebates or conditional discounts in advertised price 

• All fees and add-ons must be clearly disclosed 

•  
Risk for dealers: 
Violations can trigger: 

• Warning letters 

• Fines or hearings 
Formal enforcement actions 

 

Independent dealers in  

Oklahoma are facing: 

 •Increased regulation 
• Advertising compliance 

tightening 
•Licensing oversight expand-

ing 

 •Structural protection wins 
Laws limiting manufacturer 

direct sales 

 •Operational changes 
• Tax calculation overhaul 

• Title & registration system 
updates 



4. Lien Filing Deadline Extended 
• Increased from 25 days → 45 days   Gives lenders and dealers more flexibility on paperwork timing 
 

5. Leasing & Inspection Update 
Leasing companies now exempt from certain inspections 
 

6. Service Oklahoma System Changes 
• New system rollout (BOOST) impacting:  

• Titles 

• Registration 

• Licensing processes 

•  
Expect workflow changes for dealers handling tags/titles 
 
 

Bills to Watch (Dealer-Specific) 

7. Used Car Dealer Modernization Act (HB 2911) 
• Introduced in 2025 

• Aims to modernize regulations for used car dealers 

• Still developing / not fully implemented 
Why it matters: 
  Could directly impact independent dealer operations once finalized 
 

8.  HB3982  - Motor vehicles' transferability of license plates; temporary license plates; 
fleet 
 
9. HB3148—Removing certain inspection requirement. 

 

 
 
 





 



 





FTC Warns 97 Auto Dealership Groups About 
Deceptive Pricing 

The Federal Trade Commission is sending letters to 97 auto groups nationwide, warning them 
that the prices they advertise must be the total price—including all mandatory fees—that con-
sumers will be required to pay. 

The letters encourage dealers to review their advertising and pricing practices, including ensuring 
advertised prices include all fees consumers will be required to pay when buying a vehicle. At a 
minimum, this includes evaluating advertised prices to ensure they match actual prices charged 
to consumers. The FTC will continue to monitor the marketplace, the letters state, and will take 
additional action as warranted to ensure compliance with the FTC Act and other rules the Com-
mission enforces. 
“The Trump-Vance FTC is committed to preventing auto dealers from misleading consumers with 
low advertised prices and then adding on mandatory fees at the end of the purchasing process,” 
said Christopher Mufarrige, Director of the FTC’s Bureau of Consumer Protection. “The FTC will 
remain focused on monitoring auto dealerships to ensure that the market functions efficiently 
and competitors are transparently competing on price.” 
The letters are part of the FTC’s ongoing work to ensure price transparency across multiple mar-
kets, including rental housing, ticketing and hotels, grocery and delivery services, and auto sales 
and leasing. To help support affordability in the marketplace, the agency is dedicated to ensuring 
that consumers only pay the advertised price for products and services, and are not subject to 
undisclosed fees, hidden charges or other illegal conduct. 
The letters the FTC sent to the auto dealers cite several examples of illegal pricing practices in the 
auto industry including: 

• advertising a price that does not reflect all required fees, 

• advertising a price that reflects rebates or discounts not available to all consumers, 

• advertising a price that fails to take into account the amount of an additional required down 
payment, 

• conditioning the advertised price on consumers using dealer financing, 

• requiring consumers to buy additional items not reflected in the advertised price, and 

• advertising unavailable or non-existent vehicles. 
The letters also note several pending actions the FTC has brought to address deceptive pricing 

practices in the auto industry including cases against Lindsay Chevrolet, Leader Automotive 

Group and Asbury Automotive Group. 

https://www.ftc.gov/legal-library/browse/warning-letters/template-auto-warning-letter
https://www.ftc.gov/news-events/news/press-releases/2024/12/ftc-maryland-attorney-general-act-stop-lindsay-auto-falsely-touting-low-prices-overcharging
https://www.ftc.gov/news-events/news/press-releases/2024/12/ftc-illinois-take-action-against-leader-automotive-group-overcharging-deceiving-consumers-through
https://www.ftc.gov/news-events/news/press-releases/2024/12/ftc-illinois-take-action-against-leader-automotive-group-overcharging-deceiving-consumers-through
https://www.ftc.gov/news-events/news/press-releases/2024/08/ftc-takes-action-against-auto-dealer-group-asbury-automotive-discriminating-against-black-latino


