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A Simple Guide for
Selling In
Retirement eoc

Thinking of Selling?

Deciding to sell your home as part of your retirement
strategy can be a game-changer. It's not just about
finding a smaller place or moving to a new location—
it's about making the most of your retirement funds
and ensuring your lifestyle matches your dreams.

< What's The Key Benefits? > < When to Sell Your Home for Retirement >

Downsize: Move to a smaller, easier- Not sure if it's the right time? Here are a few signs
to-maintain home. that it might be:

e Your Home is Too Big: If you're spending more
time cleaning and maintaining a large home
than enjoying it, downsizing might be a smart
move.

Relocate: Choose a location that fits
your retirement lifestyle.

Boost Funds: Release equity from a

alichmtelBD g Cltae e ICien ek e Health Concerns: If maintaining your current

home is becoming difficult due to health issues

Reduce Costs: A smaller home or mobility problems, a more accessible home
typically means lower expenses. might be needed.
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¢ Financial Needs: If your retirement savings are
not as robust as you'd hoped, selling your home
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TI ps for a can provide a financial boost.

S t h s I « Lifestyle Changes: If you're looking for a change
moo q e OXOI@) of scenery, moving closer to family, or wanting

to live in a community with more amenities,

Start Early: Begin the selling process well in selling your home could be the ticket.

advance to give yourself plenty of time to find a

new home and handle all the logistics.

Consult Professionals: Work with a real estate agent, financial advisor, and possibly a lawyer to ensure
everything goes smoothly.

Plan Your Move: Organize your move to minimize stress and disruption. Consider hiring professional movers if
needed.

Stay Positive: Selling your home and moving can be emotional and challenging, but it's also an opportunity
to start a new chapter in your life.
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Should | Sell or
Should | Stay?

The Pros and the Cons of Selling
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Choosing whether to stay in your home or downsize
involves balancing the comfort of familiarity with the
benefits of a smaller, easier-to-maintain space.
Staying means keeping memories but dealing with
higher costs, while downsizing offers financial relief
and convenience. Reflect on your health, finances,
and lifestyle needs, and consult a real estate
professional to make a decision that aligns with your
retirement goals.

K enjoyable climate, or proximity to loved ones. /
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Financial Freedom: Releasing equity from
your home can provide a substantial boost to
your retirement funds.

Lower Costs: A smaller home usually means
lower maintenance, utility bills, and property
taxes.

Less Stress: Moving to a home that fits your
current needs can reduce the stress of
maintaining a large property.

Lifestyle Improvement: Relocating to a new
area can offer better amenities, a more

N

¢ Emotional Attachment: Leaving a home filled
with memories can be emotionally
challenging.

e Selling Costs: Real estate commissions,
moving costs, and potential repairs can add

up.

e Market Conditions: Selling your home at the
wrong time can mean getting less than you
hoped for.

¢ Finding a New Home: The process of finding
and buying a new place can be time-

k consuming and stressful. /

( What to Expect When Selling Your Home? >

Prepare Your Home: Make necessary repairs,
declutter, and possibly stage your home to
attract buyers.

Choose a Real Estate Agent: A good agent can
help you price your home, market it effectively,
and negotiate the best deal.

Set the Right Price: Work with your agent to set a
competitive price based on market conditions
and the value of your home.

Market Your Home: Your agent will handle
listings, showings, and open houses to attract
potential buyers.

Negotiate and Sell: Once you receive offers,
you'll negotiate terms and finalize the sale.

< Frequently Asked Questions >

1. How much can | expect to make from selling my
home?

The amount you'll make depends on your home's
market value and any outstanding mortgage or liens.
A real estate agent can help you estimate this.

2. What should I do to prepare my home for sale?

Make necessary repairs, clean and declutter, and
consider staging to make your home more appealing
to buyers.

3. Should I buy a new home before selling my current
one?

This depends on your financial situation and personal
preferences. Some people prefer to sell first and then
buy, while others choose to buy before selling.
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Thinking About
Moving During
Retirement?

Let's Talk About It
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When approaching retirement, it's essential to cover
all the bases to ensure you're making the best
decision for your financial future. Here are the key
questions they should consider.

< 12 Critical Questions to Ask Yourself >

If you're thinking of selling your home in retirement, as these crucial questions before taking the next step.

1. Why do | want to sell my home?

Is it to downsize, relocate, free up equity, or reduce
maintenance costs?

2. What is my home's current market value?

How does the current market affect the potential
sale price?

3. What will be my living situation after selling?

If you need to make modifications to your home for
aging in place or simply want to renovate, a reverse
mortgage can fund these improvements.

