
S P R I N K M A N  R E A L  E S T A T E

B U Y E R S  G U I D E



*Please discuss the commission with your agent—
every situation is unique.

Benef i t s  
o f  a  Buyer 
Agency
It’s essential to understand the 
importance of signing a Buyer 
Agency Agreement. An experienced 
Buyer Agent knows exactly how 
to achieve success for their buyers 
and make them stand out to sellers. 
Our Buyer Agents provide a luxury, 
white-glove experience while 
handling the following: 

• 	 Negotiates solely on your behalf

• 	 Strategizes how to structure your 
offer, setting you apart from  
the competition

• 	 Connects you with the market 
through long-standing 
relationships with colleagues 
and other brokers

• 	 Provides a comprehensive 
market valuation - runs 
comparables on similar homes, 
reviews recent sales in the 
neighborhood, etc.

FAQs

What is the duration of a Buyer 
Agency Agreement?

You decide. 

Can an agent provide their 
professional opinion of a home’s 
market value if they don’t have a 
Buyer Agency Agreement with you? 

No. 

Should you work with the Listing 
Agent to draft an offer on a home?

You can, but remember, the Listing 
Agent represents the best interests of 
the seller. 

Who pays the Buyer Agent’s 
commission?

The Buyer Agent’s commission is 
typically paid by the seller*.

In a For Sale by Owner situation, it 
can be negotiated that the seller pays 
the Buyer Agent’s commission.

In a New Construction situation, it 
can be negotiated that the builder 
pays the Buyer Agent’s commission.
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The first step in the home buying 
process is getting pre-approved. 
This allows you to...

• 	 Determine the price range you 
can afford and the loan program 
options to fit your needs

• 	 Allows you to choose the  
best strategy to get your  
offer accepted

Don’t have a lender in mind? We 
can connect you with one of our 
trusted partners. 

Get  Your 
F inances  
In  Order

S T E P  O N E

Between the time you apply for financing 
and the time of closing, DON’T...

• 	 Make a job change

• 	 Make any large purchases  
(vehicle, large furniture, etc.)

• 	 Omit debts or liabilities from  
your loan application

• 	 Originate any new inquiries  
into your credit

• 	 Make a change to your  
bank accounts

A  F E W  T H I N G S

To Cons ider
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Always let your Buyer Agent know when you are 
ready to see or review any houses. If you are 
attending open houses, saving properties in your 
online search, or want to tour certain properties, 
keep your Buyer Agent aware so they can have 
your back. It is their job to service you. 

Attending an open house? 

• 	 Let your Buyer Agent know and ask them to join 
you. If they cannot attend, bring along their 
business card to give to the open house host or 
let the host know who you are working with.

• 	 If you decide you want to submit an offer 
on the home, contact your Buyer Agent 
immediately with questions or to get started on 
the offer process.

• 	 Remember that the open house host represents 
the seller.

See “For Sale” signage in front of a property? 

• 	 Call, text, or email your Buyer Agent letting them 
know you are interested in seeing the property.

Browsing houses online? 

• 	 Send your agent a link to the property, text 
them the house address, and keep them up 
to speed on your search progress so they 
can assist with providing and gathering 
information. 

R E A D Y  T O  S T A R T

House Hunt ing?
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• 	 Earnest money - or good faith money - 
puts a hold or reservation on the home 
you’re interested in. This is typically due 
within a few days of getting an accepted 
offer. You will be able to submit these 
funds via check or electronic transfer. 
The earnest money is deposited into 
a trust account for the duration of the 
transaction. At closing, this amount will 
be applied toward your down payment.

• 	 In our area, earnest money is 1% or 
more of the purchase price. 

1. Purchase Price

2. Earnest Money

3. Finance Contingency 

4. Appraisal Contingency 

5. Inspection Contingency

6. Radon Testing Contingency

7. Closing Date

T H I N G S  T O  
C O N S I D E R  W H E N

Writ ing
An Of fer

• 	 The inspection is to determine defects.

• 	 A defect is defined as a significant 
adverse effect that impacts the health 
and safety of future occupants or value 
and life expectancy of the property.

• 	 Budget $500+ for the inspection. The 
cost varies by the size of the home.

W H A T  I S  
E A R N E S T  M O N E Y ? 

I N S P E C T I O N S  A N D  T E S T I N G  

• 	 Before the lender approves your loan, 
an appraisal by an unbiased licensed 
professional is required to assess the 
home’s market value. The appraisal is 
ordered by the lender.

T H E  A P P R A I S A L
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T imel ine

Accepted  
Of fer

F inal  
Check l i s t

Clos ing

01  /  E a r n e s t  m o n e y

0 2  /  �C o n t a c t  y o u r  l e n d e r

-  �C o m p l e t e  m o r t g a g e  a p p l i c a t i o n

-  �A p p r a i s a l

-  �S e c u r e  u n d e r w r i t i n g

-  �O b t a i n  l o a n  a p p r o v a l

0 3  /  �I n s p e c t i o n s  a n d  t e s t i n g

0 4  /  �S a t i s f y  c o n t i n g e n c i e s

01  /  �O b t a i n  
h o m e o w n e r s  
i n s u r a n c e

0 2  /  �S w i t c h  o v e r  
u t i l i t i e s

0 3  /  �F i n a l  w a l k - t h r o u g h

01  /  �C o n f i r m  t i m e  & 
p l a c e  o f  c l o s i n g

0 2  /  �R e v i e w  c l o s i n g 
s t a t e m e n t

0 3  /  �O b t a i n  w i r i n g  
o r  c a s h i e r s  c h e c k 
i n s t r u c t i o n s

We’re the experts when it comes to the home buying process. Whether it’s the 
big choices or the smallest details, you can count on us being right by your side. 
After your sale is complete and you’re settled in your new home, we’re not going 
anywhere. We’re still your go-to for any additional questions or services you, or 
someone you know, may need in the future. Our commitment to you is for the long 
haul, building a relationship that lasts. 

Be sure to bring your drivers license 

W E  H A N D L E  I T  A L L
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CHAS MARTIN TEAM

You’re buying more 
than a house .
You̓ re investing in family memories, dreams, and a new 
lifestyle. We have your back.

Follow us on FB + Instagram @SprinkmanRealEstate // SprinkmanRealEstate.com