Example Letter 



The National Insurance Crime Bureau (NICB) has a free VIN Check lookup service 

provided to the public to assist in determining if a vehicle may have a record of an 

insurance theft claim, and has not been recovered, or has ever been reported as a 

salvage vehicle by participating NICB Member insurance companies.  To perform a 

lookup, a vehicle identification number (VIN) is required. A maximum of five 

searches can be conducted within a 24-hour period per IP address.    Link below 

https://www.nicb.org/vincheck 

https://www.nicb.org/vincheck


New Dealer Education Classes 

and Continued Education 

 

 

 

 

https://

oklahoma.gov/

oumvdmhc/

dealers/

faq11.html 

https://oklahoma.gov/oumvdmhc/dealers/faq11.html
https://oklahoma.gov/oumvdmhc/dealers/faq11.html
https://oklahoma.gov/oumvdmhc/dealers/faq11.html
https://oklahoma.gov/oumvdmhc/dealers/faq11.html
https://oklahoma.gov/oumvdmhc/dealers/faq11.html


Common fines and infractions include: 

 

1. Licensing and Operational Viola-
tions 

•Employing Unlicensed Salespeo-
ple: This is a major source of  fines, 
with over 100 sanctions issued in 
some years, often tied to failure to re-
new licenses or compliance issues. 

•Unlicensed Locations: Selling vehi-
cles from a location that is not li-
censed. 

•Operating Without a License: Fines 
start at  first offense and can rise for 
subsequent offenses. Each car sold or 
each day operating without a license 
can be considered a separate offense. 

2. Advertising Violations 

The OMVC strictly enforces advertis-
ing rules, often issuing fines for viola-
tions. Common infractions include:  

•Bait and Switch Advertis-
ing: Misleading advertising regarding 
prices, vehicle features, or financing 
terms. 

 

 

•Failure to Include Fees in 
Price: Advertising a price that does 
not include all mandatory fees 
(excluding tax, title, and license). 

•Hidden Mandatory Fees: Failure to 
clearly disclose fees, such as those 
sometimes added on after online pric-
ing. 

•Prohibited Phrases: Using forbidden 
terms such as "we will pay your TT&L". 

•Failure to Identify Dealership: Failing 
to include the dealership's name in so-
cial media advertising. 

Independent car dealers in Oklahoma frequently face 
fines and sanctions often stemming from licensing is-

sues, advertising violations, and documentation errors. 
Penalties can range from a few hundred dollars to 

thousands, depending on the severity and frequency 
of  the violation.  



3. Documentation and Sales Process 

•Failure to Provide Titles: Failure to 

provide a title to the purchaser within 

60 days of  purchase. 

•Title/Tax Advice Violation: Failing to 

advise the purchaser in writing regard-

ing title requirements and tax pay-

ments. 

•Not Properly Displaying Vehicle Li-

cense Plates: Used vehicles must dis-

play a proper Oklahoma license plate 

or a used dealer's license plate. 

•Failure to Display "Buyer's 

Guide": Failure to properly display the 

Federal Used Car Rule "Buyer's 

Guide" on vehicles.  

4. Financial and Ethical Violations 

•Yo-Yo Financing (Spot-

Delivery): Allowing a buyer to take a 

car before financing is finalized, then 

demanding a higher interest rate or 

down payment later. 

•Misleading Information on 

Loans: Failing to disclose accurate 

loan terms or adding hidden fees. 

•Not Paying Premiums on Gap Insur-

ance: Failing to pay the premiums on 

gap insurance policies purchased by 

the customer. 

•Non-compliance with Tax Obliga-

tions: Penalties for dealers not in com-

pliance with state income tax obliga-

tions. 

 

Know the rules.  Download Title 765 

Oklahoma Used Motor Vehicle and 

Parts Commission Rules and Regula-

tions HERE. 

