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Hi and thanks for reading this quarter’s Property Market Update.

The question we get asked every day is “How’s the Market?”. Generally speaking, if you ask 10 real estate salespeople
you may get 10 different answers. Every salesperson has a mini business within our business and it goes without
saying that the salespeople who say it's “slow” or “quiet” are the ones who don’t have much stock to sell. On the other
hand, those who say “We are flat out” and “really busy” are the salespeople with momentum and have good stock to
sell. 

The numbers show that the sales have slowed compared to previous quarters however this is not from a lack of
buyers but more a lack of sellers. There are examples every week of salespeople working with “Multiple Offers” on
properties as there are more buyers than sellers in most cases.

Of course, there are properties that take more than 90 days to sell but this is most likely due to an ineffective
marketing campaign, an ineffective sales agent, or an overzealous property owner with unrealistic price expectations.

The amount of stock increased since March 2023 when it was at its lowest (151 for 4802 postcode) and at the time of
writing this, there are around 200 properties for sale which interestingly is 10% lower than what it was 4 weeks ago.

The non-building of new homes is further strengthening the second-hand house market as buyers find out quickly that
their expectations of building a house within their budget is unlikely. Timing also adds to this equation with most
builders booked ahead 12 months plus design and approval delays, which means that sometimes this stretches out to
18-24 months of wait time.

Regardless of the real estate market, building costs, and delays in building, the Whitsundays is still a location where
many Australians dream of living and we expect that this will continue to fuel the market in both sales and rentals in
the coming years.

The commercial market is going very well with our Commercial and Industrial sales agent Brett Dwyer selling a large
property in the Main Street of Airlie, a large shed complex, a large industrial building in Cannonvale, and a few other
smaller properties here and there.

Our Marine Sales Agent Leo Rodriguez is having a great time selling many boats but as always needs more stock to
sell. If you would like to chat to Leo give him a call on 0415 77 66 33.

Till next time, stay safe,

mailto:Mark.beale@raywhite.com
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*Sales team only - if we added all of our staffs experience in the local industry we would be at 200+ years!



10 The Cove, Airlie Beach10 The Cove, Airlie Beach
mark.beale@raywhite.com
0404 498 790



Rental Market Snapshot - Quarter 3, 2023



Suburb
Research
The fol lowing research includes
information on properties in the
4802 postcode.



$805,500
Median House Sale Price

$406,000
Median Unit Sale Price

Sales Market Snapshot - 4802 Quarter 3, 2023

Provided by Ray White Whitsunday

*All statistics based on houses & units - gathered from Pricefinder*

2023 2022 2021

Jan - Mar

Apr - Jun

Jul - Sep

Oct - Dec

145

149 210238

233 222

298183

93 259

Total Sales by Quarter

158

-



Click on your suburb to view recently sold properties

AIRLIE BEACH CANNONVALE &
CANNON VALLEY

JUBILEE POCKET
SHUTE HARBOUR

MANDALAY &

WOODWARK
ISLAND

HAMILTON

https://heyzine.com/flip-book/afdc855532.html
https://heyzine.com/flip-book/afdc855532.html


Suburb
Research
The fol lowing research includes
information on properties in the
4800 postcode.