4. How will selling my home affect my taxes?

What are the capital gains implications? Are there
any exemptions or deductions | can take
advantage of?

5. What are the costs associated with selling?

What are the real estate agent fees, closing costs,
repairs, and potential moving expenses?

6. How will the sale of my home impact my
retirement budget?

How does selling affect my overall retirement
income? Will | need to adjust my retirement savings
or income strategy?

7. Will selling my home help me achieve my
retirement goals?

How does selling fit into my long-term financial
plan? Will it provide the cash flow or stability | need?

8. What are my mortgage payoff options?

Do | have an outstanding mortgage? What are the
penalties or benefits of paying it off early?

9. Should I consider renting out my home
instead of selling?

What are the pros and cons of becoming a
landlord? How does this compare to selling?

10. What are the risks of waiting to sell?

How might changes in the market, economy, or
personal health affect the decision to sell later?

11. How will the sale impact my estate planning?

How will this decision affect my heirs? What are the
implications for my will or trust?

12. Am | emotionally ready to sell my home?

Do | have sentimental attachments to the home?
How might selling impact my emotional well-being?



Case Study: Living

The Dream In
Retirement
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1. Finding the Perfect Rental: Lynne was overwhelmed by the search
for a rental that matched her requirements and preferences.

2. Selling Her Home: The process of seling her home was

emotionally and physically taxing.

3. Updating the Property: Lynne needed to make several updates
and repairs to her home to make it appealing to potential buyers

with a limited budget.

1. Personalized Attention to Details & Effective
Communication

Listening to Client Situation & Needs: “Marlon stood
out in the initial screening of Realtors’ postings by
paying close attention to Lynne’s specific needs and
preferences.”

Targeted Listings: With a short timeline and had some
physical limitations, we had to be very efficient with
her time, and target the right listings and screen each
landlords before showing each unit.

Effective Communication: Understanding who my
client is and highlighting right characteristics and
finding solutions for short falls in the rental application
will result in a more efficient experience.

2. Enhancing the Home for Sale

Home Improvements: “Marlon and Emmy
collaborated to improve Lynne’s home by finding
contractors, comparing quotes and services and even
installing updated fixtures themselves.”

Support Through Selling Process: Seniors often
experience a high level of stress during the home-
selling process. | is important to us that we provide
consistent support, ensuring that Lynne felt supported
throughout the entire process.
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Client: Lynne L.

Situation: Lynne was preparing for
a major life transition, which
involved selling her home and
finding a new rental that met her

@cific needs. /

3. Handling Practical
Challenges™*

Emotional and

Emotional Support: “Both Marlon and Emmy
offered emotional reassurance, guiding me
through the stressful period and providing the
necessary support to keep her calm and
focused.” - Lynne L.

Focus on the Right Buyer: In a Buyer's Market we
highlighted on the importance of finding the
right buyer rather than being discouraged by
those who were not interested. It was important
for us to remain positive and focus on what we
could do everyday to ensure she meets her
goals.

Marlon Deogracias
Realtor
Mortgage Agent, Level 1

@ (416) 888-9222

marlon@dreg.ca

www.dreg.ca
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We can help you position
a Reverse Mortgage that
eoo  works for you!

Contact me to determine the following: >

-

Home Value: Assess your home's

Selling your home with a professional ST e T e e

Realtor is key to maximizing your sale price
and ensuring a seamless transaction.

Realtors offer deep expertise in market Pricing Strategy: Determine a
trends, pricing strategies, and buyer competitive asking price.
behavior, helping you set a competitive

price that attracts serious offers. Market Conditions: Discuss current

real estate market trends.
We guide you through home preparation

and staging, manage effective marketing,
and leverage their negotiation skills to
secure the best deal.

Preparation: Advise on necessary
repairs or updates.

Marketing Plan: Outline how your

With  our help, you navigate the home will be marketed.

complexities of the selling process

smoothly, achieving a successful sale that . . .
enhances your financial future. Timeline: Set a timeline for selling and

moving.

A

You deserve a deeper
understanding!

Selling your home can be a strategic move to enhance your
retirement lifestyle and financial stability. By understanding the
process, weighing the pros and cons, and preparing thoroughly,
you can make the transition as smooth and beneficial as
possible.

If you're thinking about selling, take the time to evaluate your
needs and goals, and consult with professionals to make
informed decisions. Here’s to a new chapter and a happy,
comfortable retirement!

Marlon Deogracias
Realtor @ (416) 888-9222

Mortgage Agent, Level 1 marlon@dreg.ca www.d