 

https://oklahoma.gov/content/dam/ok/

en/umvpc/documents/Title-765-

UMVPC-Rules-and-Regulations.pdf 

https://oklahoma.gov/content/dam/ok/en/umvpc/documents/Title-765-UMVPC-Rules-and-Regulations.pdf
https://oklahoma.gov/content/dam/ok/en/umvpc/documents/Title-765-UMVPC-Rules-and-Regulations.pdf
https://oklahoma.gov/content/dam/ok/en/umvpc/documents/Title-765-UMVPC-Rules-and-Regulations.pdf




 

WWW.AUTODEALERSRESOURCE.COM 

YOUR ONE STOP SHOP FOR 

 AUTO DEALER FORMS, TEMP TAGS, AND SUPPLIES 

ADR IS A APPROVED VENDOR THROUGH UMVD&MHC FOR THE 

 10 DAY OKLAHOMA TEMPORARY TAG AND 60 DAY COMMERCIAL 
TRAILER TAG COMPLETE WITH A USER FRIENDLY TEMP TAG PRE-

REGISTRATION PORTAL 

The forms and temporary tags 

offered by ADR have been ap-

proved for use by Oklahoma li-

censed new and used dealers and 

are designed to promote dealer 

compliance with state and  

federal regulations.  

Most orders are shipped UPS 

Ground Next Day Delivery  

To expedite orders:  

Place your order at 

www.autodealersresource.com  

 

Auto Dealers Resource   813 NW 34th Street  Moore, OK 73160 

www.autodealersresource.com       adrofoklahoma@gmail.com      

405-232-2947                                                                    1-800-346-4232 







 



 

 





 





In the competitive world of automotive sales, staying 

ahead of industry trends, legislation, and rule changes is 

crucial. One of the most effective ways to ensure your 

dealership thrives is by being an active contributing mem-

ber and participating in your state auto dealers associa-

tions.  These associations offer a benefits that can en-

hance your dealership in all ways possible.  Whether you 

realize it or not, your livelihood has been greatly affected 

by the actions of your state independent auto dealers as-

sociation.  Unless you’ve set aside time every legislative 

session to advocate for the auto dealer community, it is 

easy to feel like you don’t have a voice representing your 

best interests as very important, impactful decisions are 

being made in your industry.  Supporting your state dealer 

association is the next best thing, as their lobbyist and 

staff are dedicated to advancing laws in your best interest.  

Your member dues support a legislative liaison who moni-

tors all pieces of state legislation potentially impacting the 

automotive world.  In 2024 alone, over 3,000 pieces of 

legislation were submitted. In any given year the OIADA 

monitors approximately 30 pieces of legislation that di-

rectly effects your business.   

Whether you are just getting started as a used car dealer 

or have been in the business for decades, your local deal-

er association can be a resource for pre-license or contin-

uing education.  And with rules and regulations changing 

and differing from state to state, having a resource dedi-

cated to dealers is priceless.  

While membership will cost a annual fee of $295. , it defi-

nitely pays to belong. Our Mission is truly your success.  In 

addition to dealer support the OIADA offers discounts to 

various vendors in your industry.  OIADA alone has over 

$2000. in discounts annually just for joining or renewing 

membership and members also receive an additional 10% 

off Temp Tags, Forms, and Dealer Supplies through 

www.autodealersresource.com .   

If you were given incentives every year that exceed your 

yearly dues, Why wouldn't you join?  

Contributing and participating in your state independent 

auto dealers association yields benefits not only in your 

pocket.  Advocacy, representation, professional develop-

ment, access to resources, education, and a continuous 

support system with your best interest in mind.  Associa-

tions offer support that help your dealership thrive.  By 

being a active member, you not only enhance your own 

business but also contribute to the overall strength and 

success of the used automotive industry.     

OIADA has been a pillar of integrity in Oklahoma since 

1955 serving as a watchdog for the used car dealers every 

step of the way.   

We need your support!  

 

 

 





The road for an Independent Auto 

Dealer can be uncertain, but it 

doesn’t have to be.  

The OIADA can help make your 

path certain  with programs to assist 

you in education with compliance, 

representation, federally required 

safeguards,  current industry up-

dates legislatively , and much more.   

The incentives for membership out-

weigh membership cost by over 

$1000. in your pocket 

 

OUR MISSION:  

YOUR SUCCESS  

Visit  us at   

www.okiada.com/membership 

Contact OIADA  

Amber Snook 

ambersnook@okiada.com 

405-232-2947 

Multiple Advertising  

packages available. 

 

http://www.okiada.com
mailto:ambersnook@okiada.com?subject=advertising%20click%20button%20newsletter