Sales Market Snapshot - 4800 Quarter 3, 2023

*All statistics based on houses & units - gathered from Pricefinder*

Provided by Ray White Whitsunday

Total Sales by Quarter

2023 2022 2021

Jan - Mar

Apr - Jun

Jul - Sep

Oct - Dec

71

81 70103

78 83

8753

50 100

76

-

$572,000
Median House Sale Price

$188,000
Median Unit Sale Price



PROSERPINE
STRATHDICKIE,
SUGARLOAF &
RIORDANVALE

PRESTON, CONWAY
& WILSON BEACH

DINGO BEACH,
HYDEAWAY BAY &

CAPE GLOUCESTER 

OTHER

BRANDY CREEK,
MOUNT MARLOW
& MOUNT JULIAN

Click on your suburb to view recently sold properties



whitsundayvacations.com.au

0482 797 767

holiday@whitsundayvacations.com

Whitsunday Vacations

@whitsundayvacations

https://whitsundayvacations.com.au/
https://whitsundayvacations.com.au/accommodation/sebel-penthouse
https://whitsundayvacations.com.au/
https://whitsundayvacations.com.au/accommodation/boathouse-308-2
https://whitsundayvacations.com.au/accommodation/boathouse-308-2
https://whitsundayvacations.com.au/accommodation/boathouse-308-2
https://whitsundayvacations.com.au/accommodation/hillcrest-11
https://whitsundayvacations.com.au/accommodation/hillcrest-11
https://whitsundayvacations.com.au/accommodation/hillcrest-11
https://whitsundayvacations.com.au/accommodation/high-tide
https://whitsundayvacations.com.au/accommodation/high-tide
https://whitsundayvacations.com.au/accommodation/shutehaven-beach-6
https://whitsundayvacations.com.au/accommodation/shutehaven-beach-6
https://whitsundayvacations.com.au/
https://whitsundayvacations.com.au/accommodation/1-16-broadwater-ave
https://whitsundayvacations.com.au/accommodation/1-16-broadwater-ave


0487 002 506 whitsundaypm@raywhite.com



Ray White Now
Proudly presenting property marketing insights in real time.

House and unit price growth continued in September after reaching a new peak in July. Year-on-year, we’re
now recording the strongest growth since mid last year. Australian house prices increased by 4.3 per cent over
the past 12 month. To read the report, please click here.

A great marketing campaign covers off on reach (how far the product is going) and frequency (how often a
customer is reminded about that product). This coupled with presentation equates to a comprehensive approach
to securing the most customers and creating a competitive environment which we all know equals premium
price.

READ MORE

https://viewer.joomag.com/ray-white-now-october-2023/0178661001696829516?short&
https://www.raywhite.com/news-and-market-insights/lifestyle/the-benefits-of-staging
https://www.raywhite.com/news-and-market-insights/lifestyle/the-benefits-of-staging


Thinking of selling your house? A well-presented home
can be the difference between a good price and a great
price, but no one wants to spend money on big
changes. Luckily, there are some great ways to add
value to your home without breaking the bank and Ray
White Collective Premium Property Specialist Christine
Ruldolph knows them all.

READ MORE

Ray White The Collective principal Matt Lancashire
said the owners transformed the original 1930s house
at 35 Katoomba Ave, Hawthorne with renowned
architect DAHA. The design was conceived from a
brief of light, space and a seamless blurring between
indoor and outdoor living. This is exactly the sort of
house every family wants in Queensland,” Mr
Lancashire said.

READ MORE

The possibilities are near endless. But what should you
look for in an investment property? And is there such a
thing as the perfect investment property? Choosing an
investment property is not an impulse decision. If you
put in enough research and hard work, then you will be
rewarded with a highly valuable asset that will help
support your lifestyle. Here’s what to look out for
when you’re in the market for an investment property.

READ MORE

Construction cost increases peaked in July 2022, rising
by 21 per cent over the 12 month period. In Brisbane,
the most impacted city, the increase exceeded 30 per
cent. While there continue to be a lot of challenges in
building homes where people want to live, construction
costs were a major restriction to the number of new
homes built.

READ MORE

https://www.raywhite.com/news-and-market-insights/lifestyle/budget-friendly-home-improvement-tips
https://www.raywhite.com/news-and-market-insights/lifestyle/budget-friendly-home-improvement-tips
https://www.raywhite.com/news-and-market-insights/lifestyle/masterclass-in-indoor-outdoor-living
https://rwnf.com.au/properties/residential-for-sale/qld/hawthorne-4171/house/2918926
https://www.raywhite.com/news-and-market-insights/lifestyle/masterclass-in-indoor-outdoor-living
https://www.raywhite.com/news-and-market-insights/lifestyle/what-to-look-for-in-an-investment-property
https://www.raywhite.com/news-and-market-insights/lifestyle/what-to-look-for-in-an-investment-property
https://www.raywhite.com/news-and-market-insights/economic-updates/construction-crisis-just-about-over
https://www.raywhite.com/news-and-market-insights/economic-updates/construction-crisis-just-about-over
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